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Special Note Regarding Forward-Looking Statements

This annual report contains statements that constitute forward-looking statements within the meaning of Section 27A of the Securities Act of 1933 and
Section 21E of the Securities Exchange Act of 1934. In addition, in the future the Company, and others on its behalf, may make statements that constitute
forward-looking statements. Such forward-looking statements may include, without limitation, statements relating to the Company's plans, objectives or
goals; future economic performance or prospects; the potential effect on the Company's future performance of certain contingencies; and assumptions
underlying any such statements. You are cautioned not to place undue reliance on the Company's forward-looking statements.

Words such as "believes," "anticipates," "expects," "intends" and "plans" and similar expressions are intended to identify forward-looking statements but
are not the exclusive means of identifying such statements. The forward-looking statements are and will be based upon management's then current views
and assumptions regarding future events and operating performance and are only applicable as of the dates of such statements. The Company does not
intend to update these forward-looking statements except as may be required by applicable laws.

By their very nature, forward-looking statements involve inherent risks and uncertainties, both general and specific, and risks exist that predictions,
forecasts, projections and other outcomes described or implied in forward-looking statements will not be achieved. The Company cautions you that these
important factors could cause results to differ materially from the plans, objectives, expectations, estimates and intentions expressed in such forward-
looking statements, including the risks described under the caption "Risk Factors" in this Annual Report on Form 10-K.

Although we base these forward-looking statements on assumptions that we believe are reasonable when made, we caution you that forward-looking
statements are not guarantees of future performance. Given these risks, uncertainties and other factors, many of which are beyond our control, we caution
you not to place undue reliance on these forward-looking statements. We undertake no obligation to publicly update any forward-looking statement,
whether written or oral, that may be made from time to time, whether as a result of new information, future developments, or otherwise.
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PART I

Item 1. Business

Overview

Telos Corporation is a Maryland corporation headquartered in Ashburn, Virginia. Telos Corporation, together with its subsidiaries (the "Company" or
"Telos" or "We"), offers technology solutions and services that empower and protect the world's most security-conscious organizations.

We deliver efficient, adaptable, and secure solutions that protect people, organizations, and information across government and industry. From cyber
governance, risk and compliance ("GRC") with Xacta , to identity and biometric solutions, secure networks, and TSA PreCheck  enrollment, we help
customers stay ahead of evolving threats. Our primary customers include the U.S. federal government, large commercial organizations and international
customers. Our deep domain expertise, cleared workforce, and proven technologies give us a unique position at the intersection of cybersecurity, identity,
and network security. Driven by purpose and guided by our core values, we build lasting partnerships, deliver superior solutions, and help create a more
secure, interconnected world.

Our Business Segments

We conduct our business through two reportable and operating segments: Security Solutions and Secure Networks. These segments enable the alignment of
our strategies and objectives and provide a framework for the timely and rational allocation of resources within the line of business.

Additional information regarding our segments is presented in Note 16 – Segment Information to the consolidated financial statements at Item 8 of this
Annual Report on Form 10-K.

Security Solutions Segment:

The Security Solutions segment delivers cybersecurity, cloud, identity, and secure messaging solutions that help government and commercial customers
protect critical systems, manage cyber risk, and operate securely in complex and regulated environments. This segment combines cyber GRC solutions,
secure cloud services, identity and biometric technologies, and secure messaging platforms to support mission-critical requirements for government and
commercial customers operating in highly regulated and security-sensitive environments.

Security Solutions represented 90.8% and 70.9% of total revenues for fiscal years 2025 and 2024, respectively.

The Security Solutions segment offers the following solutions and services:

• Xacta: Deployed at some of the world's most security-conscious organizations, Xacta is a cyber GRC automation platform designed to help its
customers meet the complex challenges of managing cyber risk and security compliance by automating processes for assessment and
authorization, remediation, and continuous monitoring.

Xacta is a premier platform delivering automated cyber risk management and continuous compliance processes for systems based in the cloud, on-
premises, and in hybrid environments. It supports a wide-range of frameworks and regulatory content, including National Institute of Standards
and Technology ("NIST") Risk Management Framework ("RMF"), the Cybersecurity Risk Management Construct for Department of War
("DoW") IT, the NIST Cybersecurity Framework, the Federal Risk and Authorization Management Program ("FedRAMP") and the DoW's
Cybersecurity Maturity Model Certification ("CMMC") program, across all industries with no-code customization options for tailoring content to
fit the organization's needs.

Recently, Telos launched Xacta.ai , the artificial intelligence ("AI") capability at the core of the Xacta cyber GRC platform, dramatically reducing
compliance time and effort. Xacta.ai delivers expert-level guidance and real-time insights, empowering organizations to move from reactive
compliance to proactive risk management.

® ®
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• Cybersecurity Services: We offer solutions and services for the full cybersecurity lifecycle, including RMF consulting services, security
assessment and compliance, engineering and evaluation, operations, penetration testing, and digital forensics. With a pedigree in cybersecurity and
information assurance that spans three decades, our multi-certified cybersecurity personnel provide services and solutions that deliver continuous
security assurance for business, government, and public sector critical infrastructure.

• Telos Automated Message Handling System ("Telos AMHS™"): Telos AMHS is a web-based organizational message distribution and
management solution for mission-critical communications; the recognized gold standard for organizational messaging in the U.S. government.
Telos AMHS is used by military field operatives for critical communications on the battlefield using the Defense Information System Agency's
Organizational Messaging Service and its specialized communications protocols. Telos AMHS is also used by the Intelligence Community ("IC")
for timely situational awareness and assessment reporting utilizing the Director of National Intelligence's Information Transport Service,
Organizational Messaging data standards and computing infrastructure. Because Telos AMHS supports timely and reliable delivery for
authoritative communications, its uses include terrorist warnings, "eyes-only" messages, military execution orders, intelligence information,
overflight clearances, and Emergency Action Messages for nuclear command and control. Information exchanged at this level and for these
purposes requires operational requirements for time-sensitive, guaranteed delivery, precedence, high availability, and reliability.

• Telos Identity Solutions: Telos provides a portfolio of identity solutions that support secure identity verification, biometric enrollment, and trusted
identity services for government and commercial customers. These solutions address requirements related to Know Your Customer (“KYC”),
identity proofing, access control, insider threat mitigation, and regulatory compliance, and are deployed across large-scale environments
supporting millions of identity transactions through workstations, kiosks, laptops, mobile devices, and access control systems.

Built on secure, enterprise-grade platforms certified and operational across multiple U.S. federal agencies, these offerings enable organizations to
deploy modular, scalable services supporting both business-to-business and business-to-consumer identity use cases. Telos supports major digital
identity programs in the U.S., including those serving the military, transportation, healthcare, law enforcement, financial services, and civil service
organizations. Telos maintains key government certifications and designations, including recognition as a TSA PreCheck enrollment provider,
Aviation Channeling Services provider, Federal Bureau of Investigation ("FBI") approved Channeler, and Florida Department of Law
Enforcement Registered Live Scan Service Provider.

Telos’ identity offerings include TSA PreCheck enrollment services, IDVetting , and Aviation Channeling Services (“ACS”), which provide
identity enrollment, FBI background check submission, and biometric services for government agencies, transportation security programs, and
regulated industries. Through these services, Telos supports high-assurance identity verification and vetting processes for millions of individuals
annually in compliance with federal and industry requirements. Telos also offers ONYX , a proprietary touchless fingerprint biometric technology
designed to enable secure and scalable biometric authentication across mobile and enterprise environments.

Secure Networks Segment:

With a focus on enterprise security, the Secure Networks segment provides secure networking architectures and solutions to our customers through secure
mobility solutions and network management and defense services. Our net-centric solutions enable collaboration and connectivity to increase efficiency,
reduce costs, and improve mission outcomes. Telos provides an extensive range of wired and wireless, fixed and deployable, classified and unclassified
voice, data, and video secure network solutions and services to support defense and civilian missions. Our capabilities include network design, operations
and sustainment, system integration and engineering, network security and compliance, deployable communications, service desk, defensive cyber
operations, and program management.

Secure Networks represented 9.2% and 29.1% of total revenues for fiscal years ended December 31, 2025, and 2024, respectively.

®

®
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The Secure Networks segment offers the following solutions and services:

• Secure Mobility: We offer solutions for business and government that enable work off-premise and minimize operational and security concerns
across and beyond the enterprise. Our secure mobility team brings credentials to every engagement, supplying deep expertise and experience,
highly desirable clearances and industry-recognized certifications for network engineering, mobility, and security. We also offer secure mobility
professional services, such as consulting and deployment services, to deliver integrated communications solutions that meet even the most
complex needs of civilian, defense, and commercial customers.

• Network Management and Defense: We provide the complete spectrum of managed services and solutions needed for operating, maintaining, and
defending complex enterprise networks. Our managed network services reduce the total cost of ownership while also ensuring system and network
availability, information protection and assured information delivery.

Telos employs a robust group of network engineers, system administrators, help desk, cybersecurity specialists, and program managers who are
experienced with advanced DoW and federal networks, and are certified in the leading tools, technologies, and best practices for network
management and administration. We ensure the consistency and continuity of network management services required in today's mission-critical
network environments.

Our Customers

Our primary customers include the U.S. federal government, large commercial businesses, state and local governments, and international customers. Our
consolidated revenues are largely attributable to prime contracts or subcontracts with our contractors engaged in work for the U.S. federal government. In
fiscal year 2025, we generated approximately 91.0% of our revenues from the U.S. federal government, with the remaining attributable to state and local
governments, and commercial markets.

Our U.S. federal government customers include the DoW, the intelligence community ("IC"), and multiple civilian and public sector agencies, including the
U.S. Department of Homeland Security ("DHS"), the U.S. Department of Justice, the U.S. Department of Energy, the U.S. General Services
Administration, the U.S. Department of the Interior, the U.S. Social Security Administration, the U.S. Environment Protection Agency, and more. These
customers have a number of subsidiary agencies with separate budgets and procurement functions. Our contracts may be with the highest level of these
agencies or with the subsidiary agencies of these customers.

Our commercial customers include some of the largest technology, communications, and professional services companies in the U.S.

Competition

We operate in a competitive market for cybersecurity, governance, risk and compliance software, secure network solutions, and digital identity services.
The market is fragmented, with no single company or small group of companies holding a dominant position. Our competitors include large defense
contractors that offer overlapping capabilities across multiple service areas, as well as smaller specialty firms focused on risk and compliance management,
organizational messaging, information security consulting, and secure network solutions.

Competition for U.S. federal government contracts is particularly intense due to the competitive bidding process that governs both initial contract awards
and renewals. Many government contracts require contractors to hold security clearances and employ personnel with specified levels of experience and
clearance, which can limit the pool of qualified competitors but may also constrain our ability to scale rapidly.

The markets in which we operate are characterized by evolving technology requirements and changing customer needs. For example, and without
limitation, in the identity and biometric solutions market, industry standards and compatible technologies continue to develop rapidly. We compete
primarily on the basis of our technical capabilities, our experience serving security-conscious government and commercial customers, our ability to obtain
and maintain required security clearances, the quality and reliability of our solutions, and our capacity to anticipate and respond to emerging technological
requirements.

Sales and Marketing

As part of our sales and marketing investments, we make corporate investments in functional areas such as contracts, solution architects, and operations to
ensure our back-office systems and processes scale for business growth.

Sales

We sell our products and services leveraging a direct sales approach, with a small subset being executed through a handful of partner organizations. Our
customer acquisition success extends to commercial customers and vendors seeking to do business with the U.S. federal government; however, our largest
portion of revenue lies with the U.S. federal government itself.
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Our sales strategy is to establish a customer foothold with one of our solutions and work to achieve rapid success. We then leverage this customer
relationship to generate interest in other solutions from the Telos portfolio. We have a variety of upsell opportunities that allow us to expand our presence
within a customer account.

Much of our business is awarded through the submission of formal competitive bids; however, a portion of our revenue is awarded through limited
competition or sole-source contracts.

Partner Organizations

Our sales team works with partner organizations like Amazon Web Services ("AWS") to pursue mutual customers and leverage their marketplace platforms
and marketing programs.

Marketing

We build market awareness of Telos and our solutions through a variety of marketing programs, including briefings with industry analysts, public relations
activities, trade show exhibitions, speaking engagements, and digital marketing. We will continue investing in these activities and targeting additional
vertical-specific content creation, targeted advertising campaigns, and search engine marketing. Our sales team works hand-in-hand with our marketing
team to develop targeted awareness campaigns for our various solutions that generate valuable leads and contacts.

Research and Development

We developed proprietary software-based solutions in various platforms related to security and cyber risk management. We invest substantial resources in
research and development to innovate new solutions, enhance our offerings and grow opportunities by developing new features and modules for our
existing platforms. See Note 2 - Summary of Significant Accounting Policies (under the caption "Research and Development") included in our notes to
consolidated financial statements.

We are leveraging our improved agile innovation and rapid automated development practices to rapidly establish prototypes that we can fully test for
suitability and to pre-establish enterprise risk level across a variety of government networks and cloud environments. We are committed to and view our
continued investment in research and development as a key factor to our long-term business success.

Human Capital Resources

As of December 31, 2025, we had 525 employees, of which 509 were full-time employees. As of December 31, 2025, approximately 90.1% of our
workforce was located in the United States. Approximately 309 of our U.S.-based employees held U.S. security clearances, and 23.0% self-identified as
veterans of U.S. military service as of that date. Our employees are not represented by a labor union or covered by a collective bargaining agreement. We
have not experienced any work stoppages, and we consider relations with our employees to be good.

Telos places a strong emphasis on supporting our people. Our management team is committed to maintaining a corporate culture that fosters mutual respect
and job satisfaction for our people while delivering innovation and value to customers and shareholders. This commitment is reflected in our core values:

Always with integrity, at Telos we:
Build trusted relationships,
Work hard together,
Design and deliver superior solutions, and
Have fun doing it.

These values are woven throughout the fabric of Telos; they are reflected in our hiring practices, reinforced regularly, and reviewed during appraisals.
Employees are encouraged to challenge themselves and each other to exhibit the core values in all activities.

Our employees are provided with multiple reporting channels should they observe activities inconsistent with our core values. While employees are
encouraged first to speak openly about any issues, a 24/7 hotline provides an opportunity to express concerns anonymously.

We consider the foundational value of integrity to be a non-negotiable requirement of employment, and an expectation of suppliers, partners, and our
customers. We guard our reputation and will take necessary action to protect it. An essential part of our brand promise is always to engage employees,
customers, partners, suppliers, and investors with integrity.

As part of our effort to improve our disclosures around human capital issues, we provided a public report pursuant to the Sustainability Accounting
Standards Board ("SASB") Software & IT Service Standard, which addresses, in part, metrics relating to recruiting and managing a global, diverse and
skilled workforce.
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Talent Acquisition and Retention

We operate in a very competitive environment for talent. To ensure we can attract the most well-qualified employees, we employ strategic sourcing
methods, innovative recruitment campaigns, and outreach initiatives to attract a diverse pool of candidates. This involves leveraging various channels, such
as job boards, job fairs, social media platforms, and diversity-focused partnerships, to engage with candidates from different backgrounds and experiences.

We continuously enhance our employee value proposition by offering a range of benefits and supplemental programs that support our employees' physical,
mental, and financial well-being. In addition, we are strengthening our performance management program to ensure employees receive meaningful
feedback, opportunities for growth, and recognition for their contributions, fostering both individual and organizational success.

In addition, at Telos, we help our employees succeed by providing flexibility in where and how they work. The employees' ability to work remotely or in a
hybrid arrangement is a strategy that helps us attract, hire and retain the best people, regardless of their specific location. This strategy increases employee
empowerment and satisfaction, drives efficiency, and enables us to hire from a broad and diverse talent pool.

We are committed to providing a work environment free of discrimination and harassment, where our employees can do their best work, bring their whole
selves to work, feel supported, and in turn, support others. We strive to create a working environment where everyone feels included and respected and has
an equal opportunity to contribute. We promote collaboration and encourage employees to maximize their potential by bringing varied views, experiences,
and perspectives to their work. Our objective is to continue to improve our hiring, development, training, advancement, and retention of talent and to foster
a synergistic environment at Telos.

Seasonality

We generally experience seasonality due to our key customers' fiscal year ends and procurement cycles. We derive a substantial portion of our revenue
from the U.S. federal government, whose fiscal year ends on September 30 of each year, which may impact our third fiscal quarter. In addition, our
quarterly results may be impacted by the number of working days in a given quarter. See "Risk Factors — We are subject to the seasonality of U.S. federal
government spending."

U.S. Federal Government Contracts, Regulation, and Legislation

Our business is heavily regulated, and we must comply with and are affected by laws and regulations relating to the formation, administration and
performance of U.S. federal government and other contracts. U.S. federal government contracts generally are subject to the Federal Acquisition Regulation
("FAR") and Defense Federal Acquisition Regulation Supplement ("DFARS"), which sets forth policies, procedures and requirements for acquiring goods
and services by the U.S. federal government, and agency-specific regulations that implement or supplement the FAR or DFARS. These regulations impose
a broad range of requirements, many of which are unique to government contracting, including various procurement, security, contract pricing and cost,
contract termination, and adjustments and audit requirements. Among other things, these laws and regulations:

• Impose specific and unique cost accounting practices that may differ from Generally Accepted Accounting Principles in the United States of
America ("U.S. GAAP" or "GAAP") and therefore require reconciliation;

• Define allowable and unallowable costs and otherwise govern our right to reimbursement under various cost-type U.S. federal government
contracts;

• Require compliance with U.S. federal government Cost Accounting Standards;

• Require reviews by the Defense Contract Audit Agency, Defense Contract Management Agency and other U.S. federal government agencies for
compliance with government requirements for a contractor's business system; and

• Restrict the use and dissemination of, and require the protection of, unclassified contract-related information and information classified for
national security purposes and the export of certain products and technical data.

U.S. federal government customers employ several contracting methods to purchase services and products. Budgetary pressures and reforms in the
procurement process have caused many U.S. federal government customers to increasingly purchase services and products using contracting methods that
allow them to select multiple contract winners or pre-qualify certain contractors to provide services or products on established general terms and conditions
rather than through single-award contracts. The predominant contracting methods through which U.S. federal government agencies procure services and
products include definitive award contracts, IDIQ contracts, Blanket Purchase Agreements ("BPAs"), U.S. General Service Administration ("GSA")
schedule contracts and other transactional agreements ("OTAs").
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Government contracts are subject to congressional funding. Consequently, at the outset of a program, a contract is usually partially funded, and Congress
annually determines if additional funds are to be appropriated to the contract. All of our government customers have the right to terminate their contract
with us at their convenience or in the event that we default. Most of our contracts have cancellation terms that permit us to recover all or a portion of our
incurred costs and fees for work performed where the U.S. federal government issues a termination for convenience.

A portion of our business is classified by the U.S. federal government and cannot be specifically described. The operating results of these classified
programs are included in our consolidated financial statements.

We also actively monitor legislative initiatives and carefully follow legislative and contracting trends and activities, and evolve our strategies to take these
into consideration and respond to opportunities as they develop. These regulations and risks are described in more detail below under Item 1A, "Risk
Factors" in this Annual Report on Form 10-K.

Environmental, Social, and Governance Matters

We strive to operate our business in an environmentally responsible manner and in support of sustainable long-term financial performance. Our
Environmental, Social and Governance ("ESG") task force is charged with addressing climate and environmentally-related risks and opportunities,
including our publicly-disclosed climate transition plan. The Company publicly reports certain climate change-related information via CDP and provides
public sustainability disclosures using the SASB Software & IT Service Standard. By making these disclosures, however, we have not concluded that the
information disclosed is material to our business and this information is not incorporated by reference into and is not a part of this Annual Report on Form
10-K. The Board of Directors authorized the Nominating and Corporate Governance Committee to oversee the Company's ESG efforts, which include
climate-related risks and opportunities.

See Item 1A, "Risk Factors," for discussion of risks related to the global climate.

Company Website and Available Information

Our corporate headquarters is located at 19886 Ashburn Road, Ashburn, Virginia 20147, and our telephone number is (703) 724-3800. Our website can be
accessed at www.telos.com, which contains information about our Company and operations. Through a link on the Investor Relations section of our
website, copies of each of our filings with the U.S. Securities and Exchange Commission ("SEC") can be viewed and downloaded free of charge as soon as
reasonably practicable after the reports and amendments are electronically filed with or furnished to the SEC. The information on our website is not
incorporated by reference into and is not part of this Annual Report on Form 10-K.

The SEC also maintains a website (www.sec.gov) that contains reports, proxy and information statements, and other information regarding issuers that file
electronically with the SEC, including Telos.
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Item 1A. Risk Factors

In your evaluation of the Company and business, you should carefully consider the risks and uncertainties as described below, together with the information
included elsewhere in this Annual Report on Form 10-K and other documents we file with the SEC. These factors, as well as additional risks and
uncertainties not currently known to us or that we currently believe are immaterial, may currently have, or may have, a significant impact on our business,
operating results or financial condition. Actual results could differ materially from those projected in the forward-looking statements contained in this
Annual Report on Form 10-K as a result of the risk factors discussed below and elsewhere in this Annual Report on Form 10-K.

Business and Operational Risks

Our business could be negatively affected by cyber or other information security threats, breaches, or other disruptions.

We routinely experience cybersecurity threats, threats to our information technology infrastructure and attempts to gain access to our sensitive information,
as do our customers, suppliers, prime and subcontractors, and strategic partners. We experience similar security threats at customer sites that we operate
and manage as a contractual requirement. The threats we face vary from attacks common to most industries to more advanced and persistent, highly
organized adversaries who target us because we protect national security information. While we have security measures in place to protect our data and the
data of our customers or end-users of our services, our services and underlying infrastructure may in the future be materially breached or compromised as a
result of the following:

• Third-party attempts to fraudulently induce employees, contractors or customers into disclosing sensitive information such as user names,
passwords or other information to gain access to our customers' data, our data or our IT systems;

• Efforts by individuals or groups of hackers and sophisticated organizations, including state-sponsored organizations or nation-states;

• Cyberattacks on our internally built infrastructure;

• Vulnerabilities resulting from enhancements and updates to our existing solutions;

• Vulnerabilities in the products or components across the broad ecosystem that our services operate in or are dependent on;

• Vulnerabilities existing within newly acquired or integrated technologies and infrastructures;

• Vulnerabilities existing within third-party software or services that we employ;

• Attacks on, or vulnerabilities in, the many different underlying networks and services that power the Internet that our products depend on, most of
which are not under our control or the control of our vendors, partners, or customers; and

• Employee or contractor errors or intentional acts that compromise our security systems.

Although we have developed systems and processes designed to assess, identify, and manage material cybersecurity risks, we can provide no assurances
that such systems and processes will provide absolute security. In the normal course of business, we are the target of malicious cyberattack attempts.

A security breach or incident could result in unauthorized parties obtaining access to, or the denial of authorized access to, our IT systems or data, or our
customers' systems or data, including intellectual property, proprietary, sensitive, or other confidential information. A security breach or incident could
result in the unauthorized disclosure of large quantities of our customers' personally identifiable information. A security breach could also result in a loss of
confidence in the security of our services, damage our reputation, negatively impact our future sales, disrupt our business and lead to increases in insurance
premiums and legal and financial exposure and liability. Finally, the detection, prevention and remediation of known or potential security vulnerabilities,
including those arising from third-party hardware or software, may result in additional financial burdens due to additional direct and indirect costs, such as
additional infrastructure capacity spending to mitigate any system degradation.

If our customers do not renew their contracts for our solutions and services, or subscriptions, and expand our relationships with them, our revenue
could decline and our results of operations would be adversely impacted.

To continue to maintain and grow our business, it is important that our existing customers renew their contracts for our solutions and services or
subscriptions when existing contract terms expire. Our customers have no obligation to renew or extend their contracts for our solutions or services or
subscriptions after the expiration of the contractual periods, which vary in length, and in the normal course of business, some customers have elected not to
renew or extend. It is difficult to predict attrition rates given the varying needs of our customer base. Our attrition rates may increase or fluctuate as a result
of a number of factors, including customer dissatisfaction with our solutions or services, customers' spending levels, mix of customer base, decreases in the
number of users at our customers, competition, pricing increases or changes, and deteriorating general economic conditions or budgetary constraints.
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Our future success also depends in part on our ability to expand our relationships with our current customers by selling additional features, solutions and
services, more subscriptions or enhanced editions of our solutions and services. This may also require increasingly sophisticated and costly sales efforts
that are targeted at senior leaders. Similarly, the rate at which our customers purchase new or enhanced solutions and services depends on a number of
factors, some of which are beyond our control.

If our efforts to maintain and expand our relationships with our existing customers are not successful, our business could be harmed.

The U.S. federal government may terminate, cancel, delay, modify or curtail our contracts at any time prior to completion and, if we do not replace
them, this may adversely affect our future revenues and could adversely impact our earnings.

Many of the U.S. federal government programs in which we participate, both as a contractor or subcontractor, extend for several years and include one or
more base years and one or more option years. These programs are typically funded on an annual basis. Under these contracts, the U.S. federal government
generally has the right not to exercise options to extend or expand our contracts and may otherwise terminate, cancel, modify, delay, or curtail our contracts
at its convenience. Any decisions by the U.S. federal government to not exercise contract options or to terminate, cancel, delay, modify or curtail our major
programs or contracts (including those on which we serve as a subcontractor) would adversely affect our revenues, revenue growth and profitability.

Changes in congressional schedules, administration priorities, negotiations for program funding levels or unforeseen world events can delay or disrupt the
funding for a program or contract. Funds for multi-year contracts can be changed in subsequent years in the appropriations process. In addition, the U.S.
federal government has increasingly relied on IDIQ contracts and other procurement vehicles that are subject to a competitive bidding and funding process
even after the award of the basic contract, adding an element of uncertainty to future funding levels. Delays in the funding process or changes in funding or
funding priorities can impact the timing of available funds or can lead to changes in program content, delay or termination at the government's
convenience.

Federal government spending reductions, workforce changes, and policy shifts may impact our existing operations and future opportunities for new
contracts.

Because we derive a substantial amount of our revenue from contracts with the federal government, either as a prime contractor or a subcontractor, changes
in federal government budgetary priorities or policy shift could directly affect our financial performance. Uncertainty exists regarding how future budget
and program decisions will unfold, including the spending priorities of the U.S. presidential administration and Congress, and what challenges budget
reductions will present for us and our industry generally. The current administration's efforts to reduce the size and spending of the federal government pose
several potential risks to our operations. The focus on reducing government spending may lead to fewer contracts being awarded, reduced contract values,
or delays in the awarding of contracts. Changes in federal priorities may result in a shift away from governance, risk and compliance software solutions,
cybersecurity, and digital identity services, potentially reducing demand for our offerings.

Budgetary constraints and spending freezes may lead to delays in contract awards and renewals, as well as modifications or terminations of existing
contracts. This could disrupt our revenue streams and require adjustments to our operations and workforce. As federal agencies adjust their spending
priorities, there may be a reduction in new business opportunities, limiting our growth prospects and market expansion efforts.

Terminations, reductions in force, and hiring freezes within federal agencies may lead to a loss of institutional knowledge and expertise, resulting in delays
or disruptions in project execution. Workforce shortages may also affect contract management and oversight, impacting the quality and timeliness of our
service delivery.

The uncertainty surrounding federal budget allocations, workforce changes, and policy shifts may hinder our ability to execute long-term strategic
initiatives and build and maintain long-term relationships with key government stakeholders. As federal agencies face staffing challenges and budget
constraints, there may be increased competition among contractors for limited government resources and attention, leading to more stringent contract terms
and lower profit margins.

We rely on a few key customer contracts for a significant portion of our future revenue. A significant reduction or delay in implementation to one or
more of these contracts would materially affect our anticipated operating results.

A small number of our large customer contracts are expected to comprise a significant portion of our future revenue. Our business will likely be harmed if
any of our key customer contracts generate less revenue than we forecast, and the termination or delay of a large contract or multiple contracts could have a
material adverse effect on our revenue and profitability. Adverse events affecting the programs subject to these contracts, such as inflation, labor
challenges, shortage of materials, market volatility, a significant decline in the traveling public or supply chain disruption or delay, could also negatively
affect our ability to process transactions under those contracts, which could adversely affect our revenue and the results of operations.
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A failure to attract, train, retain and motivate key and skilled employees, including key members of our management team, would adversely affect our
ability to execute our strategy and may disrupt our operations.

Our business relies heavily upon the expertise and services of our employees. Our success depends upon the continued services of our highly qualified and
experienced executive officers and other key members of management. From time to time, there may be changes in our executive management team
resulting from the hiring or departure of executives. Such changes in our executive management team may be disruptive to our business.

We are also substantially dependent on the continued service of our existing highly trained and skilled personnel, particularly our business development and
operations groups, because of the complexity of our services and technologies. The technology industry is subject to substantial and continuous
competition for engineers and other subject matter experts with high levels of experience in designing, developing and managing software, cybersecurity,
and Internet-related services, as well as competition for sales executives, data scientists and operations personnel.

Many U.S. federal government contracts require us to have security clearances and employ personnel with specified levels of education, work experience,
and security clearances. Depending on the level of clearance, security clearances can be difficult and time-consuming to obtain. Competition for skilled
personnel is intense, and to the extent we cannot maintain or obtain the required level of expertise and clearances for our employees working on such
contracts, we may not be able to fulfill our contractual obligations and may not generate the revenue anticipated from the contracts.

We may not be successful in attracting and retaining qualified personnel. From time to time, we have experienced, and we expect to continue to experience,
difficulty in hiring, developing, integrating and retaining highly skilled employees with appropriate qualifications. These difficulties may be amplified by
evolving restrictions on immigration, travel, or the availability of visas for skilled technology workers. These difficulties could be further amplified by the
high cost of living in the Washington D.C. metropolitan area, where our headquarters is located. If we fail to attract new personnel or fail to retain and
motivate our current key employees or group, our business and future growth prospects could be severely harmed.

Due to the competitive bidding process to obtain U.S. federal government contracts, both upon initial issuance and re-competition, and the likelihood of
bid protest, we may be unable to achieve or sustain revenue growth and profitability.

Many of our U.S. federal government contracts are awarded through a competitive bidding process upon initial award and renewal, and we expect this will
continue. There is often significant competition and pricing pressure as a result of this process. From time to time, the competitive bidding process presents
a number of risks, including the following:

• We expend substantial funds and time to prepare bids and proposals for contracts that are ultimately awarded to one of our competitors;

• We are unable to accurately estimate the resources and costs that will be required to perform any contract we are awarded, which results in
substantial cost overruns and decreased margins;

• We encounter expense and delay when our competitors protest or challenge awards of contracts, and any such protest or challenge could result in a
requirement to resubmit bids on modified specifications or in the termination, reduction or modification of the awarded contract; and

• We are not given the opportunity to re-compete for U.S. federal government contracts previously awarded to us, and we may incur expenses to
protest such a decision and ultimately may not succeed in competing for or winning such contract renewal.

The U.S. federal government contracts for which we compete typically have multiple option periods, and if, as happens from time to time, we fail to win a
contract or a task order, we generally will be unable to compete again for that contract for several years. If we fail to win new contracts or to receive
renewal contracts upon re-competition, our business and prospects will be adversely affected and that could cause our actual results to differ materially and
adversely from those anticipated. In addition, we will not have an opportunity to compete for these contract opportunities again until such contracts expire.

In the event a bid protest of contracts awarded to us are unsuccessful, the resulting delay of program performance and funding of work under protested
contract awards may adversely affect our revenue and profitability.

Our competitive position and future profitability depend, in part, on our ability to develop new technologies.

Our ability to increase revenue from existing customers and attract new customers will depend, in part, on our ability to anticipate and respond effectively
to rapid technological changes and market developments. Further, our future profitability partly depends on our ability to successfully implement our
strategies to increase adoption of our solutions and services and develop new offerings.
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Virtually all of the products we produce and sell are highly engineered and require sophisticated manufacturing and system integration techniques and
capabilities. The government market in which we primarily operate is characterized by rapidly changing technologies. The product or program needs of our
government and commercial customers change and evolve regularly. Accordingly, our future performance in part depends on our ability to identify
emerging technological trends, devote adequate research and development resources, develop and manufacture competitive products, and bring those
products to market quickly at cost-effective prices.

Further, the market for identity verification solutions is still developing, and the evolution of this market may result in the development of different
technologies and industry standards that may not be compatible with our current solutions, products, or technologies. Maintaining adequate research and
development resources, such as the appropriate personnel and development technology, to meet the market demands is essential.

If we fail to effectively anticipate, identify and respond to these changes in product, solutions or program needs in a timely manner, our business could be
negatively impacted. Likewise, if we are unable to develop new products that meet customers' changing needs, future sales and earnings may be materially
affected. Our failure to maintain adequate research and development resources or to compete effectively with the research and development programs of
our competitors would give an advantage to such competitors and our business, results of operations and financial condition could be adversely affected.

Our financial results may fluctuate due to increasing variability in our security solutions' sales and implementation cycles.

We market the majority of our security solutions directly to U.S. federal government customers. The sale and implementation of our services to these
entities typically involves a lengthy education process and a significant technical evaluation and commitment of capital and other resources, which adds
uncertainty to our sales cycle. This process is also subject to the risk of delays associated with customers' internal budgeting and other procedures for
approving large capital expenditures, deploying new technologies within their networks and testing and accepting new technologies that affect key
operations.

As a result, the sales and implementation cycles associated with certain of our services can be difficult to predict and lengthy. Our quarterly and annual
operating results could be materially harmed if orders forecasted for a specific customer for a particular period of time are not realized.

Failure to effectively develop and execute our sales and business development capabilities will harm our ability to grow our business.

Our ability to increase our customer base and achieve broader market acceptance of our solutions and services depends, to a significant extent, on our
ability to perform at a high level in our business development, growth, sales and marketing operations and activities. We believe that selling and marketing
our security solutions requires advanced sales skills, customer relationships and technical knowledge to generate interest and to effectively communicate
our solutions or services to new markets.

We may not achieve anticipated revenue growth from our growth team if we are unable to hire and develop talented business development and sales
personnel, if our new business development and sales personnel are unable to achieve desired productivity levels in a reasonable period of time, or if we are
unable to retain our existing sales force.

We depend on computing infrastructure operated by third parties to support some of our solutions and customers, and to help complete critical business
functions. Any errors, disruption, performance problems, or failure in their or our operational infrastructure could adversely affect our business,
financial condition, and results of operations.

We rely on the technology, infrastructure, and software applications of certain third parties in order to host or operate certain key features or functions of
our business. Additionally, we rely on third-party computer hardware and cloud capabilities in order to deliver our solutions and services. Our business is
dependent on the integrity, security and efficient operation of this technology and infrastructure, and we do not necessarily control the operation or data
security of the third parties we utilize.

If any of these third-party services experience errors, disruptions, security issues, or other performance deficiencies; if they are updated such that our
solutions become incompatible; if these services, software, or hardware fails or becomes unavailable due to extended outages, interruptions, defects, or
otherwise; or if they are no longer available on commercially reasonable terms or prices (or at all), these issues could result in errors or defects in our
solutions, failure of our solutions to perform, decline in our revenue and margins, damage to our reputation and brand, exposure to legal or contractual
liability, increase in our expenses, and interruption in our ability to manage our operations. In addition, our processes for managing our sales and servicing
our customers could be impaired until equivalent services or technology, if available, are identified, procured, and implemented, all of which may take
significant time and resources, increase our costs, and could adversely affect our business. Many of these third-party providers attempt to impose
limitations on their liability for such errors, disruptions, defects, performance deficiencies, or failures, and if enforceable, we may have additional liability
to our customers or third-party providers.
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Furthermore, our solutions are, in many cases, important or essential to our customers' operations, including, in some cases, their cybersecurity or oversight
and compliance programs, and subject to service level agreements. Any interruption in our service, whether as a result of an internal or third-party issue,
could damage our brand and reputation, cause our customers to terminate or not renew their contracts with us or decrease the use of our solutions and
services, require us to indemnify our customers against certain losses, result in our issuing credit or paying penalties or fines, subject us to other losses or
liabilities, cause our solutions to be perceived as unreliable or unsecured, and prevent us from gaining new or additional business from current or future
customers, any of which could harm our business, financial condition, and results of operations.

Moreover, to the extent that we do not effectively address capacity constraints, upgrade our systems as needed, and continually develop our technology and
network architecture to accommodate actual and anticipated changes in technology, our business, financial condition, and results of operations could be
adversely affected. For example, the provisioning of additional cloud hosting capacity requires lead time. These third parties have no obligation to renew
their agreements with us on commercially reasonable terms, or at all. If these third parties increase pricing terms, terminate or seek to terminate our
contractual relationship, establish more favorable relationships with our competitors, or change or interpret their terms of service or policies in a manner
that is unfavorable with respect to us, we may be required to (among other possible consequences) transfer to other cloud providers or invest in a private
cloud. In that case, we could incur significant costs and experience possible service interruption in connection with doing so, or risk loss of customer
contracts if they are unwilling to accept such a change.

A failure to maintain our relationships with our third-party providers (or obtain adequate replacements), and to receive services from such providers that do
not contain any material errors or defects, could adversely affect our ability to deliver effective products and solutions to our customers and adversely affect
our business and results of operations.

We depend on third parties for certain operational services and components of our products in order to fully perform under our contracts, and the
failure or disruption of a third party to perform these services or provide these goods could have an adverse impact on our business.

We rely on subcontractors and other suppliers (or contracting parties) to provide materials, major components and subsystems for our products or to
perform a portion of the services that we provide to our customers. A failure by one or more of our suppliers or contracting parties to provide agreed-upon
materials, components or products, or perform agreed-upon services, on a timely basis and in a cost-effective manner, may adversely affect our ability to
perform our obligations and adversely impact our results of operations.

Occasionally, we rely on only one or two sources of supply, which, if disrupted, could have an adverse effect on our ability to meet our commitments to
customers, and could adversely affect our business, results of operations and financial condition.

From time to time, we depend on these subcontractors and suppliers to fulfill their contractual obligations in a timely and satisfactory manner in full
compliance with customer requirements. If one or more of our subcontractors or suppliers is unable to satisfactorily provide on a timely basis the agreed-
upon supplies or perform the agreed-upon services per its contractual obligations, our ability to perform our obligations as a contractor may be adversely
affected. Our subcontractors' or suppliers' deficiencies can result in a customer terminating our contract for default, and we may be exposed to liability.
Additionally, we could experience cost overruns and delays in contract performance, both of which would negatively impact our business and results of
operations.

Failure to adequately protect our intellectual property, technologies and proprietary rights could harm our business, competitive position, financial
condition, and results of operations.

Our success depends, in part, on our internally developed technologies, patents and other intellectual property. Despite our precautions, it may be possible
for a third party to copy or otherwise obtain and use our trade secrets or other forms of intellectual property without authorization. Furthermore, the laws of
foreign countries may not protect our proprietary rights in those countries to the same extent U.S. law protects these rights in the United States. In addition,
it is possible that others may independently develop substantially equivalent intellectual property. If we do not effectively protect our intellectual property,
our business could suffer.

To protect our intellectual property rights, we may be required to spend significant resources to monitor and protect our rights. In the future, we may have
to resort to litigation to enforce our intellectual property rights, protect our trade secrets, or determine the validity and scope of the proprietary rights of
others. Regardless of outcome, this type of litigation could result in substantial costs and diversion of management and technical resources. The inability to
adequately protect and enforce our intellectual property and other proprietary rights could seriously harm our business, results of operations and financial
condition.
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Our earnings and profitability may vary based on the mix of our contracts and may be adversely affected by our failure to estimate and manage costs,
time, and resources accurately.

We generated 73.3% of our 2025 revenues from fixed-price contracts. Under fixed-price contracts, we receive a fixed price irrespective of the actual costs
we incur, and consequently, we carry the burden of any cost overruns. Fixed-price contracts require us to price our contracts by predicting our expenditures
in advance. Due to their nature, fixed-price contracts inherently have more risk, particularly fixed-price development contracts where the costs to complete
the development stage of the program can be highly variable, uncertain and difficult to estimate.

Under cost-reimbursable contracts, we are reimbursed for allowable costs and paid a fee, which may be fixed or performance-based. In certain cases, cost-
reimbursable contracts have a contract ceiling. If our costs exceed the contract ceiling and are not authorized by the customer or are not allowable under the
contract or applicable regulations, we may not be able to obtain reimbursement for all such costs and our fees may be reduced or eliminated. In addition,
because many of our contracts involve advanced designs and innovative technologies, we may experience unforeseen technological difficulties and cost
overruns.

Under both types of contracts, we must accurately estimate the likely volume of work that will occur, costs and resource requirements involved, and assess
the probability of completing individual transactions or milestones within the contracted time period and amount to maximize profit on these contracts.
Further, some of our contracts have provisions relating to cost controls and audit rights, and if we fail to meet the terms specified in these contracts, we may
incur additional costs or penalties. Cost overruns or poor cost controls could lower earnings, or may incur a net loss on a contract, and cause a negative
impact on our results of operations.

In addition, some of our contracts are under a time-and-material basis. While this type of contracts is generally subject to less uncertainty than fixed-price
contracts, to the extent that our actual labor costs are higher than the contract rates, our actual results could differ materially and adversely from those
anticipated.

We will face risks associated with the growth of our business in new commercial markets and with new customer verticals, and we may not be able to
achieve organic growth nor have the necessary resources to dedicate to the overall growth of our business.

To increase our revenue and achieve and maintain profitability, we plan to expand our operations in new commercial markets, including those where we
may have limited operating experience, and may be subject to increased business, technology and economic risks that could affect our financial results. In
the future, we may increasingly focus on commercial customers, including in the banking, financial services, healthcare, manufacturing,
telecommunication, airlines and aerospace, insurance, retail, transportation, shipping and logistics, and energy industries, as well as other critical
infrastructure industries. Entering new verticals and expanding in the verticals in which we are already operating will continue to require significant
resources and there is no guarantee that such efforts will be successful or beneficial to us.

Although sales to a new customer have often led to additional sales to the same customer or similarly situated customers, it is uncertain if we will achieve
the same penetration and organic growth in the future, and our reputation, business, financial condition, and results of operations could be negatively
impacted. As we expand into and within new and emerging markets and heavily regulated industry verticals, we will likely face additional regulatory
scrutiny, risks, and burdens from the governments and agencies that regulate those markets and industries.

Failure to deliver high-quality technical support services may adversely affect our relationships with our customers and our financial results.

Our customers depend on our support organization to resolve technical issues relating to our solutions and offerings. We may be unable to respond quickly
enough to accommodate short-term increases in customer demand for support services. Increased customer demand for these services, without
corresponding revenues, could increase costs and adversely affect our operating results. In addition, our sales process is highly dependent on the reputation
of our solutions, support and positive recommendations from our existing customers. Failure to maintain high-quality technical support, or a market
perception that we do not maintain high-quality support, could adversely affect our reputation, our ability to sell our offerings to existing and prospective
customers, and our business, operating results and financial position.

Our growth depends, in part, on the success of our strategic relationship with our partner organizations.

To grow our business, we will continue to build, grow and maintain relationships with third parties, such as partner organizations, that provide
complementary cybersecurity offerings. Identifying partners and negotiating relationships with them requires significant time and resources. The
relationship we have with our partners, and that our partners have with our customers, provides our customers with enhanced value for our solutions and
services.
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Our agreements with our partners are generally non-exclusive; therefore, our partners may offer customer solutions from several companies, including
solutions and services that compete with ours. If our partners do not effectively market and sell our solutions or services, or use greater efforts to market
and sell their solutions or those of our competitors, or fail to meet the needs of our customers, or if we are unsuccessful in establishing or maintaining our
relationships with our partners, our ability to compete in the marketplace or to grow our revenue could be impaired, and our results of operations could be
adversely affected.

Moreover, our revenues and operating results could differ materially and adversely from those anticipated if these partner organizations chose to offer
directly to the customers solutions or services of the type that we provide.

We rely on third-party technology that is used in our products and services to perform key functions. If we are unable to license third-party technology
or the technology is subject to a security breach, without an alternative, it may negatively impact our business and results of operations.

We currently incorporate technology that we license from third parties, including software, into our solutions. The third-party technology licenses we use
may not continue to be available on commercially reasonable terms or at all. Our business could suffer if we lost the right to use these technologies.
Additionally, if we are unable to license technology from third parties, we may be forced to acquire or develop alternative technology, which we may be
unable to do in a commercially feasible manner or at all, and may require us to use alternative technology of lower quality or performance standards. As a
result, our margins and results of operations could be significantly harmed.

A third party could claim that the licensed software infringes a patent or other proprietary right. Litigation between the licensor and a third party or between
a third party and us could lead to royalty obligations for which we are not indemnified or for which indemnification is insufficient, or we may not be able to
obtain any additional license on commercially reasonable terms or at all. The loss of, or our inability to obtain or maintain, any of these technology licenses
could delay the introduction of new products or services until equivalent technology, if available, is identified, licensed and integrated.

In addition, our business is dependent on the integrity, security and efficient operation of the third-party technology, and we do not necessarily control the
operations or data security of the third-party providers we utilize. Our systems and operations or those of our third-party providers and partners could be
exposed to damage, interruption, security breach and other risks from, among other things, computer viruses, other malicious software, and other
cyberattacks. The vulnerability of the technology to security breaches, failure of these systems to perform as designed, or inability to find suitable
alternatives could result in significant disruptions to our operations and subject us to losses, liability or costs to remediate any of these system failures.

The inability to set optimal pricing structures for our solutions and services could adversely impact our business, financial condition and results of
operations.

From time to time, we change our pricing models in response to competition, global economic conditions, and general reductions in our customers'
spending levels, pricing studies, or changes in how our solutions are broadly consumed. Similarly, as we introduce new products and services, or as a result
of the evolution of our existing solutions and services, we may have difficulty determining the appropriate price structure for our products and services.
Further, as new and existing competitors introduce new products or services that compete with ours, or revise their pricing structures, we may be unable to
attract new customers at the same price or based on the same pricing model as we have used historically. Moreover, as we continue to target selling our
solutions and services to larger organizations, these larger organizations may demand substantial price concessions. We may also need to change pricing
policies to accommodate government pricing guidelines for our contracts with federal, state, and local governments, and foreign governments.

If we are unable to modify or develop pricing models and strategies that are attractive to existing and prospective customers, while enabling us to
significantly grow our sales and revenue relative to our associated costs and expenses in a reasonable period of time, our business, financial condition, and
results of operations may be adversely impacted.
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Artificial Intelligence ("AI") is an emerging technology and we may not be successful in our AI initiatives.

The field of AI is characterized by rapid technological advancements and is subject to significant risks and uncertainties. Our future success may be
dependent, in part, on our ability to develop, integrate, and effectively utilize AI technologies in our solutions or offerings. Given that this is a new and
complex technology, we may face challenges related to the designing, developing, and implementing AI processes and procedures. There are significant
risks involved in using AI and no assurances can be provided that our use of AI will enhance our products or services, produce the intended results or keep
pace with the use of AI by our competitors. For example, AI algorithms may be flawed, insufficient, of poor quality, rely upon incorrect or inaccurate data,
reflect unwanted forms of bias, or contain other errors or inadequacies, any of which may not be easily detectable; AI has been known to produce false or
“hallucinatory” inferences or outputs; our use of AI can present ethical issues and may subject us to new or heightened legal, regulatory, ethical, or other
challenges; and inappropriate or controversial data practices by developers and end-users, or other factors adversely affecting public opinion of AI, could
impair the acceptance of AI solutions, including those incorporated in our products and services. Further, this technology is subject to evolving industry
standards and regulatory constraints. Failures to effectively address these risks and uncertainties may materially and adversely affect our business and
results of operations.

Recently, we launched Xacta.ai, the artificial intelligence capability at the core of our Xacta platform. The use of AI in our solutions may carry
considerable risk, and we cannot guarantee the achievement of the intended outcome. The use of AI technologies involves issues associated with
intellectual property, data privacy and security, consumer protection and equal opportunity laws. Given the nature of AI technology, we may face
significant competition from other companies and evolving regulatory landscape. Our AI efforts may not be successful and our competitors may
incorporate AI into their products or services more successfully than us. Further, AI-related changes to our products and services may affect our customers'
expectation or requirements in ways we cannot adequately anticipate or adapt to; and may result to unsatisfied customers or inability to operate profitably
and sustainably.

We may be subject to legal proceedings, regulatory disputes and governmental inquiries that could materially harm our business, operating results, and
financial condition.

From time to time, in the ordinary course of business, we are subject to a variety of legal proceedings and, in the future, may be subject to lawsuits, claims,
government investigations and other proceedings. These may include lawsuits and claims related to securities compliance, contracts, subcontracts,
intellectual property, employment and wage claims, and other matters. Our business may be adversely affected by the outcome of legal proceedings and
other contingencies that cannot be predicted with certainty. Those contingencies include, but are not limited to, the cost of litigation and unpredictable court
decisions. Adverse outcomes with respect to litigation, or a government inquiry, or any of these legal proceedings may result in significant settlement costs
or judgments, penalties and fines, or harm our reputation, all of which could negatively affect our business, results of operations and financial conditions.

Potential future acquisitions, strategic investments, partnerships, divestitures, mergers or joint ventures may subject us to significant risks, any of
which could harm our business.

We have in the past acquired, and may in the future seek to acquire or invest in, complementary businesses, products or technologies to enhance our
technical capabilities or otherwise capture growth opportunities.

Our long-term strategy may include identifying and acquiring, partnering with, investing in or merging with suitable candidates on acceptable terms, or
divesting of certain business lines or activities. Partnerships, mergers, joint ventures, acquisitions, and divestitures include a number of risks and present
financial, managerial and operational challenges, including but not limited to: diversion of management attention from running our existing business;
possible material weaknesses in internal control over financial reporting; increased expenses, including legal, administrative and compensation expenses
related to newly hired or terminated employees; increased costs to integrate the technology, personnel, customer base and business practices of the acquired
company with us; potential exposure to material liabilities not discovered in the due diligence process; potential adverse effects on reported operating
results due to possible write-down of goodwill and other intangible assets associated with acquisitions; and unavailability of acquisition financing or
unavailability of such financing on reasonable terms.

Any acquired business, technology, service or product could significantly underperform relative to our expectations and may not achieve the benefits we
expect from possible acquisitions. For all these reasons, our pursuit of an acquisition, partnership, investment, divestiture, merger, or joint venture could
cause its actual results to differ materially from those anticipated and/or negatively affect our business.
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Public confidence in, and acceptance of, identity platforms and biometrics generally, and our solutions and services specifically, will be a key factor in
our business’s continued growth.

Our future profitability will depend, in part, on public confidence in and acceptance of identity platforms and biometrics generally. Continued acceptance of
identity platforms and biometric information as a secure and reliable method to identify individuals, mitigate risk and minimize fraud is an important factor
in our continued growth. While both identity platforms and biometrics have become more widely adopted, they may not achieve universal acceptance. The
attractiveness of some of our solutions to our customers is impacted by a number of factors, including the willingness of individuals to provide their
personal information, including biometric information, to private or governmental entities, the level of confidence that such information can be stored
safely and securely, and trust that such information will not be misused or breached. Certain individuals may never accept the use of biometrics as being
safe. If identity platforms and biometrics do not achieve universal acceptance, or our solutions are not competitive with our industry players, our growth
could be limited, which could materially adversely affect our business, results of operations and financial condition.

Any decline or disruption in the travel industry or general economic downturn could materially and adversely affect our business, results of operations
and financial condition.

One of our growth strategies is to increase revenue from our TSA PreCheck enrollment offerings. Accordingly, our performance is dependent in part on the
strength of the travel industry. Our revenue is therefore susceptible to declines in or disruptions to leisure and business travel that may be caused by factors
entirely out of our control, including, but not limited to, prolonged extreme weather, natural or man-made disasters, travel-related health concerns
(including pandemics and epidemics or other outbreak of contagious diseases), restrictions related to travel, stay-at-home orders, wars and military actions,
terrorist attacks, sources of political uncertainty or political events, protests, foreign policy changes, regional hostilities, general economic conditions (such
as a recession or inflation), changes in regulations, labor unrest or travel-related accidents. Because these events or concerns, and the full impact of their
effects, are largely unpredictable, they can dramatically and suddenly affect travel behavior and other activities by consumers, and therefore demand for our
TSA PreCheck services, which could materially adversely affect our business, results of operations and financial condition.

Actions that we are taking to restructure our business to improve profitability may not be as effective as anticipated.

From time to time, the Company initiates restructuring activities to execute management's strategy and optimize its cost structure. We executed a
restructuring plan in early 2023 and implemented additional restructuring actions in the third quarter of 2024 and fourth quarter of 2025 to better align our
operations with strategic priorities, resulting in restructuring-related costs. We may be unable to realize the expected improved profitability and efficiency
from our restructuring efforts.

Goodwill and intangible assets represent significant assets on our balance sheet and any impairment on these assets could negatively impact our results
of operations, and shareholders' equity.

As of December 31, 2025, goodwill and intangible assets, net was 23.8% of our total assets. Goodwill and intangible assets are tested for impairment
whenever events or changes in circumstances indicate that the carrying value may not be recoverable, and at least annually in the case of goodwill. The
impairment test is based on several factors, estimates and assumptions requiring judgment. Adverse changes in macroeconomic conditions, industry and
market consideration, overall financial performance, market capitalization and relevant entity-specific events could result in an impairment of goodwill and
intangible assets.

In the fourth quarter of 2025, we conducted a quantitative goodwill impairment analysis on the Secure Networks reporting unit. The impairment analysis
determined that the reporting unit's carrying value exceeded its estimated fair value as a result of continued contraction of Secure Networks' backlog in
2025. Accordingly, we recognized a non-cash goodwill impairment of $14.9 million as of December 31, 2025.

Likewise, in the third quarter of 2024, we decided to discontinue the development and/or sale of all or part of certain solutions for selected capitalized
software projects, and certain projects which we ceased to use before the end of their useful life. As a result, we recognized an impairment loss on
intangible assets of $11.7 million as of December 31, 2024.
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Industry, Legal and Regulatory Risks

The business environment in which we operate is highly competitive, and we may not be able to compete successfully against existing or future
competitors.

We operate in an intensely competitive market and diverse industry segment, and we expect competition to increase in the future from established
businesses and new market entrants. Based on our current market analysis, no single company or small group of companies is in a dominant competitive
position. Some large competitors offer capabilities in a number of markets that overlap many of the same areas in which we offer services, while certain
companies are focused upon only one or a few of such markets. Some firms that compete with us in multiple areas include large, established defense
contractors. In addition, we compete with smaller specialty companies, including risk and compliance management companies, organizational messaging
companies, and security consulting organizations, and companies that provide secure network offerings. If we are unable to anticipate or react to these
challenges or do not compete effectively, our competitive position could weaken and could result in a decline in revenue or reduced revenue growth, price
reductions or reduced gross margins, and loss of market share, all of which could adversely affect our business.

A decline in the federal budget, changes in spending or budgetary priorities of the U.S. federal government, a prolonged U.S. federal government
shutdown or delays in contract awards may significantly and adversely affect our future revenues, cash flow and financial results.

Our customers are substantially U.S. federal government. The customer relationship with the U.S. federal government involves certain unique risks. The
programs we participate in must compete with other programs and policy imperatives during the budget and appropriations process. If government funding
relating to our contracts with the U.S. federal government becomes unavailable, or is reduced or delayed, or planned orders are reduced, our contracts or
subcontracts may be terminated or adjusted by the U.S. federal government or the prime contractor. Our operating results could also be adversely affected
by spending caps or changes in the budgetary priorities of the U.S. federal government, as well as delays in program starts or the award of contracts or task
orders under contracts.

In the past few years, U.S. federal government appropriations have been affected by larger U.S. federal government budgetary issues and related
legislation. As a result, federal government funding levels have fluctuated and have been difficult to predict. Future spending levels are subject to a wide
range of factors, including Congressional action. In addition, over the last few years, the U.S. federal government has been unable to complete its budget
process before the end of its fiscal year, resulting in a series of continuing resolutions to extend sufficient funds only for U.S. federal government agencies
to continue operating. When the U.S. federal government fails to complete its appropriations process or provide for a continuing resolution, a full or partial
government shutdown may occur. A federal government shutdown could disrupt our performance, delay or cancellation of key programs, delay or cancel
contract payments, or require us to incur substantial costs without reimbursement under the existing contracts. Moreover, the national debt threatened to
reach the statutory debt ceiling, and such an event in future years could result in the U.S. federal government defaulting on its debts.

As a result, government spending levels are difficult to predict beyond the near term due to numerous factors, including the external threat environment,
future government priorities and the state of government finances. Significant changes in government spending, changes in U.S. federal government
priorities, policies and requirements, or another prolonged government shutdown could have a material and adverse effect on our results of operations,
financial condition or liquidity.

The Administration's actions, such as tariffs and other changes in international trade policies, could adversely and unexpectedly impact our business.

In January 2025, the then-new Administration began increasing tariff rates on numerous products from a range of nations. The duration and extent of the
tariffs and reciprocal tariffs, including the availability of certain exemption on some products, continue to evolve. Changes in international trade policies,
including higher tariffs on imported goods and materials, may increase the procurement costs of certain IT hardware we use, both internally or on our
contracts, or sell to our customers. These actions could adversely affect the Company and our supply chain, business partners, or customers, and have a
negative effect on our business, results of operations, or financial condition.

We are subject to the seasonality of U.S. federal government spending.

We derive a substantial portion of our revenues from U.S. federal government contracting, and as a result, we are subject to the annual seasonality of U.S.
federal government purchasing. Because the U.S. federal government fiscal year ends on September 30, it is common for U.S. federal government agencies
to award extra tasks in the weeks immediately prior to the end of its fiscal year in order to avoid the loss of unexpended fiscal year funds. As a result of this
seasonality, we have historically experienced higher revenues in the second half of our fiscal year, with the pace of orders typically substantially reduced
during the first half of our fiscal year.
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We are required to comply with stringent, complex and evolving laws, rules, regulations and standards, as well as contractual obligations relating to
privacy, data protection and security, technology protection, and other matters. Any actual or perceived failure to comply with these requirements could
have a material effect on our business.

We are subject to a variety of local, state, national, and international laws and directives and regulations in the United States and abroad that involve
matters central to our business, including privacy and data protection, data security, data storage, retention, transfer and deletion, technology protection, and
personal information. Foreign data protection, data security, privacy, and other laws and regulations can impose different obligations or be more restrictive
than those in the United States. These U.S. federal, state and foreign laws and regulations, which, depending on the regime, may be enforced by private
parties or government entities, are constantly evolving and can be subject to significant change, and they are likely to remain uncertain for the foreseeable
future. In addition, the application, interpretation, and enforcement of these laws and regulations are often uncertain, and may be interpreted and applied
inconsistently from country to country and inconsistently with our current policies and practices. A number of proposals are pending before U.S. federal,
state, and foreign legislative and regulatory bodies that could significantly affect our business.

The overarching complexity of privacy and data protection laws and regulations around the world pose a compliance challenge that could manifest in costs,
damages, or liability in other forms as a result of failure to implement proper programmatic controls, failure to adhere to those controls, or the malicious or
inadvertent breach of applicable privacy and data protection requirements by us, our employees, our business partners, or our customers.

In addition to government regulation, self-regulatory standards and other industry standards may legally or contractually apply to us, be argued to apply to
us, or we may elect to comply with such standards or to facilitate our customers' compliance with such standards. Because privacy, data protection, and
information security are critical competitive factors in our industry, we may make statements on our website, in marketing materials, or in other settings
about our data security measures and our compliance with, or our ability to facilitate our customers' compliance with, these standards.

We also expect that there will continue to be new proposed laws and regulations concerning privacy, data protection, and information security, and we
cannot yet determine the impact such future laws, regulations and standards, or amendments to or re-interpretations of existing laws and regulations,
industry standards, or other obligations may have on our business. New laws, amendments to or re-interpretations of existing laws and regulations, industry
standards, and contractual and other obligations may require us to incur additional costs and restrict our business operations. As these legal regimes relating
to privacy, data protection, and information security continue to evolve, they may result in ever-increasing public scrutiny and escalating levels of
enforcement and sanctions. Furthermore, because the interpretation and application of laws, standards, contractual obligations and other obligations relating
to privacy, data protection, and information security are uncertain, these laws, standards, and contractual and other obligations may be interpreted and
applied in a manner that is, or is alleged to be, inconsistent with our data management practices, our policies or procedures, or the features of our solutions.
If so, in addition to the possibility of fines, lawsuits, and other claims, we could be required to fundamentally change our business activities and practices or
modify our solutions, which could have an adverse effect on our business. We may be unable to make such changes and modifications in a commercially
reasonable manner or at all, and our ability to fulfill existing obligations, make enhancements, or develop new solutions and features could be limited.
Furthermore, the costs of compliance with, and other burdens imposed by, the laws, regulations, and policies that are applicable to the businesses of our
customers may limit the use and adoption of, and reduce the overall demand for, our solutions.

These existing and proposed laws and regulations can be costly to comply with and can make our solutions and services less effective or valuable, delay or
impede the development of new products, result in negative publicity, increase our operating costs, require us to modify our data handling practices, limit
our operations, impose substantial fines and penalties, require significant management time and attention, or put our data or technology at risk. Any failure
or perceived failure by us or our solutions to comply with U.S. or applicable foreign laws, regulations, directives, policies, industry standards, or legal
obligations relating to privacy, data protection, or information security, or any security incident that results in loss of or the unauthorized access to, or
acquisition, use, release, or transfer of, personal information, personal data, or other customer or sensitive data or information may result in governmental
investigations, inquiries, enforcement actions and prosecutions, private claims and litigation, indemnification or other contractual obligations, other
remedies, including fines or demands that we modify or cease existing business practices, or adverse publicity, and related costs and liabilities, which could
significantly and adversely affect our business and results of operations.

We are subject to substantial oversight from federal agencies that have the authority to suspend our ability to bid on contracts.

As a U.S. federal government contractor, we are subject to oversight by many agencies and entities of the U.S. federal government that may investigate and
make inquiries about our business practices and conduct audits of contract performance and cost accounting. Depending on the results of any such audits
and investigations, the U.S. federal government may make claims against us. Under U.S. federal government procurement regulations and practices, an
indictment of a U.S. federal government contractor could result in that contractor being fined and/or suspended for a period of time from eligibility for
bidding on, or for the award of, new U.S. federal government contracts. A conviction could result in debarment for a specified period of time, and
debarment could materially and negatively affect our business and operating results.
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We are subject to governmental export and import controls that could impair our ability to compete in international markets and subject us to liability if
we are not in full compliance with applicable laws.

Some of our solutions are subject to export and import controls, including, without limitation, the Department of State's Directorate of Defense Trade
Controls, the Commerce Department's Export Administration Regulations, U.S. Customs regulations and various economic and trade sanctions regulations
established by the Treasury Department's Office of Foreign Assets Control. If we fail to comply with these U.S. export control laws and import laws, we
and certain of our employees could be subject to substantial civil or criminal penalties, including the possible loss of export or import privileges; fines,
which may be imposed on us and responsible employees or managers; and, in extreme cases, the incarceration of responsible employees or managers.
Obtaining the necessary authorizations, including any required license, may be time-consuming, is not guaranteed and may result in the delay or loss of
sales opportunities.

Furthermore, the U.S. export control laws and economic sanctions laws prohibit the shipment of certain products and services to U.S. embargoed or
sanctioned countries, governments and persons. Even though we take precautions to prevent our solutions from being provisioned or provided to U.S.
sanctions targets in violation of applicable regulations, our solutions could be provisioned to those targets despite such precautions. Any such sales could
have negative consequences, including government investigations, penalties and reputational harm. Changes in our solutions or changes in export and
import regulations may create delays in the introduction, sale and deployment of our solutions in international markets or prevent the export or import of
our solutions to certain countries, governments or persons altogether. Any decreased use of our solutions or limitation on our ability to export or sell our
solutions may adversely affect our business, financial condition and results of operations.

Risks Related to Our Financial Reporting and Common Stock

We may fail to meet our publicly announced guidance and other expectations about our business and operating results, which may cause our stock
price to decline.

From time to time, we release or confirm guidance in our quarterly earnings conference calls, quarterly earnings releases, or otherwise, regarding our future
performance that represents our management's estimates as of the date of release. This guidance, which includes forward-looking statements, is based on
projections prepared by our management. Projections are based upon a number of assumptions and estimates that, while presented with numerical
specificity, are inherently subject to significant business, economic and competitive uncertainties and contingencies, many of which are beyond our control
and are based upon specific assumptions with respect to future business decisions, some of which will change. Our aim is to state possible outcomes as
high and low ranges to provide a sensitivity analysis as variables are changed but are not intended to imply that actual results could not fall outside of the
suggested ranges. The principal reason that we release guidance is to provide a basis for our management to discuss our business outlook with analysts and
investors. We do not accept any responsibility for any projections or reports published by any such third parties.

Guidance is necessarily speculative in nature, and it can be expected that some or all of the assumptions underlying the guidance furnished by us will not
materialize or will vary significantly from actual results. Accordingly, our guidance is only an estimate of what management believes is realizable as of the
date of release. Any failure to successfully implement our operating strategy or the occurrence of any of the events or circumstances beyond our control
could result in the actual operating results being different from our guidance, and the differences may be adverse and material. In light of the foregoing,
investors are urged not to rely upon our guidance when making an investment decision regarding our common stock.

Furthermore, if we make downward revisions to our previously announced guidance, or if our publicly announced guidance of future operating results fails
to meet the expectations of securities analysts, investors or other interested parties, the price of our common stock may decline.

Our quarterly operating results fluctuate and may fall short of prior periods, our projections or the expectations of securities analysts or investors,
which could adversely affect the trading price of our stock.

Our operating and financial results have historically varied from quarter to quarter, and we expect that they may continue to do so in the future as a result of
a number of factors, many of which are difficult to predict and outside of our control. Therefore, the results of any one quarter may not be a reliable
indication of results to be expected for any other quarter or for any year. This variability and unpredictability could result in our failing to achieve our
projected results or to meet the expectations of securities analysts or investors for any period. As a result, our stock price may decline, and the decrease in
the stock price may be disproportionate to the shortfall in our financial performance.
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Certain of our U.S. federal government contracts involve work of a confidential nature, which may limit investor insight into portions of our business.

We have historically had, and from time to time continue to have, contracts with or for the U.S. federal government that are subject to confidentiality and/or
security restrictions (for example, and without limitation, contracts involving classified information and classified programs). We do not provide
information about these contracts and programs, their risks or any disputes or claims relating to such contracts or programs. As a result, investors have less
insight into our confidential business or our business overall. However, historically the business risks associated with our work on confidential or classified
programs have not differed materially from those of our other government contracts.

We cannot guarantee that our share repurchase program will be fully implemented or that it will enhance long-term stockholder value.

In May 2022, our Board of Directors approved a share repurchase program ("SRP") for the repurchase of up to $50.0 million of our outstanding shares of
our common stock. As of December 31, 2025, approximately $25.1 million remained available under the stock repurchase program. The repurchase
program has no termination date and may be suspended for periods, amended or discontinued at any time. We are not obligated to repurchase a specified
number or dollar value of shares. Share repurchases under the program will be made from time to time in private transactions or open market purchases, as
permitted by securities laws and other legal requirements. There can be no guarantee about the timing of our share repurchases, or that the volume of such
repurchases will increase. The stock repurchase program could affect the price of our common stock, increase volatility, diminish our cash reserves, and
even if fully implemented may not enhance long-term stockholder value.

If we fail to maintain an effective system of internal control, our ability to produce timely and accurate financial statements or comply with applicable
regulations could be impaired.

We are subject to the reporting requirements of the Exchange Act, the Sarbanes-Oxley Act of 2002 (“Sarbanes-Oxley Act”), the rules and regulations of
Nasdaq, and other securities rules and regulations that impose various requirements on public companies.

Section 404 of the Sarbanes-Oxley Act requires our management to certify financial and other information in our quarterly and annual reports and provide
an annual management report on the effectiveness of our internal control over financial reporting. We are also required to have our independent registered
public accounting firm attest to, and issue an opinion on, the effectiveness of our internal control over financial reporting.

We may identify weaknesses or deficiencies that we may be unable to remedy before the requisite deadlines on those reports. Our ability to comply with
the annual internal control reporting requirements will depend on the effectiveness of our financial reporting and data system and controls across the
Company. We expect these systems and controls to involve greater expenditures and to become increasingly complex as our business grows. To effectively
manage this complexity, we will need to continue to improve our operational, financial and management controls and our reporting systems and
procedures. If we are unable to assert that our internal control over financial reporting is effective, or if, when required, our independent registered public
accounting firm is unable to express an opinion on the effectiveness of our internal control over financial reporting, we could lose investor confidence in
the accuracy and completeness of our financial reports, which would cause the price of our common stock to decline.

General Risk Factors

If our judgments or estimates relating to our critical accounting policies are based on assumptions that change or prove to be incorrect, our results of
operations could be adversely affected.

The preparation of our consolidated financial statements in conformity with U.S. GAAP requires management to make judgments, estimates, and
assumptions that affect the amounts reported in the consolidated financial statements and accompanying notes. We base our estimates on historical
experience and on various other assumptions that we believe to be reasonable under the circumstances, the results of which form the basis for making
judgments about the carrying values of assets, liabilities, and equity, and the amount of revenue and expenses that are not readily apparent from other
sources. Our results of operations may be adversely affected if our assumptions change or if actual circumstances differ from those in our assumptions,
which could cause our results of operations to fall below the expectations of securities analysts and investors, resulting in a decline in the trading price of
our common stock. Significant judgments, estimates, and assumptions used in preparing our consolidated financial statements include, or may in the future
include, those related to revenue recognition, goodwill and other long-lived assets, and income taxes.
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Global inflationary pressures and weakened global economic and political conditions may adversely affect our industry, business, operating results and
financial condition.

For a variety of reasons, including geopolitical factors, the global economy in which we operate has faced, and may continue to face, heightened
inflationary pressure, impacting the cost of doing business in both supply and labor markets. These inflationary pressures have been and could continue to
be exacerbated by geopolitical turmoil and economic policy actions. With the U.S. federal government being our primary customer, we generate a
substantial portion of our revenue through various fixed-price and multi-year government contracts. However, our approach to include modest price
escalations in our bids for multi-year work may be insufficient to account and mitigate inflationary pressures, which may result in significant cost overruns
on each contract.

Our overall performance depends in part on worldwide economic and geopolitical conditions. The United States and other key international economies
have experienced cyclical downturns from time to time in which economic activity was impacted by falling demand for a variety of goods and services,
restricted credit, poor liquidity, reduced corporate profitability, volatility in credit, equity and foreign exchange markets, bankruptcies and overall
uncertainty with respect to the economy. These economic conditions can arise suddenly and the full impact of such conditions can remain uncertain at any
point in time.

In addition, the heightened geopolitical risks, stemming from the Administration's foreign policy, Middle East instability, and the Ukraine-Russia war, can
increase levels of political and economic unpredictability globally and increase the volatility of global financial markets. Moreover, these conditions can
affect the rate of information technology spending and could adversely affect our customers' ability or willingness to purchase our solutions and services,
delay prospective customers' purchasing decisions, reduce the value or duration of their subscription contracts, or affect attrition rates, all of which could
adversely affect our future sales and operating results.

Our systems and the third-party systems upon which we and our customers rely are also vulnerable to damage or interruption from catastrophic
occurrences or events outside our control.

Our systems and the third-party systems upon which we and our customers rely are also vulnerable to damage or interruption from catastrophic
occurrences, telecommunication failures, cybersecurity threats, social unrest, geopolitical and similar events, or acts of misconduct. Despite any
precautions we may take, the occurrence of a catastrophic disaster or other unanticipated problems at our or our third-party vendors' hosting facilities, or
within our systems or the systems of third parties upon which we rely, could result in interruptions, performance problems, or failure of our infrastructure,
technology, or solutions, which may adversely impact our business. In addition, our ability to conduct normal business operations could be severely
affected. In the event of significant physical damage to one of these facilities, it may take a significant period of time to achieve full resumption of our
services, and our disaster recovery planning may not account for all eventualities. In addition, any negative publicity arising from these disruptions could
harm our reputation and brand and adversely affect our business.

We may also be impacted by natural disasters, wars, terrorist attacks, power outages, public health crises (epidemics or pandemics), or other events outside
our control. If major disasters such as earthquakes, floods, hurricanes, tornadoes, fires, or other events occur, or our information system or communications
network breaks down, operates improperly, or is unusable, our headquarters and other facilities may be seriously damaged, or we may have to stop or delay
production and delivery of our solutions and services.

Although we maintain crisis management and disaster response plans, such events could make it difficult or impossible for us to deliver our solutions and
services to our customers, and could decrease demand for our offerings. We may incur shutdowns, delays, disruptions or expenses relating to such events
outside of our control, which could have a material adverse impact on our business, operating results and financial condition. Moreover, any significant
natural disaster, pandemic, or other catastrophic or force majeure events could affect our personnel, supply chain, or service providers' ability to provide
materials and perform services on a timely basis.

Acts of terrorism and other geopolitical unrest could also potentially cause disruptions in our business or the business of our supply chain, services
providers, or the economy as a whole. Because we do not carry insurance for all these possible losses, and significant recovery time could be required to
resume operations, our financial condition and operating results could be materially adversely affected by such an event outside our control.
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Changes in accounting principles or their application to us could result in unfavorable accounting charges or effects, which could adversely affect our
results of operations and growth prospects.

We prepare consolidated financial statements in accordance with U.S. GAAP. In particular, we make certain estimates and assumptions related to the
adoption and interpretation of these principles, including the recognition of our revenue and the accounting of our stock-based compensation expense with
respect to our consolidated financial statements. If these assumptions turn out to be incorrect, our revenue or our stock-based compensation expense could
materially differ from our expectations, which could have a material adverse effect on our financial results. A change in any of these principles or guidance,
or in their interpretations or application to us, may have a significant impact on our reported results, as well as our processes and related controls, and may
retroactively affect previously reported results or our forecasts, which may negatively impact our financial statements. For example, any recent new
standards issued by the Financial Accounting Standards Board could materially impact our consolidated financial statements. The adoption of these new
standards may potentially require enhancements or changes in our processes or systems and may require significant time and cost on behalf of our financial
management. This may, in turn, adversely affect our results of operations and growth prospects.

Global climate-related risks could negatively affect our business.

There are inherent climate-related risks wherever business is conducted. Any of our primary locations may be vulnerable to the adverse effects of climate
change. Climate-related events, including the increasing frequency of extreme weather events and their impact on U.S. critical infrastructure, have the
potential to disrupt our business and the businesses of our suppliers, customers, and partners, and may cause us to experience additional costs to maintain or
resume operations. In addition, current and emerging legal and regulatory requirements with respect to climate change may result in increased compliance
requirements on our business, which could increase our capital expenditures, reduce our margins and adversely affect our financial position. Further, our
reputation and client relationships may be damaged as a result of our practices related to climate change, including our involvement, or our clients'
involvement, in certain industries or projects associated with causing or exacerbating climate change, as well as any decisions we make to continue to
conduct or change our activities in response to considerations relating to climate change.

Item 1B. Unresolved Staff Comments

None.

Item 1C. Cybersecurity

The Company’s processes to assess, identify, and manage material cybersecurity risks

We developed an ISO/IEC 27001-certified Information Security Management System (“ISMS”) designed to enhance our corporate security measures,
identify and mitigate information security risks, and protect and preserve the confidentiality, integrity, and continued availability of all information owned
by the Company and that of its customers and suppliers in our control. Our ISO certification can be verified on the BSI Group website using certificate
number IS 649202.

Our ISMS includes developing, implementing, and continually improving policies and procedures designed to safeguard information and ensure the
availability of critical data and systems. These policies cover areas such as requiring secure coding practices and a secure development lifecycle process,
monthly information security awareness training for all employees and enhanced training for specialized personnel, review and assessment by external,
independent third parties, who certify and report on our weaknesses and internal response preparedness for the entire Company, and the performance of
routine and risk-based vulnerability scanning of our network infrastructure as well as annual third-party penetration testing.

Our cybersecurity risk assessment, identification, and management process consists of a dedicated Governance Risk and Compliance ("GRC") team, within
our Information Security organization, that implements a repeatable, ISO/IEC 27001-compliant methodology to asses and track cybersecurity risk. This
team, reporting to and working with the Chief Information Security Officer ("CISO"), identifies, tracks, and updates cybersecurity risks that threaten the
Company directly and through third parties. The GRC team collaborates closely with risk owners throughout the Company, vendors, and suppliers, working
with them in an effort to ensure their risks are identified, documented, and mitigated in a timely fashion.
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In addition to our active ISO/IEC 27001 certification, the Company assesses itself against the National Institute of Standards and Technology Special
Publication 800-171 as required by the Defense Federal Acquisition Regulation Supplement. The Company has also achieved Cybersecurity Maturity
Model Certification Level 2 ("CMMC L2"), reflecting an independent assessment against applicable DoW cybersecurity requirements. In accordance with
our ISMS, we also actively monitor known threats that could affect our products and services and work with our suppliers to provide us with real-time
reports of threats or vulnerabilities that may affect our enterprise-wide systems. Our program also includes a cyber incident response plan that provides
controls and procedures for timely and accurate reporting of any material cybersecurity incident, as well as a business continuity plan that is designed to
provide a clear framework for how the Company can continue in the event of any significant disruption in an effort to ensure that we can offer the same
level of security, support, and excellence to all our customers. In the normal course, our Security and GRC teams engage assessors, consultants, and other
third parties to assist in various cyber-related matters. For example, to maintain our ISO certification, the Company utilizes an external third party to
conduct yearly audits of its ISMS. Our Information Security organization also leverages third-party advisors, as appropriate, for various tasks, such as
conducting annual third-party penetration testing.

We conduct an enterprise risk assessment that includes an assessment of cybersecurity risk in context with other enterprise-level risks. Furthermore, our
CISO and our General Counsel regularly discuss cybersecurity risk mitigation. We carry errors and omissions insurance that provides some protection
against the potential losses arising from a cybersecurity incident. For additional information regarding potential cybersecurity risks, see relevant business
and operational risks under Item 1A, "Risk Factors," of this Annual Report on Form 10-K.

In 2025, we did not experience a material information security breach incident or any penalties or settlements related to the same, and the expenses we have
incurred from information security breach incidents were immaterial.

Management’s role and expertise in assessing and managing material cybersecurity risks

Our Information Security team, led by our CISO, is responsible for assessing and managing material cybersecurity risks. Certifications held by the
Information Security team include CompTIA A+, Network+, Security+, CyberSecurity Analyst+ ("CYSA+"), Pentest+, Advanced Security Practitioner
("CASP"), EC-Council Certified Ethical Hacker ("CEH"), Certified Security Analyst ("ECSA"), Computer Hacking Forensic Investigator ("CHFI"),
Associate Chief Information Security Officer ("ACCISO"), CMMC-AB Registered Practitioner ("RP"), ISC2 Certified Information Systems Security
Professional ("CISSP"), Systems Security Certified Practitioner ("SSCP"), ISACA Certified Information Security Manager ("CISM"), PCAP – Certified
Associate Python Programmer, & eLearnSecurity Junior Penetration Tester ("eJPT"). Our CISO’s background includes over 19 years of experience in IT
and Information Security. His formal education includes a Master’s degree in Cybersecurity and Information Assurance and a Bachelor’s degree in
Computer Forensics. Certifications held by the CISO include CompTIA A+, Network+, & Security+, Microsoft Technology Associate ("MTA"), CMMC-
AB RP, ISO 27001 Certified Lead Implementer Professional, EC-Council CEH & CHFI, ISACA Certified Data Privacy Solutions Engineer ("CDPSE") &
Certified Information Security Manager ("CISM"), ISC2 CISSP, and Offensive Security Certified Professional ("OSCP"). Our CISO reports to our Chief
Information Technology Officer ("CITO"), who in turn reports to our Chief Executive Officer ("CEO"). Each of our CITO and our CEO have extensive
experience in cybersecurity matters.

Our CISO provides reports to the Audit Committee of our Board of Directors on a standing basis at each Audit Committee meeting, and as otherwise
requested by the Chair of the Audit Committee or as determined necessary by the CISO or other members of senior management. The CISO is personally
involved in, and responsible for, the risk assessment, identification and management process described above.

Board of Directors' oversight of cybersecurity risks

The Board of Directors has oversight responsibility with respect to risk management and reviews matters with management as part of management’s
regular Board reporting. The Board of Directors has delegated responsibility for information security and cybersecurity risk oversight to the Audit
Committee. In accordance with its charter, the Audit Committee discharges these responsibilities through various processes, including the option to use
third-party advisers as and when it deems appropriate, and discusses with management the Company’s major policies with respect to risk assessment and
risk management. The Audit Committee regularly reports the results of these discussions to the Board of Directors. As noted above, the CISO reports to the
Audit Committee at each regular Audit Committee meeting on the status of cybersecurity risk assessment, identification and management, as well as
reporting information security incidents as they occur, if material, and providing periodic briefings about our information security program, our internal
response preparedness, and assessments led by outside advisors. The Chair of the Audit Committee, in turn, reports on these topics to the Board of
Directors as and when deemed necessary and/or material. Overall, our Board contains two directors with work experience related to cybersecurity issues or
oversight.
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Item 2. Properties

We lease approximately 191,700 square feet of space for our corporate headquarters, integration facility, and primary service depot in Ashburn, Virginia.
The lease expires in May 2029.

We leased additional office space in facilities located in Maryland, Florida and Nevada under various leases expiring through July 2027.

We believe that the current space is substantially adequate to meet our operating requirements.

Item 3. Legal Proceedings

Information regarding legal proceedings may be found in Note 18 – Commitments, Contingencies and Subsequent Events to the Consolidated Financial
Statements.

Item 4. Mine Safety Disclosures

Not applicable.
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PART II

Item 5. Market for Registrant's Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities

Our common stock is traded on the Nasdaq Global Market under the symbol "TLS."

As of March 9, 2026, there were approximately 154 holders of record of Telos common stock, $0.001 par value. The number of shareholders of record of
our common stock may not be representative of the number of beneficial owners due to shares that may be held by depositories, brokers or nominees.

For information regarding securities authorized for issuance under our stock-based compensation plan, see Note 11 – Stock-Based Compensation to the
Consolidated Financial Statements contained in Item 8.

Sales of Equity Securities and Use of Proceeds

There were no sales of unregistered equity securities during the three months ended December 31, 2025, that were not registered under the Securities Act
and were not previously disclosed on a Quarterly Report on Form 10-Q or a Current Report on Form 8-K.

Purchases of Equity Securities

On May 24, 2022, the Board of Directors authorized a Share Repurchase Program ("SRP"), pursuant to which the Company can repurchase up to $50.0
million of issued and outstanding common stock. The shares may be repurchased on a discretionary basis from time to time through open market
purchases. The repurchase program has no expiration date and may be modified, suspended, or terminated at any time.

Common Stock Purchase Activity During the Three Months Ended December 31, 2025

Period
Total Number of Shares
Purchased 

Average Price Paid per
Share 

Total Number of Shares
Purchased as Part of
Publicly Announced
Repurchase Plans 

Maximum Dollar Value
of Shares that May Yet
Be Purchased Under the
Plans 

October 1, 2025 - October 31, 2025 —  $ —  —  $ 31,076,558 
November 1, 2025 - November 30, 2025 658,796  $ 5.81  658,796  $ 27,245,870 
December 1, 2025 - December 31, 2025 377,261  $ 5.72  377,261  $ 25,088,723 
Total 1,036,057  $ 5.78  1,036,057 

 For the fourth quarter of 2025, the Company repurchased 1,036,057 shares of common stock under the program for an aggregate price of $6.0 million on the open market.

Item 6. [Reserved]

None

(1) (1) (1) (1)

(1)
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Item 7. Management's Discussion and Analysis of Financial Condition and Results of Operations

The following discussion and analysis of our financial condition and results of operations should be read in conjunction with our consolidated financial
statements and the related notes to consolidated financial statements included in Part II, Item 8 of this Annual Report on Form 10-K ("10-K"). In addition
to historical financial information, the following discussion and analysis contain forward-looking statements that involve risks, uncertainties and
assumptions. Our actual results and timing of selected events in future periods may differ materially from those anticipated or implied in these forward-
looking statements as a result of many factors, including those discussed under Item 1A, "Risk Factors," and elsewhere in this 10-K. See also "Special Note
Regarding Forward-Looking Statements" at the beginning of this 10-K.

In this section, we discuss our financial condition, changes in financial condition and results of operations for the year ended December 31, 2025, compared
to the year ended December 31, 2024.

Overview

For an overview of our business, including our business segments and a discussion of the services and products we provide, see Item 1, "Business" in Part I
and Note 16 – Segment Information of the notes to the consolidated financial statements contained within this 10-K.

As discussed under Item 1A, "Risk Factors," we derive a substantial portion of our revenues from contracts and subcontracts with the U.S. federal
government. Our revenues are generated from a number of contract vehicle and task orders. The U.S. federal government has increasingly relied on
contracts that are subject to a competitive bidding process (including BPA and IDIQ Task Orders, OTAs, and other GSA schedule solicitations), resulting in
greater competition and increased pricing pressure. We expect that a majority of the business that we seek in the foreseeable future will be awarded through
a competitive bidding process.

Over the past several years we have sought to diversify and improve our operating margins through the evolution of our business from an emphasis on
product reselling to an advanced solutions technologies provider. Although we continue to offer resold products through our contract vehicles or our prime
partners' contracts, we have focused on the transformation and growth of our software and service solutions offerings, as well as the design and delivery of
our manufactured and branded technologies. We emphasize leveraging technology and innovation, specifically in cybersecurity, cloud, and identity
solutions, to drive growth and ensure a secure and defendable network. We continue to invest in and develop in AI integration, enhancing automation and
improving existing solutions to maintain a competitive edge.

We believe our contract portfolio reflects low to moderate financial risk due to the limited number of long-term fixed-price development contracts, thus
minimizing the risk of cost overruns. Our firm-fixed-price activities consist primarily of contracts for products and services at established contract prices
that are designed to be repeatable solution offerings. For 2025 and 2024, the Company's revenue derived from firm-fixed-price contracts was 73.3% and
75.3%, respectively; time-and-material contract revenue was 21.8% and 14.6%, respectively; and cost-plus contract revenue was 4.9% and 10.1%,
respectively.

Business Environment

U.S. Federal Government Budget

In fiscal year ("FY") 2025, we generated approximately 91.0% of our revenues from the U.S. federal government, either as prime contractor or a
subcontractor to other contractors engaged in work for the U.S. federal government, including 58.1% of our revenue from the DoW. Accordingly, our
business performance is affected by the overall level of U.S. federal government spending and the alignment of our offerings and capabilities with current
and future budget priorities of the U.S. federal government.

While we view the budget environment as constructive and believe there is bipartisan support for continued investment in the areas of defense and national
security, it is uncertain when (and if) in any particular government fiscal year appropriations bills will be passed. During those periods of time when
appropriations bills have not been passed and signed into law, U.S. federal government agencies operate under a continuing resolution ("CR"), a temporary
measure that allows the government to continue operations at prior year funding levels.
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The FY2025 U.S. federal government appropriations, which ran through September 30, 2025, were determined by a full-year CR. While the
Administration has submitted its FY2026 budget proposal outlining its priorities, partisan disagreements over federal spending levels, among other things,
have stalled progress on the required appropriations bills. Recently, on February 3, 2026, Congress passed another full-year CR for FY2026 to end the
partial government shutdown. This enacted bill provides full-year funding for several programs, including defense and national security, through September
30, 2026; and also extended homeland security funding through February 13, 2026. A partial government shutdown began on February 14, 2026 after the
lawmakers and the White House failed to reach a deal on legislation to fund DHS through September 2026. The impasse affects agencies such as the
Transportation Security Administration, the Federal Emergency Management Agency, U.S. Coast Guard, the Secret Service, U.S. Immigration and Custom
Enforcement, and U.S. Customs and Border Protection.

Congress approved a FY2026 Defense Appropriations Bill that provides $838.7 billion in discretionary funding, including $838.5 billion in defense
funding and $180 million in nondefense funding. This funding prioritizes restoring military strength, accelerating modernization, and supporting personnel
through pay raises. This bill moves in parallel with the National Defense Authorization Act ("NDAA"), signed in December 2025, which authorizes up to
approximately $900.6 billion for national defense.

The federal government's cybersecurity and IT spending priorities for fiscal years 2025 and 2026 present both significant opportunities and notable risks for
our suite of security solutions. The FY2026 NDAA authorizes approximately $15.1 billion for DoW cyber activities, representing a 4.1% increase. The
FY2026 NDAA emphasizes securing the defense industrial base, accelerating artificial intelligence ("AI") integration, and harmonizing cybersecurity
requirements. This increase directly aligns with our core offerings in cyber risk management (e.g., Xacta).

Further, the FY2026 budget for AI reflects a massive strategic shift toward implementation and national dominance, particularly within the defense sector.
FY26 is viewed as the year federal agencies move from experimenting with AI to adopting "agentic" AI. The FY26 budget request included a record-
breaking $13.4 billion for AI and autonomy initiatives within the DoW, the largest single-year investment in the agency's history. Consistent with these
initiatives, in October 2025, we launched Xacta.ai, which we believe will reduce cyber compliance timelines through AI-driven automation.

The federal government cybersecurity and AI-related initiatives continue to evolve and may be influenced by changes in Administration policy, legislative
action and regulatory developments. These changes may affect funding allocations, procurement strategies and compliance expectations. While
management continues to monitor the federal government's initiatives and seeks to align the Company's capabilities accordingly, there can be no assurance
that the future government priorities will not impose new compliance obligations, or technological advancements that will require for additional investment
or affect the Company's ability to compete for or perform under government contracts.

Other Economic and Regulatory Policies

Aside from the uncertainty in the budgetary environment, the Administration put in place a number of Executive Orders and actions that have affected, and
could continue to affect, many businesses. The Administration continuously evaluates federal agencies and existing government contracts, grants, and
programs for affordability, efficiency, and alignment with U.S. federal government priorities. Further, the Administration continues ever-changing actions
that increase, invoke new and/or rescind tariffs on various goods imported from various countries. Changes in international trade policies, including higher
tariffs on imported goods and materials, may increase the procurement costs of certain IT hardware we use internally, on our contracts, or sell to our
customers.

The ongoing and potential future reforms to the U.S. federal government processes, including changes to procurement rules and regulations, could
transform how contracts are awarded, negotiated, and managed. These initiatives could further delay contract awards and/or result in modifications to the
scope or terms of contracts we hold. At the same time, the Administration's focus on efficiency, transparency, consolidation, and accountability could lead
to certain traditionally government functions being transferred to private entities. This potential transition of services to the private sector could benefit
Telos, given our wide array of capabilities and advanced solutions.

On July 4, 2025, the One Big Beautiful Bill Act (“OBBBA”) was enacted into law. The OBBBA includes significant changes to the Internal Revenue Code,
with various provisions changing the U.S. federal income tax regulations and modifications to the Inflation Reduction Act of 2022. Further, the OBBBA
significantly impacts the defense sector through substantial funding allocations and strategic investments, including specific investments in areas like AI,
and provides the DoW with extended time, until 2029, to make strategic investments in the defense industrial base. Increased funding and improved tax
treatment for research and development could boost targeted defense investments, scale commercial technologies for military use, and support related
programs.

We continue to monitor and assess the risks and opportunities presented to us, in light of ongoing political tensions and heightened global instability that
we expect to persist in the near term. Initiatives to reduce governmental spending, federal budget and debt ceiling action, and U.S. federal government
policy positions, including trade policy, tax reform and/or changes to the U.S. federal government priorities, could materially impact federal spending
broadly.
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Key Performance Measures

The primary financial performance measures we use to manage our business and monitor results of operations are revenue, gross profit, cash flow, and
Adjusted EBITDA (a non-GAAP financial measure). We evaluate our results of operations by considering the drivers causing changes in these measures.
We evaluate significant trends and fluctuations in our contract portfolio over time due to contract awards and completions, changes in customer
requirements and changes in the volume of product and software sales.

Backlog
Backlog is also a useful measure in developing our annual budgeted revenue by estimating for the upcoming year our continuing business from existing
customers and active contracts. We consider backlog, both funded and unfunded (as explained below), other expected annual renewals, and expansion
planned by our current customers.

Total backlog consists of the aggregate contract revenues remaining to be earned by us at a given time over the life of our contracts, whether funded or
unfunded. Funded backlog consists of the aggregate contract revenues remaining to be earned at a given time, which, in the case of U.S. federal
government contracts, means that they have been funded by the procuring agency. Unfunded backlog is the difference between total backlog and funded
backlog and includes potential revenues that may be earned if customers exercise delivery orders and/or renewal options to continue these contracts.

Based on historical experience, we generally assume option year renewals to be exercised. Most of our customers fund contracts on the basis of one year or
less, and, as a result, funded backlog is generally expected to be earned within one year from any point in time, whereas unfunded backlog is expected to be
earned over a longer period.

Table MD&A 1: Backlog by Segment
As of December 31,

2025 2024
(in thousands)

Security Solutions
Funded $ 66,480  $ 44,220 
Unfunded 55,739  21,373 

Total Security Solutions backlog 122,219  65,593 
Secured Networks

Funded 2,317  6,977 
Unfunded 1,537  3,919 

Total Secure Networks backlog 3,854  10,896 
Total

Funded 68,797  51,197 
Unfunded 57,276  25,292 

Total backlog $ 126,073  $ 76,489 

Increases in backlog is a result of the award of new contracts and the renewal or extension of existing contracts. Reductions in backlog arise from the
completion, modification, de-obligation, or the early termination of contracts. See the relevant industry, legal and regulatory risks under Item 1A, "Risk
Factors" of this 10-K. We believe that comparisons of backlog period-to-period are difficult. We also believe that it is difficult to predict future revenue
solely based on analysis of backlog. The actual timing of revenue from projects included in backlog will vary.
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Financial Highlights

Several key highlights of our financial performance in fiscal year 2025 are described below. More details are presented in our "Results of Operations"
section below.

• Revenue increased 52.2% year-over-year due to 94.9% growth in Security Solutions, primarily due to the expansion of large programs in Telos ID.

• Gross margin expanded 523 basis points year-over-year.

• Operating expenses increased by $10.6 million, or 11.7%, year-over-year due to an $8.9 million increase in stock-based compensation, an $8.5 million
increase in impairment loss and a $0.1 million increase in restructuring expenses. These increases were partially offset by a decrease of $6.9 million, or
11.1%, of the remaining operating expenses due to the restructuring efforts undertaken in the third quarter of 2024 and ongoing disciplined cost
management.

• Cash flow from operations improved by $56.1 million year-over-year from a $25.9 million outflow to a $30.2 million inflow, or 18.3% of revenue due
to improved revenue and profitability, as well as improved working capital management.

• We deployed $13.6 million to repurchase approximately 3.1 million shares of our common stock at an average share price of $4.38 per share.

Results of Operations

Consolidated Results

Table MD&A 2: Consolidated Financial Results Comparison
For the Year Ended December 31,

2025 2024 Dollar Change
(dollars in thousands)

Revenue $ 164,805  $ 108,272  $ 56,533 
Cost of sales 103,788  73,843  29,945 
Gross profit 61,017  34,429  26,588 

Gross margin 37.0 % 31.8 %
Operating expenses 100,898  90,302  10,596 

Operating expenses as percentage of revenue 61.2 % 83.4 %
Operating loss (39,881) (55,873) 15,992 

Other income 3,225  4,023  (798)
Interest expense (553) (644) 91 

Loss before income taxes (37,209) (52,494) 15,285 
Benefit from (provision for) income taxes 663  (26) 689 

Net loss $ (36,546) $ (52,520) $ 15,974 

Our business segments have different factors driving revenue fluctuations and profitability. A discussion of the changes in our net revenue and profitability
is covered in greater detail under the section that follows: "Segment Results." We generate revenue from the delivery of products and services to our
customers. Cost of sales, for both products and services, consists of labor, materials, subcontracting costs and an allocation of indirect costs.

Operating Expenses: Operating expenses increased by $10.6 million or 11.7% in 2025, compared to 2024. A goodwill impairment of $14.9 million was
recorded in the fourth quarter of 2025 associated with our Secure Networks reporting unit (see Note 6 - Goodwill for more information), whereas an
impairment loss on intangible assets of $6.4 million was recorded in 2024.

Research and development ("R&D") expenses decreased by $1.4 million, or 16.4% in 2025, compared to 2024. This was due to a $2.2 million reduction in
amortization costs from the discontinued development of selected solutions or parts of solutions associated with the restructuring plan in 2024. This
reduction was partially offset by an increase of $1.4 million in stock-based compensation. R&D restructuring expenses were approximately flat year-over-
year. The remaining R&D expenses decreased by $0.6 million due to the restructuring effort in 2024 and ongoing disciplined cost management

Selling, general and administrative ("SG&A") expenses increased by $3.4 million, or 4.6%, in 2025, compared to 2024, due to a $7.6 million increase in
stock-based compensation costs and $0.1 million increase in restructuring expenses. SG&A depreciation and amortization expenses were approximately
flat year-over-year. These increases were partially offset by a $4.2 million reduction in the remaining SG&A expenses due to the 2024 restructuring effort
and ongoing disciplined cost management.
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Other income: Other income decreased by 19.8% in 2025, compared to 2024, primarily due to the change in dividend income from money market
placements, partially offset by the gain on fair value adjustment of an investment and the one-time tax refund recorded in the fourth quarter of 2025.

Segment Results

The accounting policies of each business segment are the same as those followed by the Company as a whole. Management evaluates business segment
performance based on gross profit.

Table MD&A 3: Security Solutions Segment - Financial Results Comparison
For the Year Ended December 31,

2025 2024 Dollar Change
(dollars in thousands)

Revenues $ 149,600  $ 76,760  $ 72,840 
Cost of sales (excluding impairment loss, depreciation and amortization) 83,868  37,352  46,516 
Impairment loss on intangible assets —  5,333  (5,333)
Depreciation and amortization 8,173  6,396  1,777 

Total cost of sales 92,041  49,081  42,960 
Gross profit $ 57,559  $ 27,679  $ 29,880 

Gross margin 38.5 % 36.1 %

Security Solutions segment revenue increased by 94.9% in 2025, compared to 2024, primarily due to the expansion of multiple large programs in Telos ID.

Security Solutions segment gross profit increased by 108.0% in 2025, compared to 2024, primarily due to higher segment revenue and higher segment
gross margin.

Security Solutions segment gross margin increased from 36.1% in 2024 to 38.5% in 2025, primarily due to the impairment loss on intangible assets in 2024
and the lower impact of depreciation and amortization expense on higher revenue. As expected, segment gross margin, excluding the impact of
depreciation and amortization, stock-based compensation, restructuring expenses, and impairment on intangible assets, is down year-over-year due to
revenue mix and higher non-cash infrastructure costs.

Table MD&A 4: Secure Networks Segment - Financial Results Comparison
For the Year Ended December 31,

2025 2024 Dollar Change
(dollars in thousands)

Revenues $ 15,205  $ 31,512  $ (16,307)
Cost of sales (excluding impairment loss, depreciation and amortization) 11,740  24,754  (13,014)
Depreciation and amortization 7  8  (1)

Total cost of sales 11,747  24,762  (13,015)
Gross profit $ 3,458  $ 6,750  $ (3,292)

Gross margin 22.7 % 21.4 %

Secure Networks segment revenue decreased by 51.7% in 2025, compared to 2024, primarily due to the ramp down of several programs within the
portfolio without corresponding new business wins to backfill completed programs.

Secure Networks segment gross profit decreased by 48.8% in 2025, compared to 2024, due to lower segment revenues.

By contrast, the Secure Networks segment gross margin increased from 21.4% in 2024 to 22.7% in 2025, primarily due to program mix. Segment gross
margin, excluding the impact of depreciation and amortization, stock-based compensation, and restructuring expenses, is also up year-over-year due to
revenue mix.
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Non-GAAP Financial Measures

In addition to our results determined in accordance with U.S. GAAP, we believe the non-GAAP financial measures of EBITDA, Adjusted EBITDA,
EBITDA Margin and Adjusted EBITDA Margin are useful in evaluating our operating and cash flow performance. We believe that this non-GAAP
financial information, when taken collectively with our GAAP results, may be helpful to readers of our financial statements because it provides consistency
and comparability with past financial performance and assists in comparisons with other companies, some of which use similar non-GAAP financial
information to supplement their GAAP results. The non-GAAP financial information is presented for supplemental informational purposes only, should not
be considered a substitute for financial information presented in accordance with GAAP, and may be different from similarly-titled non-GAAP measures
used by other companies. A reconciliation is provided below for each of these non-GAAP financial measures to the most directly comparable financial
measure stated in accordance with GAAP.

EBITDA, Adjusted EBITDA, EBITDA Margin and Adjusted EBITDA Margin

EBITDA, Adjusted EBITDA, EBITDA Margin, and Adjusted EBITDA Margin are supplemental measures of operating and cash flow performance that are
not made under GAAP and do not represent, and should not be considered as an alternative to net (loss) income, as determined by GAAP. We define
EBITDA as net (loss) income, adjusted for non-operating (income) expense, interest expense, provision for (benefit from) income taxes, and depreciation
and amortization. We define Adjusted EBITDA as EBITDA, adjusted for stock-based compensation expense, impairment loss on goodwill and intangible
assets, and restructuring expenses (adjustments). We define EBITDA Margin, as EBITDA as a percentage of total revenue. We define Adjusted EBITDA
Margin as Adjusted EBITDA as a percentage of total revenue.

We believe that EBITDA, EBITDA Margin, Adjusted EBITDA and Adjusted EBITDA Margin provide the Board of Directors, management and investors
with a clear representation of the Company’s core operating performance and trends, provide greater visibility into the long-term financial performance of
the Company, and eliminate the impact of items that do not relate to the ongoing operating performance of the business. Further, Adjusted EBITDA is used
by the Board of Directors and management to prepare and approve the Company’s annual budget, and to evaluate the performance of certain management
personnel when determining incentive compensation.

Table MD&A 5: Reconciliation of Net Loss to EBITDA and Adjusted EBITDA; Net Loss Margin to EBITDA Margin and Adjusted EBITDA Margin
For the Year Ended December 31,

2025 2024
Amount Margin Amount Margin

(dollars in thousands)
Net loss $ (36,546) (22.2)% $ (52,520) (48.5)%

Other income (3,225) (2.0)% (4,023) (3.7)%
Interest expense 553  0.3 % 644  0.6 %
(Benefit from) provision for income taxes (663) (0.3)% 26  — %
Depreciation and amortization 11,451  6.9 % 11,867  11.0 %

EBITDA (Non-GAAP) (28,430) (17.3)% (44,006) (40.6)%
Stock-based compensation expense 30,150  18.3 % 21,411  19.8 %
Goodwill impairment 14,916  9.1 % —  — %
Impairment loss on intangible assets —  — % 11,706  10.8 %
Restructuring expenses 1,501  0.9 % 1,270  1.1 %

Adjusted EBITDA (Non-GAAP) $ 18,137  11.0 % $ (9,619) (8.9)%

 The stock-based compensation expense to EBITDA is made up of stock-based compensation expense for the awarded RSUs, PSUs, and stock options, and other sources. Stock-based
compensation expense for the awarded RSUs, PSUs and stock options was $24.0 million and $19.4 million for fiscal years 2025 and 2024, respectively. Stock-based compensation expense
from other sources was $6.1 million and $2.1 million for fiscal years 2025 and 2024, respectively. The other sources of stock-based compensation consist of accrued compensation, which the
Company intends to settle in shares of the Company's common stock. However, the Company has the discretion to determine whether this compensation will ultimately be paid in stock or cash
up until the date at which it is paid. Any change to the expected payment form would result in out-of-quarter adjustments to this add back to Adjusted EBITDA.

 The restructuring expenses include severance and other related benefit costs, and other non-cash restructuring costs related to implementing the restructuring plan.

(1)

(2)

(1)

(2)
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EBITDA, Adjusted EBITDA, EBITDA Margin and Adjusted EBITDA Margin each has limitations as an analytical tool, and they should not be considered
in isolation, or as a substitute for analysis of results as reported under GAAP. Among other limitations, each of EBITDA, Adjusted EBITDA, EBITDA
Margin and Adjusted EBITDA Margin does not reflect our cash expenditures, or future requirements, for capital expenditures or contractual commitments,
does not reflect the impact of certain cash and non-cash charges resulting from matters considered not to be indicative of ongoing operations, and does not
reflect income tax expense or benefit. Other companies in our industry may calculate Adjusted EBITDA and Adjusted EBITDA Margin differently than we
do, which limits its usefulness as a comparative measure. Because of these limitations, neither EBITDA, Adjusted EBITDA, EBITDA Margin, nor
Adjusted EBITDA Margin should be considered as a replacement for net (loss) income as determined by GAAP, or as a measure of profitability. Telos
compensates for these limitations by relying primarily on the Company’s GAAP results and using non-GAAP measures only for supplemental purposes.

We believe these non-GAAP financial measures facilitate the comparison of the Company’s operating and cash performance on a consistent basis between
periods by excluding certain items that may, or could, have a disproportionately positive or negative impact on the Company’s results of operations in any
particular period. When viewed in combination with our results prepared in accordance with GAAP, these non-GAAP financial measures help provide a
broader picture of factors and trends affecting the Company’s results of operations.

Liquidity and Capital Resources

Our primary sources of liquidity are cash on hand, future operating cash flows, and, if needed, borrowings under our $15.0 million senior secured revolving
credit facility, with an expansion feature of up to $15.0 million of additional revolver capacity, maturing on December 30, 2026. While a variety of factors
related to sources and uses of cash, such as timeliness of accounts receivable collections, vendor credit terms, or significant collateral requirements,
ultimately impact our liquidity, such factors may or may not have a direct impact on our liquidity.

As of December 31, 2025, we had cash and cash equivalents of $53.2 million and our working capital was $57.6 million.

We place a strong emphasis on liquidity management. This focus gives us the flexibility for capital deployment while preserving a strong balance sheet to
position us for future opportunities. We believe we have adequate funds on hand to execute our financial and operating strategy. Our overall financial
position and liquidity are strong. Although no assurances can be given, we believe the available cash balances are sufficient to maintain the liquidity we
require to meet our operating, investing and financing needs for the next 12 months.

Table MD&A 6: Cash Flows Information
For the Year Ended December 31,

2025 2024
(in thousands)

Net cash provided by (used in) operating activities $ 30,182  $ (25,938)
Net cash used in investing activities (8,915) (16,757)
Net cash used in financing activities (22,664) (1,984)

Net change in cash, cash equivalents, and restricted cash $ (1,397) $ (44,679)

For the year ended December 31, 2025, net cash provided by operating activities was $30.2 million, compared with net cash used in operating activities of
$25.9 million in 2024, an increase of $56.1 million compared year over year. The change in cash flow from operating activities is attributable to the
favorable changes in working capital, primarily driven by timing of receipts from customer and the timing of payments to vendors, coupled with higher
cash earnings (i.e., net loss, excluding non-cash items that do not impact cash flows from operating activities).

Net cash used in investing activities for the year ended December 31, 2025, decreased by $7.8 million in cash outflow compared to the same period in
2024, primarily due to the cash outflow from the purchase of an investment of $3.0 million in 2024, with no similar transaction in 2025, coupled by a
decrease of $4.8 million in capital expenditures in 2025.

For the year ended December 31, 2025, net cash used in financing activities was $22.7 million, compared to $2.0 million in 2024. This is primarily
attributable to the repurchases of common stock for $13.6 million in 2025 under the share repurchase program, with no similar activity in 2024, and an
increase in payments of tax withholding related to the net share settlement of equity awards of $7.3 million in 2025, compared with $0.5 million in 2024.
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Commitments from Contractual Obligations

The Company does not have any other material cash requirements from contractual obligations. As of December 31, 2025, we had contractual
commitments to make payments under existing lease obligations on various office space and equipment under non-cancelable operating and finance leases,
and an obligation under a service agreement. We reported current and long-term lease liabilities; see Note 12 - Leases in the consolidated financial
statements within this 10-K.

Table MD&A 7: Contractual Obligations
  Total Due within one year

(in thousands)
Finance lease obligations $ 8,344  2,372 
Operating lease obligations  472  280 
Service agreement obligation 10,000  6,250 

Total contract obligations $ 18,816  $ 8,902 

 Includes interest expense. $ 728  $ 359 
 Amount includes operating lease right-of-use obligations and short-term leases with terms of 12 months or less. We have various lease agreements pursuant to ASC 842, "Leases" that require

us to record the present value of the minimum lease payments for such lease properties.

There were no outstanding commitments that were considered material for capital expenditures on December 31, 2025.

From time to time, we may be subject to various audits, reviews, investigations, lawsuits and claims related to our business. See Note 18 - Commitments,
Contingencies and Subsequent Events to the consolidated financial statements within this 10-K for further discussion of other commitments and
contingencies.

Revolving Credit Facility

On December 30, 2022, we entered into a senior secured credit facility with JPMorgan Chase Bank, N.A. ("Credit Agreement") that provided for a $30.0
million senior secured revolving credit facility, with the option of issuing letters of credits thereunder and with an uncommitted expansion feature of up to
$30.0 million of additional revolver capacity, with a maturity date on December 30, 2025. On April 12, 2023, we amended our Credit Agreement and
revised certain provisions on the terms of the covered collateral. On December 30, 2025, we amended our Credit Agreement to extend the maturity date to
December 30, 2026. The amendment also modifies the revolving commitment to $15.0 million, with an expansion feature of up to $15.0 million of
additional credit capacity. See Note 9 - Revolving Credit Facility to the consolidated financial statements contained within this 10-K for additional
information.

The Credit Agreement contains customary terms and conditions, including certain covenant requirements. As of December 31, 2025, there were no
outstanding balances under the revolving credit facility and we were in compliance with all covenants contained in the Credit Agreement.

Critical Accounting Policies and Estimates

The preparation of consolidated financial statements in conformity with U.S. GAAP requires management to make estimates and assumptions that affect
the amounts reported. In preparing these financial statements, management has made its best estimates and judgments of certain amounts included in the
consolidated financial statements, giving due consideration to materiality. Management evaluates these estimates and assumptions on an ongoing basis. Our
estimates and assumptions have been prepared on the basis of the most current reasonably available information, and may change in the future as more
current information is available.

Management believes that our critical accounting policies are those that are both material to the presentation of our financial condition and results of
operations and require management's most difficult, subjective and complex judgments. Typically, the circumstances that make these judgments difficult,
subjective and complex have to do with making estimates about the effect of matters that are inherently uncertain; as a result, actual results could differ
from those estimates.

The critical accounting policies requiring estimates, assumptions, and judgments that we believe have the most significant impact on our consolidated
financial statements in fiscal year 2025 are described below. This is not intended to be a comprehensive list of all significant accounting policies that are
more fully described in the notes to consolidated financial statements contained within this report.

(1)

(1) (2)

(1)

(2)
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Revenue Recognition

Although most of our revenue is recognized concurrently with billing or with the passage of time, some of our revenue requires us to make estimates. The
timing of the satisfaction of performance obligations varies across our businesses due to our diverse product and service mix, customer base, and
contractual terms. Our contracts may have a single performance obligation or multiple performance obligations. When there are multiple performance
obligations within a contract, we allocate the transaction price, net of any discounts, to each performance obligation based on the standalone selling price of
the product or service underlying each performance obligation. The standalone selling price is either based on estimated or actual costs plus a reasonable
profit margin or the observable price of a good or service when Telos sells that good or service separately in similar circumstances and to similar
customers. The transaction price for our contracts represents our best estimate of the consideration we will receive and includes assumptions regarding
variable consideration, as applicable. The transaction price is allocated to each distinct performance obligation within the contract and recognized as
revenue when, or as, the performance obligation is satisfied.

Our contracts may also include various types of variable considerations such as claims (i.e., indirect rate or other equitable adjustments) or incentive fees
and we include estimated amounts in the transaction price to the extent it is probable that a significant reversal of cumulative revenue recognized will not
occur. The estimated amounts are based on an assessment of our anticipated performance and all other information that is reasonably available to us.

For contracts where revenue is recognized over time, we recognize revenue based on progress towards completion of the performance obligation, using
costs incurred to date relative to the total estimated cost at completion to measure progress on a proportional performance basis for our contracts. Due to the
nature of the work required to be performed on certain contracts, the estimation of total revenue and cost at completion is complex, subject to many
variables and requires significant judgment. Contract estimates are based on various assumptions, including labor and subcontractor costs, materials and
other direct costs and the complexity of the work to be performed. A significant change in one or more of these estimates could affect the profitability of
our contracts. We review and update our contract-related estimates regularly and recognize adjustments in estimated profit on contracts on a cumulative
catch-up basis, which may result in an adjustment increasing or decreasing revenue to date on a contract in a particular period that the adjustment is
identified. Revenue and profit in future periods of contract performance are recognized using the adjusted estimate. No revenue adjustment was recorded
during the year ended December 31, 2025, while we recorded an immaterial catch-up revenue adjustment during the year ended December 31, 2024, as a
result of the changes in contract estimates.

Goodwill and Other Long-Lived Assets

We evaluate the impairment of goodwill and other long-lived assets in accordance with Accounting Standards Codification ("ASC") 350, "Intangibles –
Goodwill and Other." Goodwill is not amortized, but is subject to impairment testing on an annual basis, as of December 31 each year, or more frequently if
events or circumstances indicate that the carrying value may not be recoverable. The goodwill impairment test is performed at the reporting unit level. As
of December 31, 2025 and 2024, goodwill represented 2.1% and 11.3% of our total assets, respectively.

In testing goodwill for impairment, we first assess the qualitative factors to determine whether the existence of events or circumstances leads to a
determination that it is more likely than not that the fair value of a reporting unit is less than its carrying value. If, after the assessment, we determine that
an impairment indicator exists, we perform the quantitative goodwill impairment test. The Company performs the quantitative goodwill impairment test by
calculating the fair value of the reporting unit and comparing it to its respective carrying value including goodwill. If the fair value is less than the carrying
value, the amount of impairment expense is equal to the difference between the reporting unit's fair value and the reporting unit's carrying value.

Determining the fair value of a reporting unit requires management's judgment and involves the use of significant estimates and assumptions, including
forecasted revenue, operating margins, capital expenditures, and selection and use of an appropriate discount rate commensurate with the risk inherent in
each of our reporting units' current business models. We utilize the weighted average cost of capital as derived by certain assumptions specific to our facts
and circumstances as the discount rate. Our estimate of cash flows and discount rate are subject to change due to the economic environment and that may
cause a change in the results of the impairment assessment in future periods that could result in goodwill impairment.

In the fourth quarter of 2025, the result of the quantitative assessment of our Secure Networks reporting unit concluded that the estimated carrying value of
Secure Networks exceeded its fair value, driven by the continued contraction of Secure Networks' backlog in 2025. Accordingly, we recognized a goodwill
impairment charge of $14.9 million in the fourth quarter of 2025.

In fiscal year 2024, we performed a qualitative assessment of our reporting units and determined that it is more likely than not that the estimated fair value
of the reporting units exceeds their carrying value and thus, we did not proceed to the quantitative impairment test.
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Due to the nature of our business and other factors described in Item 1A, "Risk Factors" of this 10-K, the profitability of our individual reporting units may
periodically be affected by downturns in customer demand, operational challenges, and other factors. If material adverse conditions occur that impact one
or all of our reporting units, our determination of future fair value might not support the carrying amount of our reporting units, and the related goodwill
may be impaired. We will continue to monitor any changes to our assumptions and will evaluate goodwill as deemed warranted during future periods.

We amortize intangible assets over their respective estimated useful lives, and review them for impairment whenever events or changes in business
circumstances indicate the carrying value may not be recoverable.

We evaluated our intangible assets for potential impairment and no impairment was identified for the year ended December 31, 2025. An impairment
charge of $11.7 million was recorded in the consolidated statements of operations for the year ended December 31, 2024.

For further discussion of the methods used and factors considered in our estimates as part of the impairment testing for goodwill and intangible assets, see
Note 2 - Summary of Significant Accounting Policies on Goodwill and Intangible Assets, Note 6 - Goodwill, Net and Note 7 - Intangible Assets, Net to the
consolidated financial statements contained within this 10-K.

Stock-Based Compensation

The stock-based compensation expense related to the stock options, RSUs and PSUs awarded under the Amended and Restated 2016 Omnibus Long-Term
Incentive Plan (the “2016 LTIP”) is recognized ratably over the requisite service period.

For awards with performance conditions, stock-based compensation expense is estimated at each reporting date using management’s expectation of the
probable achievement of the specific performance targets and recognized over the requisite service period for each tranche on a graded-vesting basis.
Stock-based compensation expense for PSUs with market conditions is recognized based on the grant-date fair value calculated using the Monte Carlo
model, as described below, or sooner if the market conditions are achieved.

The fair value of the PSUs is equal to the closing stock price on the date of the grant or the fair value of the award on the grant date, as determined through
an independent valuation for PSUs with market conditions. Estimating the fair value of PSUs with market condition, using the Monte Carlo simulation
valuation model, requires assumptions as to the fair value of the underlying common stock, the estimated performance period, expected volatility, risk-free
rate, and derived service period. See Note 11 – Stock-Based Compensation for additional information.

Income Taxes

We account for income taxes in accordance with ASC 740, "Income Taxes." Our income tax expense, deferred tax assets and liabilities, and liabilities for
unrecognized tax benefits reflect our best estimate of current and future taxes to be paid. We record net deferred assets to the extent we believe these assets
will more likely than not be realized. The realizability of net deferred tax assets is based on all available evidence, including future taxable income
projections, tax planning strategies, and reversal of taxable temporary differences. We regularly review our deferred tax assets for recoverability and
establish a valuation allowance when management believes it is more likely than not that such asset will not be recovered, taking into consideration
historical operating results, expectations of future earnings, tax planning strategies and the expected timing of the reversals of existing temporary
differences.

Recent Accounting Pronouncements

See Note 2 - Summary of Significant Accounting Policies of the consolidated financial statements contained within this 10-K for a discussion of recently
issued accounting pronouncements.

Item 7A. Quantitative and Qualitative Disclosures about Market Risk

In the normal course of business, we are exposed to a variety of financial risks, such as interest rate risk, foreign currency translation risk, and counterparty
risk, which can affect our operations and profitability.

Our cash and cash equivalents include highly liquid investments that have a maturity of three months or less at the date of purchase, and would not be
significantly affected by increases or decreases in interest rates, mainly due to the short-term nature of these instruments. The majority of our business is
transacted in U.S. dollars, and the impact of the foreign currency fluctuation as we report for our foreign subsidiary upon translation of its financials into
U.S. dollars was insignificant. Further, we do not enter into financial instruments for trading or hedging purposes.
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Item 8. Consolidated Financial Statements and Supplementary Data
Report of Independent Registered Public Accounting Firm

To the Board of Directors and Stockholders of Telos Corporation

Opinions on the Financial Statements and Internal Control over Financial Reporting

We have audited the accompanying consolidated balance sheets of Telos Corporation and its subsidiaries (the "Company") as of December 31, 2025 and
2024, and the related consolidated statements of operations, of comprehensive loss, of changes in stockholders’ equity and of cash flows for the years then
ended, including the related notes (collectively referred to as the "consolidated financial statements"). We also have audited the Company's internal control
over financial reporting as of December 31, 2025, based on criteria established in Internal Control - Integrated Framework (2013) issued by the Committee
of Sponsoring Organizations of the Treadway Commission (COSO).

In our opinion, the consolidated financial statements referred to above present fairly, in all material respects, the financial position of the Company as of
December 31, 2025 and 2024, and the results of its operations and its cash flows for the years then ended in conformity with accounting principles
generally accepted in the United States of America. Also in our opinion, the Company maintained, in all material respects, effective internal control over
financial reporting as of December 31, 2025, based on criteria established in Internal Control - Integrated Framework (2013) issued by the COSO.

Basis for Opinions

The Company's management is responsible for these consolidated financial statements, for maintaining effective internal control over financial reporting,
and for its assessment of the effectiveness of internal control over financial reporting, included in Management’s Report on Internal Control over Financial
Reporting appearing under Item 9A. Our responsibility is to express opinions on the Company’s consolidated financial statements and on the Company's
internal control over financial reporting based on our audits. We are a public accounting firm registered with the Public Company Accounting Oversight
Board (United States) (PCAOB) and are required to be independent with respect to the Company in accordance with the U.S. federal securities laws and the
applicable rules and regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and perform the audits to obtain reasonable
assurance about whether the consolidated financial statements are free of material misstatement, whether due to error or fraud, and whether effective
internal control over financial reporting was maintained in all material respects.

Our audits of the consolidated financial statements included performing procedures to assess the risks of material misstatement of the consolidated financial
statements, whether due to error or fraud, and performing procedures that respond to those risks. Such procedures included examining, on a test basis,
evidence regarding the amounts and disclosures in the consolidated financial statements. Our audits also included evaluating the accounting principles used
and significant estimates made by management, as well as evaluating the overall presentation of the consolidated financial statements. Our audit of internal
control over financial reporting included obtaining an understanding of internal control over financial reporting, assessing the risk that a material weakness
exists, and testing and evaluating the design and operating effectiveness of internal control based on the assessed risk. Our audits also included performing
such other procedures as we considered necessary in the circumstances. We believe that our audits provide a reasonable basis for our opinions.

Definition and Limitations of Internal Control over Financial Reporting

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of financial reporting
and the preparation of financial statements for external purposes in accordance with generally accepted accounting principles. A company’s internal control
over financial reporting includes those policies and procedures that (i) pertain to the maintenance of records that, in reasonable detail, accurately and fairly
reflect the transactions and dispositions of the assets of the company; (ii) provide reasonable assurance that transactions are recorded as necessary to permit
preparation of financial statements in accordance with generally accepted accounting principles, and that receipts and expenditures of the company are
being made only in accordance with authorizations of management and directors of the company; and (iii) provide reasonable assurance regarding
prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s assets that could have a material effect on the financial
statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of any evaluation of
effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that the degree of
compliance with the policies or procedures may deteriorate.
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Critical Audit Matters

The critical audit matter communicated below is a matter arising from the current period audit of the consolidated financial statements that was
communicated or required to be communicated to the audit committee and that (i) relates to accounts or disclosures that are material to the consolidated
financial statements and (ii) involved our especially challenging, subjective, or complex judgments. The communication of critical audit matters does not
alter in any way our opinion on the consolidated financial statements, taken as a whole, and we are not, by communicating the critical audit matter below,
providing a separate opinion on the critical audit matter or on the accounts or disclosures to which it relates.

Revenue Recognition

As described in Note 3 to the consolidated financial statements, the Company’s total revenue was $164.8 million for the year ended December 31, 2025.
Revenue is recognized under a variety of contract types, including time and materials, firm-fixed price, firm fixed price level of effort, and cost-plus fixed
fee contract types. Revenue is recognized using a variety of input and output methods that approximate the progress towards complete satisfaction of the
performance obligation, including costs incurred, labor hours expended, and, for firm-fixed price stand ready obligations, time-elapsed measures. The
majority of revenue is recognized over time, as control is transferred continuously to customers who receive and consume the services performed by the
Company. For performance obligations in which control does not continuously transfer to the customer, the Company recognizes revenue at the point in
time in which the customer obtains control of the transferred product or service.

The principal considerations for our determination that performing procedures relating to revenue recognition is a critical audit matter are a high degree of
auditor effort in performing procedures and evaluating audit evidence related to the Company’s revenue recognition.

Addressing the matter involved performing procedures and evaluating audit evidence in connection with forming our overall opinion on the consolidated
financial statements. These procedures included testing the effectiveness of controls relating to the revenue recognition process. These procedures also
included, among others, (i) testing a sample of revenue recognized by obtaining and inspecting source documents, such as invoices, customer purchase
orders, customer sales agreements, cost support, shipping documents, evidence of performance, customer acceptance support, and payment receipts from
customers and (ii) confirming a sample of outstanding customer invoice balances as of December 31, 2025 and, for confirmations not returned, obtaining
and inspecting source documents, such as invoices, customer purchase orders, customer sales agreements, shipping documents, and subsequent cash
receipts.

/s/ PricewaterhouseCoopers LLP
Washington, District of Columbia
March 16, 2026

We have served as the Company's auditor since 2022.

40



Table of Contents

TELOS CORPORATION
CONSOLIDATED STATEMENTS OF OPERATIONS

For the Year Ended December 31,
2025 2024
(in thousands, except per share amounts)

   Revenue – services $ 136,544  $ 103,581 
   Revenue – products 28,261  4,691 
Total revenue 164,805  108,272 
   Cost of sales – services (excluding impairment loss, depreciation and amortization) 74,791  59,271 
   Cost of sales – products (excluding impairment loss, depreciation and amortization) 20,817  2,835 

Impairment loss on intangible assets —  5,333 
Depreciation and amortization 8,180  6,404 

Total cost of sales 103,788  73,843 
Gross profit 61,017  34,429 
Operating expenses:

Research and development expenses 7,057  8,442 
Selling, general and administrative expenses 78,925  75,487 
Goodwill impairment 14,916  — 
Impairment loss on intangible assets —  6,373 

Total operating expenses 100,898  90,302 
Operating loss (39,881) (55,873)
   Other income 3,225  4,023 
   Interest expense (553) (644)
Loss before income taxes (37,209) (52,494)
Benefit from (provision for) income taxes 663  (26)
Net loss $ (36,546) $ (52,520)

Net loss per share:
   Basic $ (0.50) $ (0.73)
   Diluted $ (0.50) $ (0.73)

Weighted-average shares outstanding:
   Basic 72,878  71,850 
   Diluted 72,878  71,850 

See accompanying notes to consolidated financial statements.
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TELOS CORPORATION
CONSOLIDATED STATEMENTS OF COMPREHENSIVE LOSS

For the Year Ended December 31,
2025 2024

(in thousands)
Net loss $ (36,546) $ (52,520)
Other comprehensive income (loss), net of tax:
   Foreign currency translation adjustments (2) (8)

Actuarial gain (loss) on pension liability adjustment 35  (61)
Other comprehensive income (loss) 33  (69)
Comprehensive loss $ (36,513) $ (52,589)

See accompanying notes to consolidated financial statements.
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TELOS CORPORATION
CONSOLIDATED BALANCE SHEETS

As of December 31,
2025 2024

(in thousands, except per share amount and share data)
Assets:
   Cash and cash equivalents $ 53,180  $ 54,578 
   Accounts receivable, net 17,000  19,172 
   Prepaid expenses 10,565  15,092 

Deferred program expenses 10,006  — 
   Other current assets 3,662  2,576 
      Total current assets 94,413  91,418 
Property and equipment, net 3,071  4,283 
Finance lease right-of-use assets, net 4,170  5,391 
Operating lease right-of-use assets 410  622 
Goodwill 3,006  17,922 
Intangible assets, net 30,281  30,410 
Other assets 4,513  8,189 
      Total assets $ 139,864  $ 158,235 
Liabilities and Stockholders' Equity:
Liabilities:
   Accounts payable $ 4,087  $ 1,153 
   Accrued liabilities 6,900  4,449 
   Accrued compensation and benefits 12,309  7,608 
   Contract liabilities – current portion 11,223  6,838 
   Finance lease obligations – current portion 2,033  1,877 
   Operating lease obligations – current portion 232  210 
      Total current liabilities 36,784  22,135 

Contract liabilities – non-current portion 1,124  — 
   Finance lease obligations – non-current portion 5,608  7,641 
   Operating lease obligations – non-current portion 186  418 
   Deferred income taxes 53  813 
   Other liabilities 159  91 
      Total liabilities 43,914  31,098 
Commitments and contingencies
Stockholders' equity:
Common stock, $0.001 par value, 250,000,000 shares authorized, 72,773,272 shares and 72,514,652 shares
issued and outstanding as of December 31, 2025 and 2024, respectively 111  111 
   Additional paid-in capital 459,828  454,502 
   Accumulated other comprehensive loss (96) (129)
   Accumulated deficit (363,893) (327,347)
      Total stockholders' equity 95,950  127,137 
      Total liabilities and stockholders' equity $ 139,864  $ 158,235 

See accompanying notes to consolidated financial statements.
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TELOS CORPORATION
CONSOLIDATED STATEMENTS OF CASH FLOWS

For the Year Ended December 31,
2025 2024

(in thousands)
Cash flows from operating activities:

Net loss $ (36,546) $ (52,520)
Adjustments to reconcile net loss to cash provided by (used in) operating activities:

Stock-based compensation 30,150  21,411 
Depreciation and amortization 11,451  11,867 
Goodwill impairment 14,916  — 
Provision for (recovery from) doubtful accounts, net 2  (20)
Benefit from deferred income taxes (760) — 
Loss (gain) on disposal of fixed assets 15  (9)
Unrealized gain on fair value adjustment of investment (750) — 
Amortization of debt issuance costs 70  70 
Provision for inventory obsolescence 418  108 
Impairment loss on intangible assets —  11,706 
Changes in other operating assets and liabilities:

Accounts receivable 2,170  11,272 
Prepaid expenses, deferred program expenses, other current assets and other assets (472) (11,926)
Accounts payable 2,724  (7,121)
Accrued compensation and benefits 650  (7,395)
Contract liabilities 5,510  110 
Accrued liabilities and other liabilities 634  (3,491)

Net cash provided by (used in) operating activities 30,182  (25,938)
Cash flows from investing activities:

Capitalized software development costs (8,176) (11,505)
Purchases of property and equipment, net (739) (2,252)
Purchase of investment —  (3,000)

Net cash used in investing activities (8,915) (16,757)
Cash flows from financing activities:

Payments under finance lease obligations (1,877) (1,730)
Payment of tax withholding related to net share settlement of equity awards (7,254) (457)
Proceeds from exercise of stock options 108  203 
Repurchase of common stock (13,627) — 
Payments for debt issuance costs (14) — 

Net cash used in financing activities (22,664) (1,984)
Net change in cash, cash equivalents, and restricted cash (1,397) (44,679)

Cash, cash equivalents and restricted cash, beginning of period 54,717  99,396 
Cash, cash equivalents and restricted cash, end of period $ 53,320  $ 54,717 

See accompanying notes to consolidated financial statements.
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TELOS CORPORATION
CONSOLIDATED STATEMENTS OF CHANGES IN STOCKHOLDERS' EQUITY

Common Stock Additional

Paid–in Capital

Accumulated Other
Comprehensive Loss

Accumulated

Deficit

Total

Stockholders' EquityShares Amount

(in thousands)
Balance December 31, 2023 70,240  $ 109  $ 433,781  $ (60) $ (274,827) $ 159,003 

Net loss —  —  —  (52,520) (52,520)
Foreign currency translation loss —  —  —  (8) —  (8)
Actuarial loss on pension liability adjustment —  —  —  (61) —  (61)
Stock-based compensation —  —  19,359  —  —  19,359 
Restricted stock unit award vested, net of shares
withheld to cover tax withholding 1,792  2  (459) —  —  (457)

Issuance of common stock upon exercise of
stock options 113  —  203  —  —  203 

Issuance of common stock for 401K match 370  —  1,618  —  —  1,618 
Balance December 31, 2024 72,515  111  454,502  (129) (327,347) 127,137 

Net loss —  —  —  —  (36,546) (36,546)
Foreign currency translation loss —  —  —  (2) —  (2)
Actuarial gain on pension liability adjustment —  —  —  35  —  35 
Stock-based compensation —  —  24,036  —  —  24,036 
Restricted stock unit award vested, net of shares
withheld to cover tax withholding 2,578  2  (7,256) —  —  (7,254)

Issuance of common stock upon exercise of
stock options 60  —  108  —  —  108 

Repurchase of common stock (3,108) (3) (13,624) —  —  (13,627)
Issuance of common stock for 401K match 728  1  2,062  —  —  2,063 

Balance December 31, 2025 72,773  $ 111  $ 459,828  $ (96) $ (363,893) $ 95,950 

See accompanying notes to consolidated financial statements.
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TELOS CORPORATION
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

1. ORGANIZATION

Telos Corporation, together with its subsidiaries (collectively, the "Company," "we," "our," or "Telos"), a Maryland corporation, is a leading provider of
cyber, cloud and enterprise security solutions for the world's most security-conscious organizations. We own all of the issued and outstanding shares of
Xacta Corporation and ubIQuity.com, inc. (a holding company for Xacta Corporation), and Teloworks, Inc. ("Teloworks"), and 100% ownership interest in
Telos Identity Management Solutions, LLC ("Telos ID").

On March 13, 2024, the Board of Directors unanimously approved the dissolution of Telos APAC Pte. Ltd. ("Telos APAC"), a pre-operating foreign
subsidiary, pursuant to a plan of complete liquidation and dissolution. Telos APAC was dissolved on October 7, 2024. The dissolution of this subsidiary did
not have a material impact on the Company's business, results of operations and financial condition.

2. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Basis of Presentation and Principle of Consolidation

The accompanying consolidated financial statements include the accounts of Telos and its subsidiaries (see Note 1 – Organization), all of whose issued and
outstanding share capital is wholly owned directly and indirectly by the Telos Corporation. All intercompany transactions have been eliminated in
consolidation.

The consolidated financial statements have been prepared in accordance with accounting principles generally accepted in the United States of America
("U.S. GAAP"), and the rules and regulations of the U.S. Securities and Exchange Commission ("SEC").

Basis of Comparison

Certain prior-period amounts have been reclassified to the current period presentation. In the current year, we reclassified "Accrued liabilities" as a separate
line item on the consolidated balance sheets from "Accounts payable" and "Other current liabilities". In addition, we reclassified "Inventories, net," and
presented them as part of "Other current assets" on the consolidated balance sheets.

Use of Estimates

The preparation of these consolidated financial statements, in conformity with U.S. GAAP, requires management to make estimates and assumptions that
affect the reported amounts of revenue, expenses, assets and liabilities, and disclosure of contingent assets and liabilities. The Company regularly assesses
these estimates; however, actual results could differ from those estimates. We base our estimates on historical experience, currently available information,
and various other assumptions that we believe are reasonable under the circumstances.

Management evaluates these estimates and assumptions on an ongoing basis, including, but not limited to, those relating to revenue recognition on cost
estimation on certain contracts, allowance for credit losses, inventory obsolescence, income taxes including valuation allowance, certain assumptions
related to stock-based compensation, fair value measurements, valuation and impairment of intangible assets and goodwill, useful lives and realizability of
long-lived assets, restructuring expense accruals and contingencies. Actual results could differ from those estimates. The impact of changes in estimates is
recorded in the period in which they become known.

Concentrations

Financial instruments that subject us to concentrations of credit risk consist primarily of cash and cash equivalents, and accounts receivable.

In consideration that a large amount of our working capital and total assets are held in cash and cash equivalents, we are exposed to credit risk in the event
of default by the financial institutions to the extent of the amounts held in excess of federal insurance limits. Due to the financial strength and high credit
quality of the financial institutions where the accounts are held, we do not believe that this credit risk makes it reasonably possible that a near-term severe
impact risk of loss will occur.

The Company's receivables are primarily due from the U.S. federal government, or from prime contractors to whom we are subcontractors and the end
customer is the U.S. federal government, and are generally considered collectable from the perspective of the customer's ability to pay. We believe that the
credit risk associated with our receivables is limited due to the creditworthiness of our customers. We maintain an allowance for estimated potential credit
losses.
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Cash, Cash Equivalents and Restricted Cash

We consider all highly liquid investments with an original maturity of three months or less at the date of purchase to be cash equivalents.

Restricted cash represents funds that are held in our money market account but precluded from use of general business needs through contractual
requirements. We report our restricted cash balance within "Other assets" on the consolidated balance sheets, see Note 8 – Other Balance Sheet
Components.

Contract Balances

The timing of revenue recognition may differ from the timing of billing and cash receipts from customers. Amounts are invoiced as work progresses, either
at periodic intervals or upon achievement of contractual milestones. We record a contract asset when revenue is recognized prior to invoicing, or a contract
liability when cash is received in advance or when milestone payments from customers exceed revenue earned to date.

A contract asset is a right to consideration that is conditional upon factors other than the passage of time. Contract liabilities include deferred revenue,
customer advances and billings in excess of revenue. Contract assets and liabilities are recorded net on a contract-by-contract basis and are classified based
on the contract's operating cycle at the end of each reporting period.

Accounts Receivable

Accounts receivable includes the following:

Billed Receivables: Billed receivables are balances where an invoice has been prepared and issued and is collectible under standard contract terms.
Where we anticipate that an invoice will be issued within a short period of time and where the funds are considered collectible within standard contract
terms, we include this balance as billed accounts receivable.

Unbilled Receivables: Unbilled receivables are balances that have not yet been billed due to timing, most commonly just a month delayed from the
timing of revenue recognition and the actual bill being presented to the customer. The Company has fulfilled all requirements in order to bill the
customer and collect the funds.

Contract Assets: Contract assets are receivables for which the right to consideration is conditional upon factors other than the passage of time. The
timing of these billings is generally driven by contractual terms, which may have billing milestones that are different from revenue recognition
milestones.

Both billed and unbilled balances are recorded at their face amount less an allowance for credit losses over the contractual payment terms of the receivable.
Collectability of these amounts is periodically reviewed based upon management's knowledge and analysis of available information as of the balance sheet
date, including any specific circumstances related to overdue balances, length of time that the receivable has been outstanding, historical bad debts and
aging trends, and other general and contract specific factors. The allowance for credit losses is adjusted based on such evaluation. Accounts receivable
balances are written off against the allowance when management deems the balances uncollectible.

Our contract asset balance is recorded at the net amount expected to be billed for services performed once the objective criteria laid out by the contract has
been met.

Inventories

Inventories are valued at the lower of cost or net realizable value, where cost is determined using the weighted-average method. The value of inventory is
adjusted for damaged, obsolete, excess and slowing-moving inventory. Net realizable value of inventory is estimated based on the historical obsolescence
experience and planned usage. If events or changes in circumstances indicate that the use of the inventories have diminished through obsolescence,
damage, deterioration or other causes, a loss is recognized in the period in which it occurs.

Inventories are substantially comprised of finished goods purchased for customers, such as off-the-shelf hardware and software, and component computer
parts used in connection with system integration services that we perform.

Deferred Program Expenses

Deferred program expenses include direct contract costs identifiable with or allocable to a specific contract. These costs are capitalized as deferred program
expenses when the costs are expected to be recovered over a period of time. These costs are amortized using the straight-line method over the expected
contract period of performance or recognized upon delivery of the performance obligation. If the contract period of performance is beyond twelve months,
we classify the cost as long-term and is included within "Other assets" on the consolidated balance sheets.
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Business Combinations

We evaluate acquisitions to determine whether it is a business combination or an asset acquisition and accounted for under U.S. GAAP using the
acquisition method in accordance with ASC 805, Business Combinations. The Company allocates the fair value of purchase consideration to the tangible
and intangible assets acquired and liabilities assumed based on their estimated fair values. The excess of the fair value of purchase consideration over the
values of these identifiable assets and liabilities, if any, is recorded as goodwill.

The accounting for business combinations requires management to make judgments and estimates of the fair value of assets acquired, including the
identification and valuation of intangible assets, as well as liabilities and contingencies assumed. Such judgments and estimates directly impact the amount
of goodwill recognized in connection with an acquisition. Estimating the fair value of acquired assets and assumed liabilities, including intangibles,
requires judgment about expected future cash flows, weighted-average cost of capital, discount rates and expected long-term growth rates.

No business combinations occurred during the years ended December 31, 2025, and 2024.

Property and Equipment

Property and equipment are recorded at cost less accumulated depreciation and amortization. Depreciation of furniture and equipment has been provided
over the estimated useful lives of the respective assets (ranging from three to five years) using the straight-line method. Leasehold improvements are
amortized over the shorter of their useful life or the remaining terms of the lease. Repairs and maintenance costs are expensed as incurred. Major renewals
and improvements are capitalized and depreciated over their estimated useful lives.

Upon sale or retirement of property and equipment, the costs and related accumulated depreciation and amortization are eliminated from the accounts and
any gain or loss on such disposition is reflected in the consolidated statements of operations. For the years ended December 31, 2025, and 2024, such
amounts are negligible.

Goodwill

Goodwill is recorded for the difference between the aggregate consideration paid for an acquisition and the fair value of net tangible and intangible assets
acquired and liabilities assumed. Goodwill is not amortized, but rather tested for potential impairment at the reporting unit level on an annual basis, and
more frequently if events or circumstances indicate that the carrying value of the reporting unit may not be recoverable, in accordance with ASC 350. Our
policy is to perform our annual goodwill impairment evaluation as of December 31 each year. During fiscal year 2025, and 2024, we have two reporting
units, respectively, for the purpose of testing goodwill for impairment.

Goodwill is evaluated for impairment either under a qualitative assessment option or a quantitative approach, which depends on the facts and circumstances
of a reporting unit. We may elect to utilize a qualitative assessment to evaluate whether it is more likely than not that the fair value of a reporting unit is less
than its carrying value. If an impairment indicator exists based on the qualitative assessment, we perform the quantitative goodwill impairment test. When
performing a quantitative impairment test, we calculate the estimated fair value of the reporting unit and compare the results with its respective carrying
value, including goodwill. If the estimated fair value is determined to be less than the carrying value, we recognize an impairment loss equal to the
difference between the reporting unit's fair value and the reporting unit's carrying value, up to the amount of goodwill associated with the reporting unit.

The evaluation is based on the estimation of the fair values at the reporting unit level in comparison to the reporting unit's net asset-carrying values. The
Company uses industry-accepted valuation models and set criteria that are reviewed and approved by management. We used the income approach (i.e.,
discounted cash flow ("DCF") method) to determine the estimated fair value.

In the application of the income approach, the estimated fair value of the reporting unit is determined using a DCF analysis, which requires management's
judgment with respect to forecasted revenue streams and operating margins, capital expenditures and the selection and use of an appropriate discount rate
commensurate with the risk inherent in each of our reporting unit's current business model. We utilize the weighted average cost of capital as derived by
certain assumptions specific to our facts and circumstances as the discount rate.

Estimating the fair value involves the use of assumptions and significant judgments that are based on a number of factors, including actual operating
results. A relatively small change in the underlying assumptions may cause a change in the results of the impairment assessment in future periods and, as
such, could result in goodwill impairment.

The Company's goodwill is amortized and deducted over a 15-year period for tax purposes. See Note 6 – Goodwill for additional information.
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Intangible Assets

Intangible assets with finite lives are carried at cost, less accumulated amortization. Amortization is computed using the method that best reflects how their
economic benefits are utilized or, if a pattern of economic benefits cannot be reliably determined, on a straight-line basis over their estimated useful lives,
which is generally over periods ranging from two to eight years.

Impairment of Long-Lived Assets

The Company evaluates its long-lived assets, including property and equipment, for potential impairment whenever there is evidence that events or changes
in circumstances indicate that the carrying value may not be recoverable. If such evaluation indicates that the carrying amount of the asset exceeds its
estimated future undiscounted cash flows or its estimated fair value, an impairment loss is recognized to reduce the asset's carrying amount to its estimated
fair value. Considerable management judgment is necessary to estimate its fair value. Accordingly, actual results could differ from such estimates. No
events have been identified that caused an evaluation of the recoverability of long-lived assets.

In addition to the recoverability assessment, the Company routinely reviews the remaining lives of its long-lived assets. Any reduction in the useful life
assumptions will result in increased depreciation or amortization expense in the period when such determinations are made, as well as in subsequent
periods. There are no changes in the estimated useful lives of long-lived assets for the periods presented.

Software Development Costs

We account for development costs of software in accordance with ASC Topic 985-20 ("ASC 985-20"), "Software – Costs of Software to be Sold, Leased,
or Marketed" and ASC Topic 350-40 ("ASC 350-40") "Internal Use Software," depending on the intended use of the software being developed. Under ASC
985-20, all costs of developing software prior to establishing its technological feasibility are research and development costs and are expensed as incurred.
Once technological feasibility has been established, subsequent costs should be capitalized until the software begins to be marketed or is released to
customers, after which the capitalized costs should be amortized and reviewed for impairment. Under ASC 350-40, we capitalize certain software
development costs when the preliminary project stage is completed and the software has entered the application development stage. Once substantial
testing is complete and the software is ready to be used, capitalization of costs ceases.

Capitalized software development costs are amortized on a straight-line basis over the remaining estimated economic life of the software, ranging from two
to five years, beginning when the asset is ready for its intended use. If the estimate of useful economic life is changed, the remaining carrying amount of the
asset is amortized prospectively over the revised remaining economic life.

ASC 350-40 also requires hosting arrangements that are service contracts to follow the guidance for internal-use software to determine which
implementation costs can be capitalized. In accordance with ASC 350-40, (i) capitalized implementation costs are classified in the same balance sheet line
item as the amounts prepaid for the related hosting arrangement, (ii) amortization of capitalized implementation costs is presented in the same income
statement line item as the service fees for the related hosting arrangement, and (iii) cash flows related to capitalized implementation costs are presented
within the same category of cash flow activity as the cash flow for the related hosting arrangements (i.e. operating activity). As of December 31, 2025, and
2024, the net carrying value of the capitalized implementation costs related to hosting arrangements that were incurred during the application development
stage aggregated to $0.1 million and $0.2 million, respectively. These costs are related primarily to the implementation of a new enterprise resource
planning system. The Company begins amortizing the capitalized implementation costs after all substantial testing is complete and ready for its intended
use, and amortized over the expected term of the arrangement on a straight-line basis.

Leases

We determine if an arrangement is a lease and we account for leases in accordance with ASC Topic 842, "Leases." We entered into contractual
arrangements primarily for the use of real estate facilities and certain other equipment. We determine the classification of the lease under these
arrangements, if any, at inception based on (1) whether the contract involves the use of a distinct identified asset, (2) whether we obtain the right to
substantially all the economic benefits from the use of the asset throughout the period, and (3) whether we have a right to direct the use of the asset.

Leased property meeting certain criteria is capitalized at the present value of the related minimum lease payments. Amortization of a finance lease ROU
asset is computed using the straight-line method over the lesser of the lease term or the useful life of the related asset.
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In accordance with ASC 842, we recorded operating lease ROU assets, which represent our right to use an underlying asset for the lease term, and
operating lease liabilities, which represent our obligation to make lease payments. Our operating leases are generally for equipment and office spaces. The
amount of operating lease liabilities due within 12 months are recorded in other current liabilities, with the remaining operating lease liabilities recorded as
non-current liabilities in our consolidated balance sheets based on their contractual due dates. The operating lease ROU assets and liabilities are recognized
as of the lease commencement date at the present value of the lease payments over the lease term. On lease arrangements where leases include options to
extend the term of the lease, we include the impact of the options on the lease term, when we are reasonably certain that we will exercise such options.
Most of our leases do not provide an implicit rate that can readily be determined. Therefore, we use a discount rate based on our incremental borrowing rate
on all operating leases. Some of our operating leases contain lease and non-lease components, which we account for as a single component. Operating lease
expense is recognized as rent expense on a straight-line basis over the lease term, and recorded within our consolidated statement of operations.

The related lease payments on short-term lease arrangements (leases of one year or less) are recognized as expense on a straight-line basis over the lease
term.

ROU assets are evaluated for impairment in a manner consistent with the treatment of other long-lived assets. ROU assets are assessed for potential
impairment whenever there is evidence that events or changes in circumstances indicate that the carrying value of the asset may not be recoverable and the
carrying amount of the assets exceeds its estimated fair value.

Fair Value Measurements

U.S. GAAP provides a framework for measuring fair value and expands disclosures about fair value measurements. The framework requires the valuation
of investments using a three-tiered approach. The statement requires fair value measurement to be classified and disclosed in one of the following
categories:

• Level 1: Unadjusted quoted prices in active markets that are accessible at the measurement date for identical, unrestricted assets and liabilities;

• Level 2: Quoted prices in markets that are not active, or inputs which are observable, either directly or indirectly, for substantially the full term of the
asset or liability; or

• Level 3: Prices or valuation techniques that require inputs that are both significant to the fair value measurement and unobservable (i.e., supported by
little or no market activity).

This hierarchy requires the use of observable market data, when available, and to minimize the use of unobservable inputs when determining fair value.

Except for the fair value of investment, the fair value of certain non-derivative financial instruments, including receivables, accounts payable and other
accrued liabilities, approximates the carrying value due to the short-term nature of these instruments. See Note 8 – Other Balance Sheet Components for
further details on investment.

Accrued Liabilities

Accrued liabilities represents incurred expenses but not yet invoiced or paid by the Company. These include, but not limited to, accruals related to projects,
fees, taxes, employee benefits, restructuring expenses, and other services.

Research and Development

Research and development expenses consist primarily of employee-related expenses (such as salaries, taxes, benefits and stock-based compensation),
allocated overhead costs and outside services costs related to the development and improvement of the Company's software. Research and development
costs are generally expensed as incurred, except for costs incurred in connection with the development of software that qualify for capitalization as
described in our software development costs policy. Amortization of capitalized software development costs, not charged under cost of sales, is also
reported as part of research and development expenses.

Selling, General and Administrative Expenses

Selling, general and administrative expenses include general and administrative expenses, as well as direct and indirect sales and marketing expenses.
These costs consist primarily of compensation and benefits (including incentive-based compensation), advertising, facilities, and certain types of
depreciation and amortization.

Advertising Costs

Advertising costs are expensed and included in selling, general and administrative expenses when incurred. Advertising expenses were $0.5 million and
$0.7 million for the years ended December 31, 2025, and 2024, respectively.
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Income Taxes

We account for income taxes in accordance with ASC 740, "Income Taxes." Under ASC 740, deferred tax assets and liabilities are recognized for the
estimated future tax consequences of temporary differences and income tax credits. Deferred tax assets and liabilities are measured by applying enacted
statutory tax rates that are applicable to the future years in which deferred tax assets or liabilities are expected to be settled or realized for differences
between the financial statement carrying amounts and the tax bases of existing assets and liabilities. Any change in tax rates on deferred tax assets and
liabilities is recognized in net income in the period in which the tax rate change is enacted. We record a valuation allowance that reduces deferred tax assets
when it is "more likely than not" that deferred tax assets will not be realized.

We follow the provisions of ASC 740 related to accounting for uncertainty in income taxes. The accounting estimates related to liabilities for uncertain tax
positions require us to make judgments regarding the sustainability of each uncertain tax position based on its technical merits. If we determine it is more
likely than not that a tax position will be sustained based on its technical merits, we record the impact of the position in our consolidated financial
statements at the largest amount that is greater than fifty percent likely of being realized upon ultimate settlement. These estimates are updated at each
reporting date based on the facts, circumstances and information available. We are also required to assess at each reporting date whether it is reasonably
possible that any significant increases or decreases to our unrecognized tax benefits will occur during the next 12 months.

On July 4, 2025, the OBBBA was enacted into law, including significant amendments to the Internal Revenue Code. The OBBBA imposes various changes
to U.S. federal income tax regulations, such as restoring bonus depreciation, and removing the requirement to capitalize and amortize domestic research
and development expenditures. The OBBBA also included certain modifications to the Inflation Reduction Act of 2022, including the repeal or acceleration
of the sunsetting of certain tax credits and the elimination of certain penalties for violations of certain regulatory credit programs. The legislation has
multiple effective dates, with certain provisions effective in 2025 and other implemented through 2027. The enactment of these provisions did not have a
material impact on our audited consolidated financial statements.

Stock-Based Compensation

The Company grants stock-based compensation awards under the Amended and Restated 2016 Omnibus Long-Term Incentive Plan (the "2016 LTIP"). Our
2016 LTIP provides for the grant of stock options, stock appreciation rights, restricted stock, restricted stock units, unrestricted stock and dividend
equivalent rights to our senior executives, directors, employees, and other eligible service providers. The stock options granted under the 2016 LTIP expire
no more than 10 years after the date of grant.

The Company has granted stock options, restricted stock units with time-based vesting ("RSUs"), and restricted stock units with performance-based vesting
("PSUs"). Awards granted under the 2016 LTIP vest over the periods determined by the Board of Directors or the Compensation Committee of the Board of
Directors, which has the discretion to establish the terms, conditions and criteria of the various awards.

• RSUs vest in installments over a period of up to three years from the date of grant. The grant date fair value per share is equal to the closing stock price
on the date of grant.

• PSUs vest upon the achievement of a defined performance target, or market conditions for the Company's common stock, or certain operational
milestones over a prescribed period. The fair value per share of these PSUs is equal to the closing stock price on the date of the grant, or the fair value
of the award on the grant date as determined through an independent valuation for PSUs with market conditions. For the Company's stock-based
compensation awards subject to market conditions, the grant date fair value per share is based on a Monte Carlo simulation method.

The Company estimates the fair value of stock options on the date of the grant using an option pricing model. The option pricing model takes into
consideration the current share price of the underlying common stock, exercise price of the option, expected term, risk-free interest rate and the volatility of
share price. These considerations directly affect the amount of compensation expense that will ultimately be recognized.
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The stock-based compensation expense for an award is recognized ratably over the requisite service period, which is generally the vesting period during
which an employee is required to provide service in exchange for an award. Stock-based compensation expense for awards with performance conditions is
estimated at each reporting date using management's expectation of the probable achievement of the specified performance targets and recognized over the
requisite service period for each tranche on a graded-vesting basis. If such performance conditions are not or are no longer considered probable, no
compensation expense for these awards is recognized, and any previously recognized expense is reversed. If the performance condition is achieved prior to
the completion of the requisite service period, any unrecognized compensation expense will be recognized in the period the performance condition is
achieved. Compensation expense for PSUs with market conditions is recognized based on the grant date fair value calculated over the derived service
period as determined through the Monte Carlo simulation model, or sooner if the market condition is achieved. Previously recognized expense for awards
with market conditions will never be reversed subsequent to completion of the derived service period even if the market conditions are never achieved. We
recognize forfeitures of stock-based compensation awards as they occur. Stock-based compensation expense is recognized as part of the cost of sales and
operating expenses in our consolidated statements of operations.

The Company records stock-based compensation related to accrued compensation in which it intends to settle in shares of the Company's common stock.
However, it is the Company's discretion whether this compensation will ultimately be paid in stock or cash, as it has the right to dictate the form of these
payments up until the date they are paid.

Net (Loss) Earnings per Share

Basic net (loss) earnings per share is computed by dividing the net (loss) earnings by the weighted-average number of common shares outstanding for the
period, without consideration for potentially dilutive securities. Diluted net (loss) earnings per share is computed by dividing the net (loss) earnings by the
weighted-average number of shares of common stock and dilutive common stock equivalents outstanding for the period determined using the treasury-
stock and if-converted methods. Dilutive common stock equivalents are comprised of unvested restricted common stock.

Other Comprehensive (Loss) Income

For one of our wholly-owned subsidiaries, the functional currency is the local currency. For this subsidiary, the translation of its foreign currency into U.S.
dollars is performed for assets and liabilities using current foreign currency exchange rates in effect at the balance sheet date and for revenue and expense
accounts using average foreign currency exchange rate during the periods presented. Translation gains and losses are included in stockholders' equity as a
component of accumulated other comprehensive (loss) income.

Restructuring Expenses

The determination of when the Company accrues for involuntary termination benefits under restructuring plans depends on whether the termination
benefits are provided under an ongoing benefit arrangement or under a one-time benefit arrangement. The Company accounts for ongoing benefit
arrangements, such as those documented by employment agreements, in accordance with ASC 712 ("ASC 712"), "Compensation – Nonretirement
Postemployment Benefits." Under ASC 712, liabilities for postemployment benefits are recorded at the time of obligations are probable of being incurred
and can be reasonably estimated. When applicable, the Company records such costs into operating expenses.

From time to time, the Company initiates restructuring activities to execute management's strategy and optimize its cost structure. Restructuring activities
may include streamlining its workforce or realignment of resources to support its business strategies and enhance operational efficiency.

2022 Restructuring Plan

In the fourth quarter of 2022, the Company committed to a restructuring plan to streamline its workforce and spending to better align its cost structure with
its volume of business ("2022 restructuring"). The 2022 restructuring plan reduced the Company's workforce, with a majority of the affected employees
separating from the business in early 2023. The actions under the 2022 restructuring plan were substantially completed in fiscal year 2023, and were fully
paid in the third quarter of 2024. Total restructuring expenses incurred under the 2022 restructuring plan were $3.9 million.

2024 Restructuring Plan

In the third quarter of 2024, the Company undertook another restructuring action in an effort to optimize its strategic priorities and cost structure ("2024
restructuring"). As part of the 2024 restructuring plan, the Company decided to discontinue the development and/or sale of selected solutions or parts of
solutions, which resulted in the impairment of capitalized software assets and a reduction in workforce. The cumulative amount of incurred severance and
benefit costs related to the 2024 restructuring plan was $1.3 million, of which $0.2 million was allocated to the Security Solutions segment and $0.1 million
was allocated to the Secure Networks segment. The 2024 restructuring actions were substantially completed in fiscal year 2024, and were fully paid in
early fiscal year 2025.
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In addition, as a result of the Company's decision to abandon the development or sale of selected solutions in the third quarter of 2024, the Company wrote
off $6.4 million of its previously capitalized software assets. This was reported as an impairment loss on intangible assets under operating expenses on the
consolidated statement of operations.

2025 Restructuring Plan

In the fourth quarter of 2025, the Company committed to another restructuring plan as part of its efforts to streamline operations and to align people, roles
and projects to our strategic priorities ("2025 restructuring"). The 2025 restructuring plan resulted in a workforce reduction and certain inventory write-offs.
During the year-ended December 31, 2025, the Company recorded approximately $1.5 million of restructuring related charges, the majority of which
relates to employee severance and benefit charges. Of this amount, $0.4 million was allocated to the Security Solutions segment and $0.1 million was
allocated to the Secure Networks segment.

Table 2.1: Summary of Restructuring Expenses and Impairment Loss

Statements of Operations
For the Year Ended December 31,

2025 2024
(in thousands)

Severance and related benefit costs Cost of sales $ 444  $ 341 
Other related costs Cost of sales 50  — 
Severance and related benefit costs R&D, SG&A 1,007  929 

Total restructuring expenses 1,501  1,270 
Impairment of intangible assets Impairment loss on intangible assets —  6,373 

Total restructuring expenses and impairment loss $ 1,501  $ 7,643 

 Other related costs consist of a non-cash inventory write-off related to the implementation of the 2025 restructuring plan.
 The recoverability evaluation of intangible assets in 2024 resulted in an $11.7 million impairment loss, of which $5.3 million was recorded under cost of sales for the discontinued parts of

certain solutions, and $6.4 million was recorded under operating expenses as a result of the restructuring plan (see Note 7 - Intangible Assets, Net).

At each reporting date, the Company evaluates its restructuring expense accrual to determine if the liabilities reported are still appropriate. Any changes in
the estimated costs of executing the approved restructuring plan are reflected in the Company's consolidated statements of operations.

Table 2.2: Summary of Changes in Restructuring Expenses Accrual
For the Year Ended December 31,

2025 2024
(in thousands)

Severance and related benefit costs :
Balance at beginning of year $ 37  $ 400 

Expenses, excluding non-cash costs 1,451  1,270 
Cash payments (37) (1,633)

Balance at end of year $ 1,451  $ 37 

 Restructuring expenses accrual is reported as part of "Accrued liabilities" in the Company's consolidated balance sheets, see Note 8 - Other Balance Sheet Components for further details.

Recent Accounting Pronouncements

In December 2023, the FASB issued ASU No. 2023-09, "Income Taxes (Topic 740): Improvements to Income Tax Disclosure," which requires public
entities, on an annual basis, (1) disclose specific categories in the rate reconciliation, and (2) provide additional information for reconciling items that meet
a quantitative threshold (if the effect of those reconciling items is equal to or greater than 5% of the amount computed by multiplying pretax income/(loss)
by the applicable statutory income tax rate). This ASU was effective, for public entities, for fiscal years beginning after December 15, 2024, with early
adoption permitted. The Company adopted the enhanced income taxes disclosure requirement in December 2025, on a retrospective basis (see Note 14 –
Income Taxes). The adoption of this standard only affected our disclosures, with no impact on our consolidated financial statements.

In November 2024, the FASB issued ASU 2024-03, "Income Statement – Reporting Comprehensive Income – Expense Disaggregation Disclosures (Topic
220): Disaggregation of Income Statement Expenses." This standard requires additional disclosure of certain amounts included in the expense captions
presented on the statement of operations, as well as disclosures about selling expenses. The ASU is effective on a prospective basis, with the option for
retrospective application. All public business entities are required to adopt the guidance in annual reporting periods beginning after December 15, 2026,
and interim reporting periods beginning after December 15, 2027, with early adoption permitted. We are in the process of assessing the impact of the
adoption of this ASU on our consolidated financial statements.

(1)

(2)

(1)

(2)

(1)

(1)
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In July 2025, the FASB issued ASU 2025-05, “Financial Instruments – Credit Losses (Topic 326): Measurement of Credit Losses for Accounts Receivables
and Contract Assets.” This standard provides simplified guidance on measuring credit losses for accounts receivable and contract assets. The update
introduces a practical expedient and an accounting policy election to ease the process. All entities can elect the practical expedient to assume that the
current economic conditions at the balance sheet date will remain constant through the life of the current receivables and contract assets. Entities that elect
the practical expedient and the accounting policy election should apply the amendments in this ASU prospectively. The amendments will be effective for
annual reporting periods beginning after December 15, 2025, and interim reporting periods within those annual reporting periods, with early adoption
permitted. We are currently assessing the impact of adopting this ASU on our consolidated financial statements.

In September 2025, the FASB issued ASU 2025-06, "Intangibles – Goodwill and Other – Internal-Use Software (Subtopic 350-40): Targeted Improvements
to the Accounting of Internal-Use Software." This standard provides a simplified, consistent way to track expenses related to software developed for
internal use. The amendments in this standard removed all references to project stages; instead, a company can capitalize software costs once both
conditions are met: the entity's management has authorized and committed to funding the project, and it is probable that the project will be completed and
the software will be used as intended. The amendments will be effective for annual reporting periods, including interim periods within those years,
beginning after December 15, 2027, with early adoption permitted. We are currently assessing the impact of adopting this ASU on our consolidated
financial statements.

In December 2025, the FASB issued ASU 2025-11, "Interim Reporting (Topic 270): Narrow-Scope Improvements," which was intended to improve the
navigability of the guidance in ASC 270 and clarify when it applies. Public entities are required to adopt the guidance for interim reporting periods within
annual reporting period beginning after December 15, 2027, with early adoption permitted. We are currently assessing the impact of adopting this ASU on
our consolidated financial statements.

In December 2025, the FASB issued ASU 2025-12, "Codification Improvement." This ASU includes a number of improvements that span a wide range of
topics, which includes amendments on the following provisions, among other things, (1) clarify diluted EPS calculation when a loss from continuing
operation exists; (2) revising the calculation of the reference amount for beneficial interests to prevent double counting credit losses; (3) clarify the
permissible methods to account for treasury stock retirements; and (4) clarify the guidance for transfers of receivables from contracts with customers. The
standard will be effective for annual reporting periods beginning after December 31, 2026, and interim reporting periods within those annual reporting
periods, which early adoption permitted. We are currently assessing the impact of adopting this ASU on our consolidated financial statements.

From time to time, new accounting standards are issued by the FASB or other standard-setting bodies and are adopted by the Company as of the specified
accounting date. Unless otherwise discussed, the Company believes that issued standards not yet effective will not have a material effect on the Company's
consolidated financial statements.

3. REVENUE RECOGNITION

We recognize revenue in accordance with ASC Topic 606, "Revenue from Contracts with Customers." The unit of account in ASC 606 is a performance
obligation, which is a promise in a contract with a customer to transfer a good or service to the customer. Timing of the satisfaction of performance
obligations varies across our businesses due to our diverse product and service mix, customer base, and contractual terms. Our contracts may have a single
performance obligation or multiple performance obligations. When there are multiple performance obligations within a contract, we allocate the transaction
price, net of any discounts, to each performance obligation based on the standalone selling price of the product or service underlying each performance
obligation.

Our contracts with the U.S. federal government are generally subject to the Federal Acquisition Regulation ("FAR") and the price is typically based on
estimated or actual costs plus a reasonable profit margin. As such, the standalone selling price of products or services in our contracts with the U.S. federal
government is typically equal to the selling price stated in the contract. For non-U.S. federal government contracts with multiple performance obligations,
the standalone selling price is the observable price of a good or service when the Company sells that good or service separately in similar circumstances
and to similar customers.

Contracts are routinely and often modified to account for changes in contract requirements, specifications, quantities, or price. Depending on the nature of
the modification, we determine whether to account for the modification as an adjustment to the existing contract or as a new contract. Generally,
modifications are not distinct from the existing contract due to the significant interrelatedness of the performance obligations and are therefore accounted
for as an adjustment to the existing contract, and recognized as a cumulative adjustment to revenue (as either an increase or reduction of revenue) based on
the modification's effect on progress toward completion of a performance obligation. If contract modifications add distinct goods or services and increases
the contract value by an amount that reflects the standalone selling price, those modifications are accounted for as separate contracts.
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The majority of our revenue is recognized over time, as control is periodically transferred to our customers, who receive and consume benefits as we
perform. Revenue transferred to customers over time accounted for 72.0% and 81.3% of our revenue for the years ended December 31, 2025, and 2024,
respectively. For performance obligations in which control does not periodically transfer to the customer, we recognize revenue at the point in time in
which each performance obligation is fully satisfied. This coincides with the point in time the customer obtains control of the transferred product or service,
which typically occurs upon customer acceptance or receipt of the product or service, given that we maintain control of the product or service until that
point. Revenue transferred to customers at a point in time accounted for 28.0% and 18.7% of our revenue for the years ended December 31, 2025, and
2024, respectively. The change in revenue mix for the year ended December 31, 2025, as compared to the prior year, was primarily driven by an increase in
product sales volume from a successful ramp-up of a significant program.

We perform under various types of contract types, including time and materials, firm-fixed-price, firm-fixed-price level of effort, and cost-plus fixed-fee
contract types, which may include variable consideration.

Revenue is recognized using a variety of input and output methods that approximate the progress towards complete satisfaction of the performance
obligation; including cost incurred, labor hours expended, and time-elapsed measures for our fixed-price stand ready obligations. For certain contracts,
revenue is recognized over time using costs incurred to date relative to total estimated costs at completion to measure progress toward satisfying our
performance obligations. Incurred cost represents work performed, which corresponds with, and thereby best depicts, the transfer of control to the
customer. This continuous transfer of control to the customer is supported by clauses in our contracts with U.S. federal government customers whereby the
customer may terminate a contract for convenience and then pay for costs incurred plus a profit, at which time the customer would take control of any work
in process. For non-U.S. federal government contracts where we perform as a subcontractor and our order includes similar FAR provisions as the prime
contractor's order from the U.S. federal government, continuous transfer of control is likewise supported by such provisions. For other non-U.S. federal
government customers, continuous transfer of control to such customers is also supported due to general terms in our contracts and rights to recover
damages, which would include, among other potential damages, the right to payment for our work performed to date plus a reasonable profit.

Orders for the sale of software licenses may contain multiple performance obligations, such as maintenance, training, or consulting services, which are
typically delivered over time, consistent with the transfer of control disclosed above for the provision of services. When an order contains multiple
performance obligations, we allocate the transaction price to the performance obligations based on the standalone selling price of the product or service
underlying each performance obligation. The standalone selling price represents the amount we would sell the product or service to a customer on a
standalone basis.

For certain performance obligations where we are not primarily responsible for fulfilling the promise to provide the goods or services to the customer, do
not have inventory risk and have limited discretion in establishing the price for the goods or services, we recognize revenue on a net basis.

Contract Estimates

Due to the transfer of control over time, revenue is recognized based on progress towards completion of the performance obligation. The selection of the
method to measure progress toward completion requires judgment and is based on the nature of the performance obligations. We generally use the cost-to-
cost measure of progress on a proportional performance basis for our long-term contracts because it best depicts the transfer of control to the customer,
which occurs as we incur costs on our contracts. Under the cost-to-cost measure of progress, the extent of progress towards completion is measured based
on the ratio of costs incurred to date to the total estimated costs at completion of the performance obligation, which includes both the actual costs already
incurred and the estimated costs to complete. Revenues are recorded proportionally as costs are incurred. Due to the nature of the work required to be
performed on certain of our performance obligations, the estimation of costs at completion is complex, subject to many variables and requires significant
judgment. Contract estimates are based on various assumptions, including labor and subcontractor costs, materials and other direct costs and the complexity
of the work to be performed. A significant change in one or more of these estimates could affect the profitability of our contracts. We review and update
our contract-related estimates regularly and recognize adjustments in estimated profit on contracts on a cumulative catch-up basis, which may result in an
adjustment increasing or decreasing revenue to date on a contract in a particular period that the adjustment is identified. Revenue and profit in future
periods of contract performance are recognized using the adjusted estimate.

Our contracts may include various types of variable consideration and may include estimated amounts in the transaction price, based on all of the
information available to us, and to the extent it is probable that a significant reversal of cumulative revenue recognized will not occur when any uncertainty
associated with the variable consideration is resolved. We evaluate and include these estimated amounts of variable consideration in the transaction price
and as performance on these contracts is complete, we adjust our revenue when deemed necessary. No revenue adjustment was recorded during the year
ended December 31, 2025. An immaterial revenue adjustment was recorded during fiscal year ended December 31, 2024.
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We provide for anticipated losses on contracts during the period when the loss is determined by recording an expense for the total expected costs that
exceeds the total estimated revenue for a performance obligation. We recorded an immaterial contract loss during the year ended December 31, 2025. No
contract loss was recorded during the year ended December 31, 2024.

Historically, most of our contracts do not include award or incentive fees. For incentive fees, we would include such fees in the transaction price to the
extent we could reasonably estimate the amount of the fee. With limited historical experience, we have not included any revenue related to incentive fees in
our estimated transaction prices. We may include in our contract estimates additional revenue for submitted contract modifications or claims against the
customer when we believe we have an enforceable right to the modification or claim, the amount can be estimated reliably and its realization is probable.
We consider the contractual/legal basis for the claim (in particular FAR provisions), the facts and circumstances around any additional costs incurred, the
reasonableness of those costs and the objective evidence available to support such claims.

For our contracts that have an original duration of one year or less, we use the practical expedient applicable to such contracts and do not consider the time
value of money. We capitalize sales commissions related to proprietary software and related services that are directly tied to sales. We do not elect the
practical expedient to expense as incurred the incremental costs of obtaining a contract if the amortization period would have been one year or less. For the
sales commissions that are capitalized, we amortize the asset over the expected customer life, which is based on recent and historical data.

Disaggregated Revenues

In addition to our segment reporting, as further discussed in Note 16 – Segment Information, we disaggregate our revenue by customer and contract types.
We treat sales to U.S. customers as sales within the U.S. regardless of where the services are performed. Substantially all of our revenues are generated
from U.S. customers, while international customers are de minimis; as such the financial information by geographic location is not presented.

Table 3.1: Revenue by Customer Type
For the Year Ended December 31,

2025 2024
Amount % Amount %

(dollars in thousands)
Federal government $ 150,038  91.0% $ 94,951  87.7%
State & local government, and commercial 14,767  9.0% 13,321  12.3%
Total revenue $ 164,805  $ 108,272 

Table 3.2: Revenue by Contract Type
For the Year Ended December 31,

2025 2024
Amount % Amount %

(dollars in thousands)
Firm fixed-price $ 120,811  73.3% $ 81,541  75.3%
Time-and-materials 35,861  21.8% 15,839  14.6%
Cost plus fixed-fee 8,133  4.9% 10,892  10.1%
Total revenue $ 164,805  $ 108,272 

A majority of the Company's revenue was derived under prime contracts and subcontracts with agencies and departments of the U.S. federal government.
No other customer accounted for 10% or more of the Company's revenue during fiscal years ended December 31, 2025, and 2024.

Table 3.3: Revenue Concentrations Greater than 10% of Total Revenue
For the Year Ended December 31,

2025 2024
(in thousands)

Federal government:
Security Solutions segment $ 134,839  $ 63,495 
Secure Networks segment 15,199  31,456 

Total $ 150,038  $ 94,951 
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Table 3.4: Contract Balances
As of December 31,

Balance Sheet Presentation 2025 2024
(in thousands)

Billed account receivables Accounts receivable, net $ 9,375  $ 10,014 
Unbilled account receivables Accounts receivable, net 6,962  5,412 
Contract assets Accounts receivable, net 663  3,746 
Contract liabilities – current Contract liabilities – current portion 11,223  6,838 
Contract liabilities – non-current Contract liabilities – non-current portion 1,124  — 

Net of allowance for credit losses.

The changes in the Company's contract assets and contract liabilities during the current period were primarily the result of the timing differences between
the Company's performance, invoicing and customer payments. Revenue recognized for the years ended December 31, 2025, and 2024, which was
included in the contract liabilities balance at December 31, 2024, and 2023, was $5.5 million and $5.9 million, respectively.

As of December 31, 2025, we had approximately $68.8 million of remaining performance obligations, which we also refer to as funded backlog. We expect
to recognize approximately 98.0% of our remaining performance obligations over the next 12 months, and the balance thereafter.

4. ACCOUNTS RECEIVABLE, NET

Table 4.1: Details of Accounts Receivable, Net
As of December 31,

2025 2024

(in thousands)

Billed accounts receivables $ 9,416  $ 10,070 
Unbilled accounts receivable 6,962  5,412 
Contract assets 663  3,746 
Allowance for credit losses (41) (56)
   Accounts receivable, net $ 17,000  $ 19,172 

Because our primary customer base includes agencies of the U.S. federal government, we have a concentration of credit risk associated with our accounts
receivable, as 85.4% and 87.8% of our billed and unbilled accounts receivable, as of December 31, 2025, and 2024, respectively, were with U.S. federal
government customers. While we acknowledge the potentially material and adverse risk of such a significant concentration of credit risk, our past
experience of collecting substantially all of such receivables provides us with an informed basis that such risk, if any, is manageable. We perform ongoing
credit evaluations of all of our customers and generally do not require collateral or other guarantees from our customers. We maintain allowances for
potential losses.

Table 4.2: Allowance for Credit Losses Activities

Balance Beginning

of Year

Provision for
(Recovery from)
Credit Losses Write-Offs 

Balance

End


of Year
(in thousands)

For the Year Ended December 31, 2025 $ 56  $ 2  $ (17) $ 41 
For the Year Ended December 31, 2024 283  (20) (207) 56 

 Current year account receivable reserves for expected credit losses and subsequent recoveries, net
 Accounts receivable written-off

On July 15, 2016, we entered into an accounts receivable purchase agreement (the "Factoring Agreement") with a third party (the "Factor") on a non-
recourse basis. This agreement was terminated on December 10, 2025. There were no accounts receivable sold during 2025 and 2024, respectively.

(1)

(1) 

(1) (2)

(1)

(2)
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On March 10, 2026, we entered into a new Factoring Agreement with the same Factor. Under the agreement, we may offer eligible accounts receivable
arising from our U.S. government prime contracts or subcontracts for sale (collectively, the "Purchased Receivables") to the Factor, and the Factor may
purchase such receivables at its sole discretion. The total amount of Purchased Receivables is subject to a maximum limit of $10.0 million of outstanding
Purchased Receivables at any given time. This new Factoring Agreement has an initial term expiring on March 10, 2027 and automatically renews annually
thereafter unless terminated in writing by the parties.

5. PROPERTY AND EQUIPMENT, NET

Table 5.1: Details of Property and Equipment, Net
As of December 31, 2025 As of December 31, 2024

Gross Carrying
Amount

Accumulated
Depreciation and

Amortization
Net Carrying

Value
Gross Carrying

Amount

Accumulated
Depreciation and

Amortization
Net Carrying

Value
(in thousands)

Furniture and equipment $ 17,275  $ (14,727) $ 2,548  $ 17,239  $ (13,617) $ 3,622 
Leasehold improvement 3,419  (2,896) 523  3,396  (2,735) 661 

Total $ 20,694  $ (17,623) $ 3,071  $ 20,635  $ (16,352) $ 4,283 

Table 5.2: Depreciation and Amortization Expense
For the year ended December 31,

2025 2024
(in thousands)

Depreciation and amortization $ 1,731  $ 1,646 

6. GOODWILL, NET

As discussed in Note 16 – Segment Information, we reported two operating and reportable segments: Security Solutions and Secure Networks. The two
operating and reportable segments represent the reporting units for purposes of testing goodwill. The following table reflects changes in the carrying
amount of goodwill during the period by reportable segments.

Table 6.1: Changes in the Carrying Amount of Goodwill by Reportable Segments
Security Solutions Secure Networks Total

(in thousands)
Balance at December 31, 2024 $ 3,006  $ 14,916  $ 17,922 
Impairment losses —  (14,916) (14,916)
Balance at December 31, 2025 $ 3,006  $ —  $ 3,006 

Table 6.2: Details of Goodwill, Net
As of December 31,

2025 2024

(in thousands)

Gross $ 17,922  $ 17,922 
Accumulated impairment losses (14,916) — 

Goodwill, net $ 3,006  $ 17,922 

The net assets attributable to the reporting units are determined based upon the estimated assets and liabilities attributable to the reporting units in deriving
its free cash flows.

For fiscal year 2025, we performed a qualitative assessment of our reporting units and identified that it is more likely than not that the estimated fair value
of our Security Solutions reporting unit exceeded its carrying value. Based on the initial qualitative assessment of our Secure Networks reporting unit, we
determined that it is not more likely than not that the fair value of this reporting unit exceeds its carrying value, and therefore we performed a quantitative
impairment test.

In the most recent annual impairment test, the fair value of the Secure Networks reporting unit was estimated using the result of the income approach. The
income approach applied requires significant judgments, including estimation of future discounted cash flows, which is dependent on internally-developed
forecasts of revenue and profitability of the existing backlog, and determination of our weighted average cost of capital, which is risk-adjusted to reflect the
specific risk profile of the reporting unit being tested.
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As a result of our fiscal year 2025 quantitative assessment of our Secure Networks reporting unit, we estimated that its carrying value exceeded its fair
value. The goodwill impairment was primarily driven by the continued contraction of Secure Networks' backlog in 2025. Accordingly, we recorded a non-
cash goodwill impairment of $14.9 million, representing a full goodwill impairment for Secure Networks. The impairment charge on goodwill was
recorded on our consolidated statements of operations for the year ended December 31, 2025.

For fiscal year 2024, we performed a qualitative assessment of our reporting units and identified that it is more likely than not that the estimated fair value
of the reporting units exceeded their carrying value and thus, we did not proceed to the quantitative impairment test. Based on the results of our annual
impairment test of goodwill performed, the estimated fair value of our respective reporting units exceeded their respective carrying value, and no
impairment charges were taken during the year ended December 31, 2024.

7. INTANGIBLE ASSETS, NET

Table 7.1: Details of Intangible Assets, Net

Estimated useful
life

As of December 31, 2025 As of December 31, 2024

Gross Carrying
Amount

Accumulated
Amortization

Net Carrying
Value

Gross Carrying
Amount

Accumulated
Amortization

Net Carrying
Value

(in thousands)
Acquired technology 8 years $ 3,630  $ (2,004) $ 1,626  $ 3,630  $ (1,550) $ 2,080 
Customer relationships 3 years 40  (40) —  40  (40) — 
Software development costs 2 - 5 years 43,411  (23,576) 19,835  27,366  (15,761) 11,605 

Subtotal 47,081  (25,620) 21,461  31,036  (17,351) 13,685 
In-process software
development costs 8,820  —  8,820  16,725  —  16,725 

Total $ 55,901  $ (25,620) $ 30,281  $ 47,761  $ (17,351) $ 30,410 

 In-process software development costs are costs for software that is not yet available for its intended use or general release to customers as of balance sheet date, thus not yet amortized.

In 2024, there were selected capital software projects for which the Company decided to discontinue the development and/or sale of all or part of certain
solutions and certain projects that the Company ceased use before the end of its useful life. As a result of the Company's decision to abandon the associated
software, the Company wrote off $11.7 million of the previously capitalized software costs, of which $5.3 million was recorded as "Impairment loss on
intangible assets" under cost of sales within the Security Solutions segment, and $6.4 million was recorded as "Impairment loss on intangible assets" under
operating expenses in the Company's consolidated statements of operations during the fiscal year ended December 31, 2024. No similar impairment charge
was recorded on software development costs during the fiscal year ended December 31, 2025.

The Company did not recognize any impairment charges on other intangible assets for the periods presented.

Table 7.2: Amortization Expense
For the year ended December 31,

2025 2024
(in thousands)

Amortization expense related to:
Software development costs - cost of sales $ 7,814  $ 6,015 
Software development costs - research and development —  2,286 
Other intangible assets - general and administrative 454  461 

Total $ 8,268  $ 8,762 

 Amortization expense for software development costs related to assets to be sold, leased, or otherwise marketed are charged under cost of sales on the consolidated statements of operations.

(1)

(1)

(1)

(1)

59



Table of Contents

Table 7.3: Estimated Future Amortization Expense of Intangible Assets, Net
As of December 31, 2025

(in thousands)
Year Ending December 31, 2026 $ 9,277 
Year Ending December 31, 2027 6,669 
Year Ending December 31, 2028 3,208 
Year Ending December 31, 2029 1,793 
Year Ending December 31, 2030 514 
Thereafter — 

Total $ 21,461 

 This does not include amortization of in-process software development costs, as estimation of the timing of future amortization expenses would be impractical.

Actual amortization expense in future periods could differ from these estimates as a result of impairments, future releases, future acquisitions, divestitures,
and other factors.

8. OTHER BALANCE SHEET COMPONENTS

Table 8.1: Details of Other Current Assets
As of December 31,

2025 2024

(in thousands)
Inventories, net $ 996  $ 1,783 
Deferred costs 887  573 
Receivables - other 529  210 
Other 1,250  10 

Other current assets $ 3,662  $ 2,576 

Table 8.2: Details of Other Assets
As of December 31,

2025 2024
(in thousands)

Investment $ 3,750  $ 3,000 
Prepaid expenses and deferred commission – long-term portion 537  4,975 
Restricted cash 140  139 
Other 86  75 

Other assets $ 4,513  $ 8,189 

 In March 2024, the Company made a $3.0 million investment in a privately-held company via a simple agreement for future equity ("SAFE"). During fiscal year 2024, the Company elected to
apply the fair value option ("FVO") for its SAFE investment, as the Company believes the FVO best reflects the economics of the underlying transaction. In October 2025, the Company's SAFE
investment was settled into 8,964,262 shares of Series A common stock at a settlement price of $0.42 per share, based on the valuation cap in the original agreement, resulting in 3.8% ownership
with no significant influence over the privately-held company. Upon settlement of the SAFE in fiscal year 2025, the investment was remeasured to its fair value of $3.8 million, and a fair value
adjustment of $0.8 million was recorded within "Other income" on the consolidated statements of operations. Effective October 2025, the SAFE investment was settled into equitable shares of
the privately-held company's common stock. The investment does not have a readily determinable fair value and the Company elected the measurement alternative to value its investment. The
fair value of this investment was based on non-marketable observable inputs, which represent Level 3 measurement within the fair value hierarchy. The investment was carried at cost less
impairment, if any, and subsequently measured to fair value upon observable price changes in an orderly transaction for the identical or similar investments of the same issuer, with any gains or
losses recorded within "Other income" on the consolidated statements of operations.

Table 8.3: Details of Accrued Liabilities
As of December 31,

2025 2024
(in thousands)

Accrued project expenses $ 4,289  $ 3,238 
Restructuring expenses accrual 1,451  37 
Other 1,160  1,174 

Accrued liabilities $ 6,900  $ 4,449 

(1)

(1)

(1)

(1)
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9. REVOLVING CREDIT FACILITY

On December 30, 2022 (the "Closing Date"), we entered into a Credit Agreement (the "Credit Agreement"), by and among the Company, as borrower,
Xacta Corporation, ubIQuity.com,inc, Teloworks, Inc., and Telos Identity Management Solutions, LLC, as guarantors, the lenders party thereto (the
"Lenders"), and JPMorgan Chase Bank N.A. ("JPMorgan Chase"), as administrative agent for the Lenders (in such capacity, the "Agent"). The Credit
Agreement provided for a $30.0 million senior secured revolving credit facility with a maturity date of December 30, 2025, with the option of issuing
letters of credit thereunder with a sub-limit of $5.0  million, and with an uncommitted expansion feature of up to $30.0  million of additional revolver
capacity (the "Loan"). The Loan is subject to acceleration in the event of customary events of default. The Company has not drawn any amount under the
Loan.

Borrowings under the Credit Agreement will accrue interest, at our option, at one of three variable rates, plus a specified margin. We can elect to borrow at
(i) the Alternative Base Rate, plus 0.9%; (ii) Adjusted Daily Simple Secured Overnight Financing Rate ("SOFR"), plus 1.9%; and (iii) Adjusted Term
SOFR, plus 1.9%, as such capitalized terms are defined and calculated in the Credit Agreement. The Company may elect to convert borrowings from one
type of borrowing to another type per the terms of the Credit Agreement. After the occurrence and during the continuance of any event of default, the
interest rate may increase by an additional 2.0%. We are obligated to pay accrued interest (i) with respect to amounts accruing interest based on the
Alternative Base Rate, each calendar quarter and on the maturity date, (ii) with respect to amounts accruing interest based on Adjusted Daily Simple SOFR,
on each one month anniversary of the borrowing and on the maturity date, and (iii) with respect to amounts accruing interest based on Adjusted Term
SOFR, at the end of the period specified per the Credit Agreement and on the maturity date. Upon five, three, or one days' prior notice, as applicable, we
may prepay any portion or the entire amount of the Loan. We paid and could pay costs and customary fees, including a closing fee, commitment fees and
letter of credit participation fee, if any, payable to the Agent and Lenders, as applicable, in connection with the Loan.

The Loan under the Credit Agreement is collateralized by substantially all of the Company's assets, including the Company's pledge of its domestic and
material foreign subsidiary equity interests.

The Loan has various covenants that may, among other things, affect our ability to create, incur, assume or suffer any indebtedness, merge into or
consolidate with another entity, acquire entity interests, sell or transfer certain assets, enter into certain arrangements (such as sale and leaseback and swap
agreements) or restrictive agreements, pay dividends and make certain restricted payments, and amend material documents related to any subordinated
indebtedness and corporate agreements. The Credit Agreement also requires certain financial covenants to maintain a Senior Leverage Ratio on the last day
of any fiscal quarter, no greater than 3 to 1. We were in compliance with all covenants as of December 31, 2025.

The occurrence of an event of default under the Credit Agreement could result in the Loan and other obligations becoming immediately due and payable
and allow the Lenders to exercise all rights and remedies available to them under the Credit Agreement.

On April 12, 2023, the Credit Agreement was amended to exclude from collateral the (i) amount collectible from a third party related to an Accounts
Receivable Purchase Agreement and (ii) receivables generated by the Company from the sale of goods supplied to this third party in an amount not to
exceed $25.0 million.

On December 30, 2025, the Company entered into a Second Amendment to Credit Agreement (the “Second Amendment”) with JPMorgan Chase. The
Second Amendment modifies the Credit Agreement to, among other modifications, (a) establish the Applicable Rate for borrowings under the revolving
credit facility at 1.25% for ABR Loans and 2.25% for Term Benchmark/RFR Loans, with a commitment fee rate of 0.25%, (b) establish the Revolving
Commitment under the Credit Agreement at $15,000,000 with an expansion feature of up to $15,000,000 of additional credit capacity, (c) extend the
Revolving Credit Maturity Date to December 30, 2026, and (d) require the Company and its subsidiaries to maintain at least $5,000,000 of unrestricted
cash and Permitted Investments with JPMorgan Chase at all times. Except as modified by the Second Amendment, the terms and conditions of the Credit
Agreement remain in full force and effect.

10. STOCKHOLDERS' EQUITY

Capital Stock

Our authorized capital stock consists of 250,000,000 shares of common stock, $0.001 par value per share, and 10,000,000 shares of preferred stock, $0.01
par value per share.

As of December 31, 2025, and 2024, there were 72,773,272 and 72,514,652 shares of common stock issued and outstanding, respectively. There were no
shares of preferred stock issued and outstanding on either date.
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Shares Repurchases

On May 24, 2022, the Company announced that the Board of Directors approved a new share repurchase program ("SRP") authorizing the Company to
repurchase up to $50.0 million of its common stock. Pursuant to this authorization, the Company may repurchase shares of its common stock on a
discretionary basis from time to time through open market purchases. The repurchase program has no expiration date and may be modified, suspended, or
terminated at any time. As of December 31, 2025, there was $25.1 million of the authorization remaining for future common stock repurchases under the
SRP.

Table 10.1: Share Repurchase Program Activity
For the Year Ended December 31,

2025 2024
(in thousands, except per share and share data)

Amounts paid for shares repurchased $ 13,627  $ — 
Number of shares repurchased 3,108,497  — 
Average per share price paid $ 4.38  $ — 

 Includes commission paid for repurchases on the open market

Accumulated Other Comprehensive Loss

Table 10.2: Details of Changes in Accumulated Other Comprehensive Loss by Category
Foreign currency

translation
adjustment

Pension liability
adjustment Total

(in thousands)
Balance as of December 31, 2023 $ (167) $ 107  $ (60)

Other comprehensive loss, net of tax (8) (61) (69)
Balance as of December 31, 2024 (175) 46  (129)

Other comprehensive loss, net of tax (2) 35  33 
Balance as of December 31, 2025 $ (177) $ 81  $ (96)

11. STOCK-BASED COMPENSATION

On May 21, 2024, the Company authorized an additional 8,500,000 shares to be available under the Amended and Restated 2016 LTIP ("2016 LTIP").
Further, on May 8, 2025, the Company's stockholders approved an amendment to the 2016 LTIP that increased the number of shares available for issuance
by an additional 4,900,000 shares. As of December 31, 2025, approximately 1.5 million shares of our common stock remain available for future issuance
under the 2016 LTIP.

Stock-based compensation expense recognized for restricted stock units and stock options granted to employees and non-employees is included in the
consolidated statements of operations, net of adjustments. There were no income tax benefits recognized on the stock-based compensation expense for
these periods.

Table 11.1: Details of Stock Compensation Expense by Category
For the Year Ended December 31,

2025 2024

(in thousands)

Cost of sales - services $ 652  $ 828 
Research and development 1,238  (121)
General and administrative 28,260  20,704 

Total $ 30,150  $ 21,411 

 No stock-based compensation expense related to stock options was recorded for the year ended December 31, 2025, while $0.1 million was recorded for the year ended December 31, 2024.

(1)

(1)

(1)

(1)

(1)
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Restricted Stock

Table 11.2: Restricted Stock Unit Activity

Service-Based RSU
Performance-Based

RSU Total

Weighted-Average
Grant Date Fair

Value
Unvested outstanding units as of December 31, 2024 1,952,103  10,683,230  12,635,333  $ 3.52 

Granted 1,237,265  3,381,163  4,618,428  3.48 
Vested (895,616) (3,047,890) (3,943,506) 3.52 
Forfeited, cancelled, or expired (110,916) (154,649) (265,565) 3.43 

Unvested outstanding units as of December 31, 2025 2,182,836  10,861,854  13,044,690  $ 3.49 

On February 20, 2025, the Company modified certain previously granted PSUs with financial performance targets for fiscal year 2025. The modification
eliminated one of the financial performance targets. As a result, an incremental stock-based compensation expense of $2.0 million is recognized over the
remaining vesting period.

On May 14, 2025, the Company granted PSUs to a certain employee that could settle in up to (i) 65,000 shares of its common stock that will vest only if
the Company achieves a certain operational milestone prior to January 1, 2027; and (ii) 50,000 shares of its common stock and will vest only if the
Company achieves certain financial performance targets for fiscal year 2025.

On June 11, 2025, the Company granted PSUs containing stock price market conditions to certain employees that could settle in up to 1,060,000 shares of
its common stock. These PSUs will vest, in whole or in part, only if the Company's closing common stock price remains at or above certain specified stock
prices for 50 consecutive days prior to January 1, 2027.

For the awards subject to stock price market conditions, the Monte Carlo approach uses a class of computational algorithms that rely on repeated random
sampling to compute their results. This approach allows the calculation of the value of such PSUs based on a large number of possible stock price path
scenarios. The risk-free rate is based on a zero-coupon yield from the Treasury Constant Maturities yield curve at the time of grant over the performance
period.

Table 11.3: PSUs with Stock Price Market Condition Fair Value and Assumptions
For the Year Ended December 31,

2025 2024

(in thousands)

Performance period (in years) 1.56 2.59
Expected volatility 97.5% 83.9%
Risk-free rate 3.9% 4.70%
Expected derived service period (in years) 0.80 - 0.94 0.63 - 1.31
Grant date fair value $1.17 - $1.51 $2.62 - $3.75

On June 11, 2025, the Company also granted to certain executives PSUs that were market conditions dependent on total shareholder return ("TSR"), that
could settle in up to 2,206,163 shares of its common stock. The vesting criteria for these awards are based on the Company's TSR performance relative to
the TSR performance of the Company's compensation peer group as of the grant date over the three-year performance period, June 1, 2025, through May
31, 2028, and conditioned upon neutral or positive free cash flow (i.e. cash flows from operating activities less capital expenditure) at the end of each fiscal
year 2025, 2026, and 2027. The final payout of these PSUs will vary between 0% to 200% of the target number of PSUs granted, depending on the TSR
performance and meeting the free cash flow requirements.

For the awards subject to TSR market conditions, the Monte Carlo simulation simulates a distribution of stock prices for the Company and its current
compensation peer group throughout the remaining performance period based on certain assumptions of stock price performance. Monte Carlo valuations
of relative TSR PSUs depend on two sets of prices: realized performance and simulated performance. Our key assumptions include a performance period of
2.97 years, an expected volatility of 114.7%, and a risk-free rate of 3.8%. The fair value for these relative TSR market condition PSUs at the grant date was
$4.82.

As of December 31, 2025, and 2024, the intrinsic value of the RSUs and PSUs outstanding, exercisable, and vested or expected to vest was $66.5 million
and $43.2 million, respectively. There was approximately $8.7 million of total compensation costs related to stock-based awards not yet recognized as of
December 31, 2025, which is expected to be recognized on a straight-line basis over a weighted-average remaining vesting period of 0.2 years.
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Stock Options

Table 11.4: Stock Option Activity

Stock Options
Outstanding

Weighted-Average
Exercise Price

Weighted-Average
Remaining

Contractual Term
(in years)

Aggregate Intrinsic
Value

Outstanding option balance as of December 31, 2024 287,000  $ 1.80  8.4 $ 464,940 
Granted —  — 
Exercised (60,000) 1.80 
Forfeited, cancelled, or expired —  — 

Outstanding option balance as of December 31, 2025 227,000  $ 1.80  7.4 $ 749,100 

Exercisable stock option as of December 31, 2025 227,000  $ 1.80  7.4 $ 749,100 

The Company uses the Black-Scholes option pricing model to calculate the estimated fair value of stock options on the date of grant. Option awards are
generally granted with an exercise price equal to the market price of the Company's stock at the date of grant. The following weighted-average assumptions
are used in the Black-Scholes valuation model to estimate the fair value of stock option awards, as granted.

• Expected term of the option – For options granted to employees and directors, the Company estimates the term over which option holders are expected
to hold their stock option by using the "simplified method" in accordance with Staff Accounting Bulletin ("SAB") No. 107, Share-Based Payments,
and SAB No. 110, Simplified Method for Plain Vanilla Share Options, to calculate the expected term of stock options determined to be "plain vanilla."
The Company's stock option exercise history does not provide a reasonable basis to compute the expected term for stock options. Under this approach,
the expected term is presumed to be a midpoint between the vesting date and the contractual end of the stock option grant. For options granted to non-
employees, the Company elected to use the contractual term as the expected term.

• Risk-free interest rate – Based on the daily yield curve rates for U.S. Treasury obligations with terms that approximate the expected term of the stock
options.

• Expected volatility – Due to the absence of the Company's historical price volatility for the expected contractual term of the stock options, the
Company utilized the historical price volatility of a peer group.

• Expected dividend yield – The Company has not declared dividends, nor does it expect to in the foreseeable future. Therefore, a zero value was
assumed for the expected dividend yield.

Our key assumptions used to calculate the fair value of the stock options granted in fiscal year 2023 include an expected term ranging from 5.5 to 10 years,
expected volatility between 30.7% - 35.1%, and a risk-free rate of 3.5%. The weighted-average fair value of the underlying stock options at the grant date
was $1.06. There were no new stock options granted in fiscal years 2025, and 2024.

The aggregate intrinsic value is calculated as the difference between the exercise price of the underlying stock option awards and the quoted closing price
of the Company's common stock as of December 31, 2025.

The fair value of the stock options is expensed on a straight-line basis over the vesting period of one year, including the stock options granted to directors,
as the next annual stockholders meeting is expected to occur at the same approximate time each year.

As of December 31, 2025, there were no unrecognized compensation costs related to non-vested stock options.

12. LEASES

We lease office space facilities and equipment under non-cancelable operating and finance leases with various expiration dates, some of which contain
renewal options. The Company's lease portfolio is comprised of two major classes. The lease of the Ashburn facility is accounted for as a finance lease.
Under this lease agreement, the basic rent increases by a fixed 2.5% escalation annually, expiring on May 28, 2029. The other office spaces and equipment
leased are accounted for as operating leases.
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Table 12.1: Details of Lease Costs
For the Year Ended December 31,

2025 2024
(in thousands)

Operating lease cost $ 248  $ 277 
Short-term lease cost 57  53 
Finance lease cost

Amortization of finance lease assets 1,221  1,221 
Interest on finance lease liabilities 437  527 

Total finance lease cost 1,658  1,748 
Total lease costs $ 1,963  $ 2,078 

 Leases that have terms of 12 months or less.

Table 12.2: Future Minimum Lease Payments
Operating Leases Finance Leases

(in thousands)

Year Ending December 31, 2026 $ 252  $ 2,372 
Year Ending December 31, 2027 166  2,431 
Year Ending December 31, 2028 26  2,492 
Year Ending December 31, 2029 —  1,049 
Year Ending December 31, 2030 —  — 

Total minimum lease payments 444  8,344 
Less: Imputed interest (26) (703)

Total lease obligations 418  7,641 
Less: Current portion of lease obligations (232) (2,033)

Long-term lease obligations $ 186  $ 5,608 

Table 12.3: Weighted-Average Remaining Lease Terms and Discount Rates
For the Year Ended December 31,

2025 2024
Weighted average remaining lease term (in years):

Finance leases 3.3 years 4.3 years
Operating leases 1.8 years 2.8 years

Weighted average discount rate:
Finance leases 5.04% 5.04%
Operating leases 6.24% 6.04%

Table 12.4: Supplemental Cash Flow Information Related to Leases
For the Year Ended December 31,

2025 2024
(in thousands)

Cash paid for amounts included in the measurement of lease liabilities:
Operating cash flows related to operating leases $ 245  $ 275 
Operating cash flows related to finance leases 437  527 
Financing cash flows related to finance leases 1,877  1,730 

13. EMPLOYEE BENEFIT PLAN

Telos sponsors a defined contribution employee savings plan (the "Plan") under which substantially all full-time employees are eligible to participate. As of
December 31, 2025, the Plan held 1,932,890 shares of Telos common stock.

We matched 50% of the employee contribution to the Plan up to 8% of such employee's eligible compensation on a pay period basis. Effective
September 1, 2023, Telos-contributed matching funds to a two-year vesting schedule: 20% vesting after one year of service, and fully vesting after the
completion of two years of service. Telos intends to fund the employer matching contribution in Telos stock, but will have the discretion to fund the match
in cash or a combination of stock and cash. The Telos employer matching contribution is funded in the first quarter of the subsequent year.

(1)

(1)
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Our total contributions to the Plan for 2025 and 2024 was $2.0 million and $2.1 million, respectively.

14. INCOME TAXES

Table 14.1: Loss Before Income Tax
For the Year Ended December 31,

2025 2024

(in thousands)
Loss from continuing operations before income taxes:

Domestic $ (37,302) $ (52,573)
Foreign 93  79 

Total loss before income taxes $ (37,209) $ (52,494)

Table 14.2: Components of (Benefit from) Provision for Income Taxes
For the Year Ended December 31,

2025 2024

(in thousands)
Current provision

Federal $ —  $ — 
State 85  21 
Foreign 12  5 

Total current 97  26 
Deferred tax expense

Federal (560) 46 
State (200) (46)

Total deferred (760) — 
(Benefit from) provision for income taxes $ (663) $ 26 

Table 14.3: Reconciliation of Statutory Income Tax Expense to Actual Income Tax Expense
For the Year Ended December 31,

2025 2024
Amount Rate Amount Rate

(dollars in thousands)

U.S. federal statutory rate $ (7,814) 21.0 % $ (11,024) 21.0 %
State income taxes, net of federal income tax benefit (90) — % (25) — %
Change in valuation allowance for deferred tax assets 7,775  (21.0)% 9,855  (18.7)%
Foreign tax effect

Philippines (8) — % (10) — %
Tax credits:

R&D credit (26) — % (1,200) 2.2 %
Nontaxable or nondeductible items:

Other permanent differences (90) — % 82  (0.1)%
Stock-based compensation (1,603) 4.0 % 298  (0.5)%
Section 162(m) limitation - covered employees 1,020  (2.0)% 1,711  (3.3)%

Changes in unrecognized tax benefits:
Uncertain tax positions 6  — % 300  (0.6)%

Other adjustments:
Cumulative deferred adjustments 44  — % 48  (0.1)%
Provision to return adjustments 123  — % (9) — %

Effective tax rate $ (663) 2.0 % $ 26  (0.1)%

 State income taxes in Texas made up the majority (greater than 50%) of the tax effect in this category.

(1)

(1)
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Table 14.4: Components of Deferred Tax Assets (Liabilities)
As of December 31,

2025 2024
(in thousands)

Deferred tax assets:
Accounts receivable, principally due to allowance for doubtful accounts $ 10  $ 14 
Allowance for inventory obsolescence and amortization 135  60 
Accrued liabilities not currently deductible 1,299  763 
Stock-based compensation 9,179  2,734 
Accrued compensation 2,282  783 
Lease liabilities 2,106  2,594 
Goodwill 29,437  28,122 
Capitalized research and development costs 10,446  10,116 
Net operating loss carryforwards - federal 15,974  15,101 
Net operating loss carryforwards - state 2,619  2,672 
R&D tax credit 4,763  4,856 
Amortization and depreciation 69  — 

Total gross deferred tax assets 78,319  67,815 
Less valuation allowance (77,196) (67,117)

Total deferred tax assets, net of valuation allowance 1,123  698 
Deferred tax liabilities:

Right-of-use assets (1,176) (1,510)
Amortization and depreciation —  (1)

Total deferred tax liabilities (1,176) (1,511)
Net deferred tax liabilities $ (53) $ (813)

Table 14.5: Valuation Allowance Activity
For the Year Ended December 31,

2025 2024
(in thousands)

Balance at beginning of year $ 67,117  $ 54,999 
Additions 10,079  12,118 

Balance at end of year $ 77,196  $ 67,117 

We establish a valuation allowance for deferred tax assets if, based on the weight of available evidence, it is more likely than not that some portion or all of
the deferred tax assets will not be realized. The realization of deferred tax assets is dependent upon the generation of future taxable income. We considered
projected future taxable income, tax planning strategies, and reversal of taxable temporary differences in making this assessment.

Based on available evidence, we have determined that a valuation allowance is required as of December 31, 2025, and 2024 against the net of our deferred
tax assets and liabilities to the extent that only a deferred tax liability related to indefinite-lived goodwill remains on our consolidated balance sheets on
December 31, 2025, and 2024.

On December 31, 2025, for federal income tax purposes, there was approximately a $76.0 million net operating loss available to be carried forward to
offset future taxable income. Approximately $10.6 million of these net operating loss carryforwards expire in 2037, the remaining will be carried forward
indefinitely. As of December 31, 2025, there was approximately $6.1 million of R&D credit carryover which begins to expire in 2033. Certain tax attributes
of the Company, including net operating losses and credits, would be subject to a limitation should an ownership change as defined under Section 382 of
the Internal Revenue Code of 1986, as amended, occur. The limitations resulting from a change in ownership could affect the Company's ability to utilize
its tax attributes. A study was completed in 2020 which confirmed that no limitation applies to the Company's tax attributes as of December 31, 2020. We
believe that ownership activity since December 31, 2020, would not result in limitation sufficient to result in the expiration of unused attributes.
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Under the provision of ASC 740, we determined that the unrecognized tax benefits as of December 31, 2025, and 2024 were approximately $1.5 million
for both periods. As of December 31, 2025, and 2024, the tax benefits that, if recognized, would not impact the effective tax rate due to the Company's
valuation allowance (as included in the balance of unrecognized tax benefits) were $1.5 million for both periods. We report interest and penalties as a
component of income tax expense. There was no accrued interest and penalties related to the unrecognized tax benefits as of December 31, 2025, and 2024.
We believe that the total amounts of unrecognized tax benefits will not significantly increase or decrease within the next 12 months. The period for which
tax years are open with regards to unrecognized tax benefits, 2014 to 2025, has not been extended beyond the applicable statute of limitations.

We file income tax returns in the U.S. federal jurisdiction and are subject to the continuous examination of our income tax returns by the Internal Revenue
Service ("IRS") and other tax authorities. The applicable statute of limitations is no longer open for audit or examination for the years before 2022 for
federal income taxes in the U.S. We were notified by the IRS in September 2024 regarding an audit of our 2021 federal income tax return. In April 2025,
the IRS notified us that it had completed its examination of our 2021 federal income tax return with no changes to our reported tax.

Table 14.6: Unrecognized Tax Benefit Activity
For the Year Ended December 31,

2025 2024

(in thousands)

Balance at beginning of year $ 1,515  $ 1,228 
Increase (decrease) in prior year tax positions (56) 123 
Increase related to current year tax positions 63  177 
Decrease related to lapse of statutes —  (13)

Balance at end of year $ 1,522  $ 1,515 

Table 14.7: Components of Income Taxes Paid (Net of Refunds Received)
For the Year Ended December 31,

2025 2024

(in thousands)

Federal $ —  $ — 
State 30  55 
Foreign 12  — 

Total $ 42  $ 55 

Table 14.8: Net Income Tax Payments (Refund) by Jurisdiction To or Greater than 5% of Total Income Taxes Paid, Net
For the Year Ended December 31,

2025 2024

(in thousands)

Texas $ 30  $ 55 
Philippines $ 12  $ — 

15. LOSS PER SHARE

For the period of net loss, potentially dilutive securities are not included in the calculation of diluted net (loss)/earnings per share because to do so would be
anti-dilutive.

Table 15.1: Potentially Dilutive Securities
For the Year Ended December 31,

2025 2024
(in thousands)

Weighted-average number of shares – unvested RSUs, PSUs and stock options 4,253  834 

As of December 31, 2025, and 2024, PSUs of 8,441,163 and 10,683,230, respectively, have been excluded in the calculation of the potentially dilutive
securities above because issuance of such shares are contingent upon the satisfaction of certain conditions which were not satisfied by the end of the
reporting period or the shares were antidilutive.

68



Table of Contents

16. SEGMENT INFORMATION

Operating segments are defined as components of the Company for which separate discrete financial information is available and evaluated regularly by the
chief operating decision maker ("CODM") in deciding how to allocate resources and assess performance. We identified our CEO as the CODM.

We operate our business in two reportable and operating segments: Security Solutions and Secure Networks.

• Our Security Solutions segment is primarily focused on cybersecurity, cloud and identity solutions, and secure messaging through Xacta, Telos
AMHS and Telos ID offerings.

• Our Secure Networks segment provides secure networking architectures and solutions to our customers through secure mobility solutions, and
network management and defense services.

We measure each segment's profitability based on gross profit. Our CEO evaluates the segment's performance based on metrics, such as segment revenue
and gross profit, that align with our strategies and objectives, and provide a framework for the timely and rational allocation of resources between the
segments.

Table 16: Results of Operations by Business Segment
For the Year Ended December 31,

2025 2024
Security
Solutions

Secure
Networks Total

Security
Solutions

Secure
Networks Total

(in thousands)
Revenues $ 149,600  $ 15,205  $ 164,805  $ 76,760  $ 31,512  $ 108,272 
Cost of sales

Depreciation and amortization 8,173  7  8,180  6,396  8  6,404 
Stock-based compensation expense 594  58  652  667  161  828 
Impairment loss on intangible assets —  —  —  5,333  —  5,333 
Other segment items 83,274  11,682  94,956  36,685  24,593  61,278 

Total cost of sales 92,041  11,747  103,788  49,081  24,762  73,843 
Gross profit $ 57,559  $ 3,458  61,017  $ 27,679  $ 6,750  34,429 
Operating expenses

Research and development expenses 7,057  8,442 
Selling, general and administrative expenses 78,925  75,487 
Goodwill impairment 14,916  — 
Impairment loss on intangible assets —  6,373 

Total operating expenses 100,898  90,302 
Operating loss (39,881) (55,873)

Other income 3,225  4,023 
Interest expense (553) (644)

Loss before income taxes (37,209) (52,494)
Benefit from (provision for) income taxes 663  (26)

Net loss $ (36,546) $ (52,520)

 The significant segment expense categories and amounts align with the segment-level information regularly provided to the CODM.

 Other segment items for each reportable segment include direct labor, direct subcontractor costs, direct materials and inventory, other direct non-labor costs, fringes, overhead, and facility
costs.

We account for inter-segment sales and transfers as if the sales or transfers were to third parties, that is, at current market prices, if any. There were no inter-
segment sales and transfers during fiscal years 2025, and 2024. Interest income, interest expense, other income and expense items, and income taxes, as
reported in the consolidated financial statements, are not part of the segment profitability measure and are primarily recorded at the corporate level.

Management does not utilize total assets by segment to evaluate segment performance or allocate resources. As a result, assets are not tracked by segment,
and therefore, total assets by segment are not disclosed.

(1)

(1)

(1)

(2)

(1)

(2)
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17. SUPPLEMENTAL CASH FLOW INFORMATION

Table 17.1: Details of Cash, Cash Equivalent, and Restricted Cash
As of December 31,

2025 2024
(in thousands)

Cash and cash equivalents $ 53,180  $ 54,578 
Restricted cash 140  139 

Cash, cash equivalents, and restricted cash $ 53,320  $ 54,717 

Restricted cash consists of a commercial money market account held as a deposit on the Ashburn lease and is recorded under "Other assets" on the Consolidated Balance Sheets.

Table 17.2: Supplemental Cash Flow Information
For the Year Ended December 31,

2025 2024
(in thousands)

Cash paid during the year for:
Interest $ 482  $ 563 
Income taxes paid, net 42  55 

Non-cash investing and financing activities:
Issuance of common stock for 401K match $ 2,063  $ 1,619 
Capital expenditure activity in accounts payable and other accrued liabilities 67  309 
Operating lease ROU assets obtained in exchange for operating lease liabilities —  626 

18. COMMITMENTS, CONTINGENCIES AND SUBSEQUENT EVENTS

Legal Proceedings

From time to time, the Company may be a party to litigation or claims arising in the ordinary course of business, including those relating to employment
matters, relationships with clients and contractors, intellectual property disputes, and other business matters. These legal proceedings seek various
remedies, including claims for monetary damages in varying amounts, none of which are considered material, or are unspecified as to amount. Although
the outcome of any such matter is inherently uncertain and may be materially adverse, based on current information, management believes that the outcome
of such known matters will not have a material adverse effect on the Company's financial condition and results of operations.

Management does not believe that there is any litigation or claims that would have a material adverse effect on the business, or the consolidated financial
statements of the Company as of December 31, 2025.

Other - Government Contracts

As a U.S. federal government contractor, we are subject to various audits and investigations by the U.S. federal government to determine whether our
operations are being conducted in accordance with applicable regulatory requirements. U.S. federal government investigations of our operations, whether
relating to government contracts or conducted for other reasons, could result in administrative, civil, or criminal liabilities, including repayments, fines or
penalties being imposed upon us, suspension, proposed debarment, debarment from eligibility for future U.S. federal government contracting, or
suspension of export privileges. Suspension or debarment could have a material adverse effect on us because of our dependence on contracts with the U.S.
federal government. U.S. federal government investigations often take years to complete and many result in no adverse action against us. We also provide
products and services to customers outside of the United States, which are subject to U.S. and foreign laws and regulations and foreign procurement
policies and practices. Our compliance with local regulations or applicable U.S. federal government regulations also may be audited or investigated.

Subsequent Events

On March 12, 2026, the Company's Board of Directors authorized the Company to repurchase up to an additional $25.0 million of its common stock under
its existing repurchase program previously authorized on May 24, 2022, which, together with the remaining available under the share repurchase program,
will allow the Company to repurchase up to $50.1 million of its common stock in the aggregate going forward.

(1)

(1)

70



Table of Contents

Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure

None.

Item 9A. Controls and Procedures

Evaluation of Disclosure Controls and Procedures

Our management, with the participation of our principal executive officer (our Chairman and Chief Executive Officer) and principal financial officer (our
Executive Vice President and Chief Financial Officer), has evaluated the effectiveness of our disclosure controls and procedures (as defined in Rules 13a-
15(e) or 15d-15(e) under the Securities Exchange Act of 1934) as of December 31, 2025. Based upon that evaluation, our principal executive officer and
principal financial officer have concluded that our disclosure controls and procedures are effective to ensure that information required to be disclosed by us
in the reports that we file or submit under the Securities Exchange Act of 1934 is recorded, processed, summarized and reported within the time periods
specified in the rules and forms of the SEC. These disclosure controls and procedures include, without limitation, controls and procedures designed to
ensure that information required to be disclosed by us in the reports that we file or submit under the Securities Exchange Act of 1934 is accumulated and
communicated to our management, including our principal executive officer and our principal financial officer, as appropriate to allow timely decisions
regarding required disclosure.

Management's Report on Internal Control over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over financial reporting. Internal control over financial reporting
is a process designed to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external
purposes in accordance with GAAP.

Our internal control over financial reporting includes those policies and procedures that:

a. Pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and dispositions of our assets;

b. Provide reasonable assurance that transactions are recorded properly to allow for the preparation of financial statements in accordance with U.S.
GAAP and that our receipts and expenditures are being made only in accordance with authorizations of our management and directors; and

c. Provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use, or disposition of our assets that could have
a material effect on the consolidated financial statements.

Internal control over financial reporting includes the controls themselves, monitoring and internal auditing practices and actions taken to correct
deficiencies as identified.

Our management, with the participation of the Chief Executive Officer and Chief Financial Officer, has evaluated the effectiveness of our internal control
over financial reporting as of December 31, 2025, based on the framework established in the 2013 Internal Control – Integrated Framework issued by the
Committee of Sponsoring Organizations of the Treadway Commission. Our management has assessed in its evaluation the effectiveness of our internal
control over financial reporting as of December 31, 2025, and has concluded that our internal control over financial reporting was effective.

PricewaterhouseCoopers LLP, an independent registered public accounting firm, audited our consolidated financial statements and our internal control over
financial reporting, and the firm’s report on our internal control over financial reporting are included in Item 8 of this 10-K.

Although our management, including the Chief Executive Officer and the Chief Financial Officer, is responsible for establishing and maintaining adequate
internal control over financial reporting, because of inherent limitations, our management does not expect that our internal controls over financial reporting
will prevent or detect all errors and all fraud. Also, projections of any evaluation of effectiveness in such assessment to future periods are subject to the risk
that controls may be inadequate because of changes in conditions or that the degree of compliance with the policies or procedures may deteriorate.

Changes in Internal Control over Financial Reporting

There were no changes in our internal control over financial reporting (as defined in Rules 13a-15(f) and 15d-15(f) under the Exchange Act) identified in
connection with the evaluation of our internal control that occurred during the quarter ended December 31, 2025, that have materially affected, or are
reasonably likely to materially effect, our internal control over financial reporting.
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Item 9B. Other Information

(a) None.

(b) During the three months ended December 31, 2025, no director or officer of the Company adopted or terminated a "Rule 10b5-1 trading arrangement"
or "non-Rule 10b5-1 trading arrangement," as each term is defined in Item 408(a) of Regulation S-K.

Item 9C. Disclosure Regarding Foreign Jurisdictions that Prevent Inspections

Not applicable.
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PART III

Certain information required by Part III is omitted from this Annual Report on Form 10-K since we intend to file our definitive proxy statement for our
2026 Annual Meeting of Stockholders, or the Proxy Statement, pursuant to Regulation 14A of the Securities Exchange Act of 1934, as amended, not later
than 120 days after the end of the fiscal year covered by this Annual Report on Form 10‑K, and certain information to be included in the Proxy Statement is
incorporated herein by reference.

Item 10. Directors, Executive Officers and Corporate Governance

Information required by this item regarding executive officers, insider trading policies and procedures, directors and nominees for directors, including
information with respect to our audit committee and audit committee financial expert, will be included under Election of Directors, Executive Officers,
Corporate Governance, Corporate Governance Guidelines, Independence of Directors, Board of Directors Nomination Process, Information Security and
Risk Oversight, Meetings of the Board of Directors, Compensation of Directors, and Committees of the Board of Directors, as well as Management
Development and Compensation Committee Report, and Insider Trading Policy in the Proxy Statement and is incorporated herein by reference.

Item 11. Executive Compensation

The information required by this item will be included in our Proxy Statement under the Advisory Vote on Executive Compensation and is incorporated
herein by reference.

Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters

The information required by this item will be included in our Proxy Statement under Approval of the Amendment to the Amended and Restated 2016
Omnibus Long-term Incentive Plan and Security Ownership of Certain Beneficial Owners and Management table, and are incorporated herein by reference.

Item 13. Certain Relationships and Related Transactions, and Director Independence

The information required by this item will be included in our Proxy Statement under Certain Relationships and Related Transactions, and Independence of
Directors and is incorporated herein by reference.

Item 14. Principal Accounting Fees and Services

The information required by this item will be included in our Proxy Statement under Ratification of Independent Registered Public Accounting Firm and is
incorporated herein by reference.
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PART IV

Item 15. Exhibits and Financial Statement Schedules

Documents filed as part of this report are as follows:

1. Financial Statements. The Company's consolidated financial statements are included in Item 8. Financial Statements and Supplementary Data.

2. Financial Statement Schedules. All schedules are omitted as the required information is not applicable or the information is presented in the
Consolidated Financial Statements.

3. Exhibits. The exhibit listed in the Exhibit Index immediately below are filed as part of this Annual Report on Form 10-K, or are incorporated by
reference herein.

Incorporated by Reference Herein
Exhibit
Number Description of Exhibit Form/ Schedule Date Filed Exhibit Number

3.1 Second Articles of Amendment and Restatement of Telos Corporation dated
November 12, 2020

8-K November 16, 2020 3.2

3.2 Fourth Amended and Restated Bylaws of Telos Corporation, effective as of
November 7, 2023

8-K November 9, 2023 3.1

4.1 + Description of our Capital Stock
10.1 * Form of Indemnification Agreement between the Company and its directors and

executive officers
10-Q May 17, 2021 10.1

10.2 * Employment Agreement, dated as of September 17, 2012, between the Company
and Mark Griffin

10-K April 1, 2013 10.23

10.3 * Second Amended Employment Agreement, dated as of November 12, 2012,
between the Company and John B. Wood

10-Q November 14, 2012 10.1

10.4 * Executive Employment Agreement between Mark Bendza and the Company, dated
as of July 19, 2021

10-Q August 16, 2021 10.1

10.5 * Executive Employment Agreement between E. Hutchinson Robbins, Jr. and the
Company, dated as of February 1, 2022

10-K March 16, 2023 10.5

10.6 * Executive Employment Agreement between Malcolm Cooke and the Company,
dated as of February 20, 2025

10-K March 10, 2025 10.6

10.7 * Annual Incentive Plan, as amended 8-K September 20, 2023 99.1
10.8 * Amended and Restated 2016 Omnibus Long-Term Incentive Plan 8-K May 22, 2024 10.1
10.9 * Amendment No. 1 to the Telos Corporation Amended and Restated 2016 Omnibus

Long-Term Incentive Plan
8-K May 9, 2025 10.1

10.10 * Form of Notice of Grant of Restricted Stock 10-Q August 15, 2016 10.4
10.11 * Form of Restricted Share Unit Award Notice and Restricted Share or Restricted

Share Unit Agreement (Time-Based)
8-K February 3, 2021 99.1

10.12 * Form of Restricted Share Unit Award Notice and Restricted Share or Restricted
Share Unit Agreement (Performance-Based)

8-K February 3, 2021 99.2

10.13 * Form of Telos Corporation Notice of Grant of Option 10-Q August 9, 2023 10.1
10.14 * Form of Telos Corporation Notice of Grant of Restricted Shares and/or Restricted

Share Units (Time-based)
10-Q August 9, 2023 10.2

10.15 Credit Agreement between, among others, Telos Corporation and JP Morgan
Chase Bank 8-K January 5, 2023 99.1

10.16 First Amendment to Credit Agreement between, among others, Telos Corporation
and JP Morgan Chase Bank, dated April 12, 2023 10-Q May 10, 2023 10.1

10.17 Second Amendment to Credit Agreement between, among others, Telos
Corporation and JP Morgan Chase Bank, dated December 30, 2025

8-K January 2, 2026 10.1

19.1 + Insider Trading Policy

* constitutes a management contract or compensatory plan or arrangement
+ filed herewith
^ furnished herewith
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Exhibit
Number Description of Exhibit Form/ Schedule Date Filed Exhibit Number

21.1 + List of subsidiaries of Telos Corporation
23.1 + Consent of PricewaterhouseCoopers LLP, Independent Registered Public

Accounting Firm
31.1 + Certification of Chief Executive Officer pursuant to Section 302 of the Sarbanes-

Oxley Act of 2002
31.2 + Certification of Chief Financial Officer pursuant to Section 302 of the Sarbanes-

Oxley Act of 2002
32.1 ^ Certification of Chief Executive Officer and Chief Financial Officer pursuant to

Section 906 of the Sarbanes-Oxley Act of 2002
97.1 Policy Relating to Recovery of Erroneously Awarded Compensation 10-K March 15, 2024 97.1

101.INS + XBRL Instance Document - the instance document does not appear in the
Interactive Data File because its XBRL tags are embedded within the Inline XBRL
document

101.SCH + XBRL Taxonomy Extension Schema
101.CAL + XBRL Taxonomy Extension Calculation Linkbase
101.DEF + XBRL Taxonomy Extension Definition Linkbase
101.LAB + XBRL Taxonomy Extension Label Linkbase
101.PRE + XBRL Taxonomy Extension Presentation Linkbase

104 Cover Page Interactive Data File - the cover page iXBRL tags are embedded
within the Inline XBRL document contained in Exhibit 101

* constitutes a management contract or compensatory plan or arrangement
+ filed herewith
^ furnished herewith

Item 16. Form 10-K Summary

None.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, Telos Corporation has duly caused this report to be signed on its behalf by the
undersigned, thereunto duly authorized.

TELOS CORPORATION

/s/ John B. Wood March 16, 2026
By: John B. Wood

Chief Executive Officer and Chairman of the Board
(Principal Executive Officer)

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed by the following persons on behalf of Telos Corporation
and in the capacities and on the dates indicated.

Signature Title Date

/s/ John B. Wood March 16, 2026
John B. Wood Chief Executive Officer (Principal Executive Officer)


Chairman of the Board and Director

/s/ Mark Bendza March 16, 2026
Mark Bendza Chief Financial Officer (Principal Financial Officer)

/s/ DJ Terreri March 16, 2026
DJ Terreri Controller and Chief Accounting Officer (Principal Accounting Officer)

/s/ David Borland March 16, 2026
David Borland Director

/s/ Bonnie Carroll March 16, 2026
Bonnie Carroll Director

/s/ Fredrick D. Schaufeld March 16, 2026
Fredrick D. Schaufeld Director

/s/ John W. Maluda March 16, 2026
John W. Maluda, Major Gen., USAF (Ret) Director

/s/ Brad Jacobs March 16, 2026
Brad Jacobs Director

/s/ Derrick D. Dockery March 16, 2026
Derrick D. Dockery Director
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Exhibit 4.1

DESCRIPTION OF OUR CAPITAL STOCK

General

The following description summarizes the most important terms of our capital stock and certain provisions of the Maryland General Corporation Law
(“MGCL”) that may be applicable to holders of the Corporation’s capital stock. This summary does not purport to be complete and is qualified in its
entirety by the provisions of our Charter, as amended and restated (the “Charter”), our Bylaws, as amended and restated the “Bylaws”), each of which are
incorporated by reference as exhibits 3.1 and 3.2, respectively, to this Annual Report on Form 10-K, and certain applicable provisions of the MGCL. For a
complete description of our capital stock, you should refer to our Charter, our Bylaws, and to the applicable provisions of the MGCL.

Our authorized capital stock consists of 250,000,000 shares of common stock, $0.001 par value per share, and 10,000,000 shares of preferred stock, $0.01
par value per share. Our Charter authorizes our Board of Directors to classify or reclassify shares of our capital stock in one or more classes or series, to
cause the issuance of additional shares of our capital stock, and to amend our Charter without stockholder approval to increase or decrease the number of
shares of stock that we have authority to issue.

Common Stock

Dividend Rights

Subject to preferences that may apply to any shares of preferred stock outstanding at the time, the holders of our common stock will be entitled to receive
dividends out of funds legally available if our Board of Directors, in its discretion, determines to issue dividends and then only at the times and in the
amounts that our Board of Directors may determine.

Voting Rights

Holders of our common stock are entitled to one vote for each share held on all matters properly submitted to a vote of stockholders on which holders of
common stock are entitled to vote. We have not provided for cumulative voting for the election of directors in our Charter. The directors will be elected by
a plurality of the outstanding shares entitled to vote on the election of directors.

No Preemptive or Similar Rights

Our common stock is not entitled to preemptive rights, and is not subject to conversion, redemption or sinking fund provisions. Holders of our common
stock are not be entitled to exercise any rights of an objecting stockholder under Title 3, Subtitle 2 of the MGCL, or any successor statute, unless otherwise
determined by the Board of Directors.

Right to Receive Liquidation Distributions

If we become subject to a liquidation, dissolution or winding-up, the assets legally available for distribution to our stockholders would be distributable
ratably among the holders of our common stock and any participating preferred stock outstanding at that time, subject to prior satisfaction of all
outstanding debt and liabilities and the preferential rights of and the payment of liquidation preferences, if any, on any outstanding shares of preferred
stock.

Removal of Directors; Vacancies

Our Charter provides that, subject to the terms of any preferred stock that may be outstanding, a director may be removed by the affirmative vote of
stockholders entitled to cast at least two-thirds of the votes entitled to be cast generally in the election of directors.

Our Charter provide that, subject to the terms of any preferred stock that may be outstanding, vacancies in our board of directors may be filled only by a
majority vote of the remaining directors then in office, even if the remaining directors do not constitute a quorum.

1
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Advance Notice of Stockholder Director Nominations and Proposals

Our Bylaws provide that stockholder nominations for directors or proposals for business at an annual or special stockholders meeting must comply with
certain advance notice provisions set forth in our Bylaws.

Maryland Business Combination Act

We are subject to Subtitle 6 of Title 3 of the MGCL, the Maryland Business Combination Act. The Business Combination Act may discourage third parties
from trying to acquire control of us and increase the difficulty of consummating such an offer.

Maryland Control Share Acquisition Act

We are subject to Subtitle 7 of Title 3 of the MGCL, the Maryland Control Share Acquisition Act. Our bylaws exempt from the Maryland Control
Share Acquisition Act acquisitions of our common stock by any person. If we amend our bylaws to repeal the exemption from the Control Share
Acquisition Act, the Control Share Acquisition Act also may make it more difficult for a third party to obtain control of us and increase the difficulty
of consummating such an offer.

Preferred Stock

Our Board of Directors is authorized, subject to limitations prescribed by Maryland law, to issue preferred stock in one or more series, to establish from
time to time the number of shares to be included in each series, and to fix the designation, powers, preferences and rights of the shares of each series
and any of its qualifications, limitations or restrictions, in each case without further vote or action by our stockholders. Our Board of Directors can also
increase or decrease the number of shares of any series of preferred stock, without any further vote or action by our stockholders. Our Board of
Directors may authorize the issuance of preferred stock with voting or conversion rights that could adversely affect the voting power or other rights of
the holders of our common stock or other series of preferred stock. The issuance of preferred stock, while providing flexibility in connection with
possible financings, acquisitions and other corporate purposes, could, among other things, have the effect of delaying, deferring or preventing a change
in our control of our company and might adversely affect the market price of our common stock and the voting and other rights of the holders of our
common stock.
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Exhibit 19.1

TELOS CORPORATION
INSIDER TRADING POLICY

The Insider Trading Policy (“Policy”) describes the requirements of Telos Corporation, a Maryland corporation, and its subsidiaries
(collectively, the “Company” or “Telos”) related to trading, and causing the trading of, the Company’s securities or securities of certain other
publicly traded companies while in possession of “material” and “non-public” information. This Policy applies to all officers of the
Company, all members of the Company’s Board of Directors and all employees of the Company. The Company may also determine that
other persons should be subject to this Policy, such as contractors or consultants who have access to material non-public information. This
Policy also applies to family members, other members of a person’s household and entities controlled by a person covered by this Policy, as
described below. Certain capitalized terms are defined In Section 5 of this Policy.

1. GENERAL

A major purpose of the Federal securities law is to prohibit “insider trading”. Insider trading occurs when a person uses material non-public
information obtained through involvement with a company to make decisions to purchase, sell, give away, or otherwise trade that company’s
securities, or provide that information to others outside the company. The prohibitions against insider trading apply to trades, tips, and
recommendations by virtually any person, including all persons associated with the subject company, when “material” and “non-public”
information is involved. Anyone violating the insider trading prohibition is subject to personal liability and could face criminal penalties.

Telos takes seriously its obligation, and that of its associates, to prevent insider trading violations. In light of the severity of the possible
sanctions, both to individuals and to the Company, Telos has established this Policy to assist all Company personnel in understanding and
complying with these obligations. Violations of this Policy or any other Company policy could subject the violator to disciplinary action, up
to and including termination of employment or any relationship with the Company. This Policy does not supersede or replace each person’s
responsibility to understand and comply with the legal prohibitions on insider trading. For answers to specific questions regarding this Policy
or applicable law, contact the Compliance Officer.

For purposes of this Policy, Telos securities includes the Company’s common stock, options to purchase common stock, or any other type of
securities that the Company may issue, including (but not limited to) preferred stock, convertible debentures and warrants, as well as
derivative securities that are not issued by the Company, such as exchange-traded put or call options or swaps relating to Telos securities.

Insider Trading Policy, page 1
Effective March 5, 2026
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2. STATEMENT OF POLICY

It is the policy of the Company that no director, officer or other employee of the Company (or any other person designated by this Policy or
by the Compliance Officer as subject to this Policy) may, directly or indirectly through family members or other persons or entities:

• Buy, sell or transfer Telos securities at any time while possessing Material Non-Public Information relating to Telos, except as
otherwise specified in this Policy.

• Buy or sell securities of another company while possessing Material Non-Public Information about that company when that
information was obtained in the course of employment with, or the performance of services on behalf of, Telos.

• Transfer Telos securities to a third party without consideration, including gifts, donations, or charitable contributions.

• Disclose Telos Material Non-Public Information to persons within the Company whose jobs do not require them to have that
information or outside of the Company to other persons, including, but not limited to, family, friends, business associates, investors
and expert consulting firms, unless any such disclosure is made in accordance with the Company’s policies regarding the protection
or authorized external disclosure of information regarding the Company.

• Disclose (“tip”) Material Non-Public Information to any other person, including family members, if the person may use that
information to their benefit by trading in the related securities.

• Make positive or negative recommendations or express opinions on the basis of Material Non-Public Information with regard to
trading in Telos securities.

• Comment on stock price movements or on rumors or stories about Company developments that the investing public may consider
significant, unless it is part of that employee’s job (e.g., in an Investor Relations role) or the Chief Executive Officer or Chief
Financial Officer has specifically authorized that employee to speak on behalf of the Company in that instance.

It is also the policy of the Company that Insiders (as defined in Section 5) may not buy or sell Telos securities during any of the four “Quiet
Periods” that occur each fiscal year (see Section 5(a)). An Insider (other than a Section 16 Individual) who terminates their employment or
other relationship with the Company remains subject to this Policy until the end of the first full Quiet Period following the termination of
employment or other relationship. A Section 16 Individual remains subject to this Policy for a period of six (6) months following the
termination of their status as a Section 16 Individual.

Insiders may not engage in the following types of transactions in the Company’s securities unless the Compliance Officer grants advance
written approval:

• Short-term trading. Insiders who purchase Company securities may not sell any Company securities of the same class for at least six
(6) months after the purchase, and vice versa.

• Short sale. Insiders may not sell the Company’s securities short.

• Options trading. Insiders may not buy or sell puts, calls, or other option types, or otherwise trade in derivative securities related to
the Company’s securities.

• Trading on margin or pledging. Insiders may not trade Company securities on margin, hold Company securities in a margin account,
or pledge Company securities as collateral for a loan, without pre-clearance from the Compliance Officer.

Insider Trading Policy, page 2
Effective March 5, 2026
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• Hedging. Insiders may not enter into hedging, monetization transactions, or similar arrangements with respect to Company securities.

There are no exceptions to this Policy, except as specifically noted herein. Transactions that may be necessary or justifiable for independent
reasons (such as the need to raise money for an emergency expenditure), or small transactions, are not excepted from this Policy. The
securities laws do not recognize any mitigating circumstances, and, in any event, even the appearance of an improper transaction must be
avoided to preserve the Company’s reputation for adhering to the highest standards of conduct.

3. CERTAIN EXCEPTIONS

(a) Certain Stock Option and Restricted Stock Unit Transactions. This Policy’s restrictions on transactions in Telos securities do not
apply to the cash or “net” exercise of stock options, or to the surrender or the retention and withholding from delivery of shares to
cover taxes owed due to vesting of restricted stock or restricted stock units (“RSUs”) in a manner permitted by the applicable equity
award agreement or the Company’s long term incentive plan pursuant to which the restricted stock or RSUs were granted. The
restrictions do apply to an Insider’s subsequent sale of any shares issued in connection with an option exercise or vesting of restricted
stock or RSUs, however.

(b) 10b5-1 Trading Plan Exception. These trading restrictions do not apply to transactions effectuated on behalf of an Insider under a pre-
existing written plan, contract, instruction, or arrangement that complies with Rule 10b5-1 under the Securities Exchange Act of
1934 (the “1934 Act”) and all of the requirements set forth in the Company’s “Guidelines for Rule 10b5-1 Plans” attached to this
Policy as Appendix A.

4. PRE-CLEARANCE OF TRADES AND SPECIAL SITUATIONS

The Insider must obtain “pre-clearance” at any time prior to buying or selling Telos securities. The requesting person must complete a
Request for pre-clearance form and submit it to the Compliance Officer and then await the Compliance Officer’s written approval before
executing the intended transaction.

(a) Section 16 Individuals. “Section 16 Individuals” include all members of the Telos Board of Directors, the Company’s executive
officers, and certain strategic business unit leaders who must report transactions in Company securities pursuant to Section 16 of the
1934 Act. Section 16 Individuals are always Insiders for purposes of this Policy. The Compliance Officer will notify those who the
Company has identified as subject to the Section 16 requirements. The individuals must comply with the pre-clearance requirement
during, and for six (6) months after the termination of, their status as a Section 16 Individual.

(b) Other Restricted Persons. Certain Telos employees, consultants, agents, joint venture partners (or others who regularly receive or
have access to Telos Material Non-Public Information), may be deemed Insiders for purposes of this Policy. Examples of persons
who are most likely to be subject to this Policy by virtue of their jobs are members of the executive leadership team and their
administrative staff and members of the Legal, Investor Relations, Finance and Business Development departments. The Compliance
Officer will notify the individuals who will be subject to this Policy.

Insider Trading Policy, page 3
Effective March 5, 2026
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Telos may determine that other persons should be considered Insiders, subject to this Policy, for a period of time if Telos believes that
in the normal course of their duties during that time period they are likely to have access to Material Non-Public Information. The
Compliance Officer will notify these individuals of the time periods during which they are subject to the Policy.

Individuals who are notified that they are Insiders subject to this Policy, whether on a permanent or temporary basis, are referred to as
“Other Restricted Persons” in this Policy.

(c) Time Limit on Pre-Clearance. When the Compliance Officer issues pre-clearance for an Insider’s proposed trade, the pre-clearance is
valid for three (3) calendar days. If the requesting Insider does not execute the trade within this timeframe, they must resubmit the
pre-clearance request.

(d) Event-Specific Trading Restrictions. From time to time, an event may occur that is material to the Company and is known by only a
few directors, officers, employees, or others. The Compliance Officer may determine that it is necessary to re-define the class of
persons who may not trade Telos securities while the event remains Material Non-Public Information. In addition, the Company’s
financial results may be sufficiently material for a particular fiscal quarter that, in the judgment of the Compliance Officer, either a
broad class of persons should be prohibited from trading in Telos securities or the quarterly Quiet Period should commence earlier
than usual, or both. In these situations, the Compliance Officer will notify the affected Insiders and Other Restricted Persons
regarding the additional restrictions on trading Telos securities, without disclosing the reason for the restriction. The existence of an
event-specific trading restriction period or extension of a Quiet Period will not be announced to the Company as a whole, and should
be treated as confidential information not to be communicated to any other person.

(e) Suspension of Trading. From time to time, the Compliance Officer may recommend that all Insiders should suspend trading in Telos
securities because of Material Non-Public Information or events. The Compliance Officer will communicate the suspension to all
Insiders, including any additional individuals who have been designated Other Restricted Persons. All those affected may not trade in
Telos securities while the suspension is in effect and should not disclose to others that Telos has suspended trading for certain
individuals.

(f) Standing and Limit Orders, Margin Accounts, and Security Pledges. Standing and limit orders (except standing and limit orders under
an approved Rule 10b5-1 Plan), the use of margin accounts, and the pledging of Company securities as collateral for a loan, each
create heightened risks for insider trading violations. There can be little or no control over the timing of purchases or sales that result
from standing trade instructions to a broker, and as a result the broker could execute a transaction when an Insider is in possession of
Material Non-Public Information. Similarly, a margin call under a margin account or the sale of Company securities by a secured
creditor could result in an involuntary sale of Company securities at a time when an Insider may be in possession of Material Non-
Public Information. The Company therefore discourages placing long-term standing or limit orders on Company securities, the
holding of Company securities in a margin account, and the pledging of Company securities as collateral for a loan.

If an Insider determines that they must use a standing order or limit order, trade company securities on margin, hold Company
securities in a margin account, or pledge Company securities as collateral for a loan, they must disclose the circumstances to the
Compliance Officer and comply with all restrictions and pre-clearance procedures outlined in this Policy.

Insider Trading Policy, page 4
Effective March 5, 2026
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5. DEFINITIONS

(a) Quiet Periods. The four quarterly Quiet Periods begin on March 31 , June 30 , September 30 , and December 31  of each year, and
end when one full trading day has passed on the NASDAQ Stock Market after Telos announces its results for the preceding fiscal
quarter. If the final day of the month falls on a weekend, the Quiet Period will start at the close of business on the last trading day
prior to the weekend.

Assuming NASDAQ is open each day, below is an example of when trading can begin:

• If the Company’s earnings announcement is released before NASDAQ opens on Monday, the earliest trading day is Tuesday.

• If the Company’s earnings announcement is released while NASDAQ is open on Monday, the earliest trading day is Wednesday.

• If the Company’s earnings announcement is released after NASDAQ closes on Monday, the earliest trading day is Wednesday.

(b) Insiders. Insiders are (i) members of the Board of Directors of the Company and executive officers; (ii) identified Company
employees whose job requirements involve them in the preparation of financial reporting, board interactions, or investor relations, or
otherwise expose them to Material Non-Public Information; (iii) any other individual designated in writing by the Compliance
Officer as an Insider and notified of such status including, but not limited to, employees, consultants, and other persons associated
with the Company who receive or have access to the Company’s Material Non-Public Information; and (iv) household and
immediate family members (parent, child, spouse, sibling) of those listed in (i) through (iii).

(c) Material Information. Information is deemed to be material if there is a reasonable likelihood that it would be considered important to
an investor in making a decision regarding the purchase or sale of securities. While it is not possible to define all categories of
material information, there are various categories of information that are particularly sensitive and, as a general rule, should always
be considered material. Examples of such information include:

• Unpublished financial results

• Pending restatements of previously disclosed financial results

• Projections of future earnings or losses

• News of a pending or proposed merger

• Establishment of a repurchase program for Telos securities

• Acquisitions or divestitures

• Purchase or sale of substantial assets

• Impending bankruptcy or financial liquidity problems

• Extraordinary borrowings

• Defaults under agreements or actions by creditors, customers, or suppliers relating to a company’s credit standing

• Gain or loss of a substantial contract, customer or supplier

st th th st
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• Changes in dividend policy

• New product announcements of a significant nature

• Significant pricing changes

• Stock splits or stock dividends

• New equity or debt offerings

• Significant litigation exposure due to actual or threatened litigation

• Major changes in senior management

• Cybersecurity risks and incidents

Either positive or negative information may be material. If unsure whether information is material, consult the Compliance Officer
before making any decision to disclose such information or to trade in or recommend securities to which that information relates.
Assume that the information is material until there is clear reason to believe otherwise.

(d) Non-Public Information. Non-Public Information is information that has not been disclosed to the general public and is not available
to the general public. Non-Public Information generally will be deemed to be public after one full trading day has passed on
NASDAQ following the date when the information is disclosed publicly. To show that information is public, a person should be able
to point to some evidence that is widely disseminated. Information would generally be deemed widely disseminated if it has been
disclosed, for example, in the Dow Jones broad tape or news wire services such as Bloomberg, Business Wire, AP, UPI, or Reuters;
radio or television; newspapers or magazines; or in widely circulated public disclosure documents filed with the SEC, such as
prospectuses, current reports on Form 8-K, quarterly reports on Form10-Q, or annual reports on Form 10-K. As with questions of
materiality, if unsure whether information is considered public, either consult with the Compliance Officer or assume that the
information is non-public and treat it as confidential.

6. SAFEGUARDING CONFIDENTIAL INFORMATION

Determinations of materiality are complex and difficult and depend upon an analysis of complex facts and circumstances. A person should
assume that any confidential information they possess, about Telos or any other public company qualifies as Non-Public Information and is
material.

In order to safeguard Company confidential information, and to minimize the possibility that any employee will violate the law or this Policy,
the following procedures have been adopted:

• All confidential information relating to Company business is Non-Public Information and should be handled on a need-to-know
basis. Such information should not be discussed with any person who does not need to know such information for purposes of
conducting Company business. Friends and relatives are among the persons with whom confidential information should not be
discussed.

• Whenever confidential information must be disclosed to an employee or third party, the recipient of such information should be
informed of the confidential nature of the information and that it qualifies as Non-Public Information pursuant to the Policy.
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• Confidential information should not be discussed in hallways, elevators, or other public places (such as airplanes, restaurants, or
public restrooms) where conversations might be overheard, and inadvertent disclosure should not be made through speaker phone
discussions that can be overhead by others.

• In order to prevent unauthorized access, confidential documents should be stored appropriately when not being used, and other
appropriate precautions should be taken. These may include storage in locked drawers, use of sealed envelopes, marking documents
“Confidential”, shredding documents, and using secret access codes and other appropriate computer security measures.

• Persons who have any doubt about whether they possess Non-Public Information regarding Telos or any other company should not
disseminate such information to anyone outside the Company until after consulting the Compliance Officer and receiving clearance.

7. POTENTIAL CRIMINAL AND CIVIL LIABILITY; DISCIPLINARY ACTION

(a) Individual Responsibility. Each person is individually responsible for complying with the securities laws and this Policy, regardless of
whether Telos has notified that person of a trading prohibition. The fact that no Quiet Period or suspension period is currently in
effect should not be considered a “safe harbor” for trading. Each person must still consider whether they are then in possession of
Material Non-Pubic Information before executing a trade. The matters set forth in this Policy are guidelines only, and each person
must exercise appropriate judgment in connection with all securities trading. Any Insider who believes that a violation of this Policy
has taken place must report that violation to the Compliance Officer.

(b) Potential Sanctions.

(1) Liability for Insider Trading. Insiders may be subject to significant financial penalties and jail terms for trading in securities
when they have Material Non-Public Information. In addition to the potential civil and criminal liabilities, in certain
circumstances, the Company may be able to recover all profits made by an Insider who traded illegally and collect other
damages. Further, the Company (and its directors and executive officers) could face significant civil penalties as a result of an
employee’s violation and/or a criminal penalty for failing to take steps to prevent insider trading.

(2) Liability for Tipping. Insiders may also be liable for improper transactions by any person to whom they have disclosed Material
Non-public Information (commonly referred to as a “tippee”), or to whom they have made recommendations or expressed
opinions on the basis of such information about trading securities. The Securities and Exchange Commission (“SEC”) has
imposed large penalties even when the disclosing person did not profit from the trading. The SEC, the stock exchanges, the
Financial Industry Regulatory Authority, and law enforcement bodies all use sophisticated electronic surveillance techniques to
uncover insider trading and other illegal activity.

(3) Possible Disciplinary Action. Individuals who violate this Policy will be subject to disciplinary action, which may include up to
ineligibility for future participation in Telos equity incentive plans or termination of employment or other relationship with Telos.

8. COMPLIANCE OFFICER

(a) Identity of Compliance Officer. The Compliance Officer is its General Counsel. Telos may, in its sole discretion, change the
Compliance Officer from time to time.
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(b) Duties of the Compliance Officer. The duties of the Compliance Officer, or their designee, which may be executed on the advice of
counsel, shall include, but not be limited to:

• Determining who the Section 16 Individuals are and notifying them.

• Determining who the Other Restricted Persons are and notifying them.

• Pre-clearing all securities transactions by Insiders to determine compliance with this Policy, insider trading laws, and other
applicable securities laws and regulations.

• Assisting Section 16 Individuals in the preparation and filing of Section 16 reports (Form 3, 4 and 5).

• Serving as the Company’s designated recipient of copies of reports that Section 16 Individuals file with the SEC.

• Reminding all Section 16 Individuals periodically of their reporting obligations.

• Performing periodic cross-checking of available materials, which may include Forms 3, 4 and 5, Forms 144, Schedules 13D and
13G, D&O questionnaires, and reports received from the Company’s stock administrator and transfer agent, to determine insider
trading activity.

• Circulating this Policy or a summary to all employees, including Insiders such as Section 16 Individuals and Other Restricted
Persons, and providing this Policy and other appropriate materials to new directors, officers, and other employees who have, or
may have, access to Material Non-Public Information.

• Assisting the Company’s Board of Directors in implementation of this Policy.

• Compliance activities with respect to Rule 144 sales of Telos securities.

9. ADDITIONAL INFORMATION – FOR SECTION 16 INDIVIDUALS

Section 16 Individuals must also comply with the reporting obligations and limitations on “short-swing” transactions set forth in the Federal
securities laws. The practical effect of these provisions is that Section 16 Individuals who both purchase and sell the Company’s securities
within a six-month period must refund all profits from the sale to the Company, whether or not they had knowledge of any Material Non-
Public Information.

Under these provisions, and so long as certain other criteria are met, the receipt of options under the Company’s option plans and the exercise
of that option is not subject to these restrictions; however, the sale of any such shares is subject to this six-month rule. Additionally, Section
16 Individuals may never make a short sale of the Company’s securities.
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Appendix A

Guidelines for Rule 10b5-1 Plans

These guidelines apply to the entry of Rule 10b5-1 plans by directors and officers of Telos Corporation, a Maryland corporation, and its
subsidiaries (collectively, the “Company” or “Telos”). Rule 10b5-1 under the Securities Exchange Act of 1934 (the “1934 Act”) provides a
defense from insider trading liability under Rule 10b5. In order to be eligible to rely on this defense, a person must enter into a Rule 10b5-1
plan for transactions in Telos securities (as defined in the Telos Corporation Insider Trading Policy (the “Policy”)) that meets certain
conditions specified in the Rule (a “Rule 10b5-1 Plan”). If the plan meets the requirements of Rule 10b5-1, transactions in Telos securities
may occur without regard to certain insider trading restrictions. In general, a Rule 10b5-1 Plan must be entered into at a time when the person
entering into the plan is not aware of Material Non-Public Information (as defined in the Policy). Once the plan is adopted, the person must
not exercise any influence over the amount of securities to be traded, the price at which they are to be traded or the date of the trade. The plan
must either specify the amount, pricing and timing of transactions in advance or delegate discretion on these matters to an independent third
party.

A Rule 10b5-1 plan must include a cooling-off period before trading can commence that, for directors or officers, ends on the later of 90 days
after the adoption of the Rule 10b5-1 plan or two business days following the disclosure of the financial results in a periodic report filed with
the Securities and Exchange Commission (“SEC”) for the fiscal quarter in which the plan was adopted (but in any event, the required
cooling-off period is subject to a maximum of 120 days after adoption of the plan), and for persons other than directors or officers, 30 days
following the adoption or modification of a Rule 10b5-1 plan. A person may not enter into overlapping Rule 10b5-1 plans (subject to certain
exceptions) and may only enter into one single-trade Rule 10b5-1 plan during any 12-month period (subject to certain exceptions). Directors
and officers must include a representation in their Rule 10b5-1 plan certifying that: (i) they are not aware of any Material Non-Public
Information; and (ii) they are adopting the plan in good faith and not as part of a plan or scheme to evade the prohibitions in Rule 10b5. All
persons entering into a Rule 10b5-1 plan must act in good faith with respect to that plan.

As specified in the Policy, a Rule 10b5-1 Plan must be approved by the Compliance Officer and meet the requirements of Rule 10b5-1 and
these guidelines. Any Rule 10b5-1 Plan must be submitted for approval five days prior to the entry into the Rule 10b5-1 Plan. No further pre-
approval of transactions conducted pursuant to the Rule 10b5-1 Plan will be required.

The following guidelines apply to all Rule 10b5-1 Plans:

• You may not enter into, modify or terminate a Rule 10b5-1 Plan during a Quiet Period (as defined in the Policy), an event-specific
trading restriction period or otherwise while you are aware of Material Non-Public Information.

• All Rule 10b5-1 Plans must have a duration of at least six months and no more than two years.

• For officers and directors, no transaction may take place under a Rule 10b5-1 Plan until the later of (a) 90 days after adoption or
modification (as specified in Rule 10b5-1) of the Rule 10b5-1 Plan or (b) two business days following the disclosure of the
Company’s financial results in a Form 10-Q or Form 10-K for the fiscal quarter (the Company’s fourth fiscal quarter in the case of a
Form 10-K) in which the Rule 10b5-1 Plan was adopted or modified (as specified in Rule 10b5-1). In any event, the cooling-off
period is subject to a maximum of 120 days after adoption of the plan.
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• For persons other than officers and directors, no transaction may take place under a Rule 10b5-1 Plan until 30 days following the
adoption or modification (as specified in Rule 10b5-1) of a Rule 10b5-1 Plan.

• Subject to certain limited exceptions specified in Rule 10b5-1, you may not enter into more than one Rule 10b5-1 Plan at the same
time.

• Subject to certain limited exceptions specified in Rule 10b5-1, you are limited to only one Rule 10b5-1 designed to effect an open
market purchase or sale of the total amount of securities subject to the Rule 10b5-1 Plan as a single transaction in any 12-month
period.

• You must act in good faith with respect to a Rule 10b5-1 Plan. A Rule 10b5-1 Plan cannot be entered into as part of a plan or scheme
to evade the prohibition of Rule 10b5. Therefore, although modifications to an existing Rule 10b5-1 Plan are not prohibited, a Rule
10b5-1 Plan should be adopted with the intention that it will not be amended or terminated prior to its expiration.

• Officer and directors must include a representation to the Company at the time of adoption or modification of a Rule 10b5-1 Plan that
(i) the person is not aware of Material Non-Public Information and (ii) the person is adopting the plan in good faith and not as part of
plan or scheme to evade the prohibitions of Rule 10b5.

The Company and the Company’s officers and directors must make certain disclosures in SEC filings concerning Rule 10b5-1 Plans. Officers
and directors of the Company must undertake to provide any information requested by the Company regarding Rule 10b5-1 Plans for the
purpose of providing the required disclosures or any other disclosures that the Company deems to be appropriate under the circumstances.

Each director, officer and other Section 16 Individual (as defined in the Policy) understands that the approval or adoption of a pre-planned
selling program in no way reduces or eliminates such person’s obligations under Section 16 of the 1934 Act, including such person’s
disclosure and short-swing trading liabilities thereunder. If any questions arise, such person should consult with their own counsel in
implementing a Rule 10b5-1 Plan.
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LIST OF SUBSIDIARIES

Active Subsidiaries of the Company as of December 31, 2025

Name of Subsidiary State/Country of Incorporation

ubIQiquity.com, inc. Delaware

Xacta Corporation Delaware

Teloworks, Inc. Delaware

Telos Identity Management Solutions, LLC (DBA Telos ID) Delaware

Teloworks Philippines, Inc. Philippines



Exhibit 23.1

CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

We hereby consent to the incorporation by reference in the Registration Statements on Form S-8 (Nos. 333-252400, 333-271832, 333-279654, 333-287147)
of Telos Corporation of our report dated March 16, 2026 relating to the financial statements and the effectiveness of internal control over financial
reporting, which appears in this Form 10-K.

/s/ PricewaterhouseCoopers LLP
Washington, District of Columbia
March 16, 2026
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CERTIFICATION

I, John B. Wood, certify that:

1. I have reviewed this annual report on Form 10-K of Telos Corporation;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant's other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-
15(f)) for the registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant's disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d) Disclosed in this report any change in the registrant's internal control over financial reporting that occurred during the registrant's most recent
fiscal quarter (the registrant's fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to
materially affect, the registrant's internal control over financial reporting; and

5. The registrant's other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to
the registrant's auditors and the audit committee of registrant's board of directors (or persons performing the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably
likely to adversely affect the registrant's ability to record, process, summarize and report financial information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant's internal control
over financial reporting.

Date: March 16, 2026

/s/ John B. Wood
John B. Wood
Chief Executive Officer (Principal Executive Officer)
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CERTIFICATION

I, Mark Bendza, certify that:

1. I have reviewed this annual report on Form 10-K of Telos Corporation;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

3. Based on my knowledge, the financial statements, and other financial information included in this annual report, fairly present in all material
respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant's other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-
15(f)) for the registrant and have:

a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external
purposes in accordance with generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant's disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d) Disclosed in this report any change in the registrant's internal control over financial reporting that occurred during the registrant's most recent
fiscal quarter (the registrant's fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially
affect, the registrant's internal control over financial reporting; and

5. The registrant's other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to
the registrant's auditors and the audit committee of registrant's board of directors (or persons performing the equivalent functions):

a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably
likely to adversely affect the registrant's ability to record, process, summarize and report financial information; and

b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant's internal control
over financial reporting.

Date: March 16, 2026

/s/ Mark Bendza
Mark Bendza
Chief Financial Officer (Principal Financial Officer)
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CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,

AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Annual Report of Telos Corporation (the "Company") on Form 10-K for the year ended December 31, 2025, as filed with the
Securities and Exchange Commission on the date hereof (the "Report"), we, John B. Wood and Mark Bendza, certify, pursuant to 18 U.S.C. § 1350, as
adopted pursuant to § 906 of the Sarbanes-Oxley Act of 2002, that to the best of our knowledge:

(1) The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

(2) The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

Date: March 16, 2026

/s/ John B. Wood
John B. Wood
Chief Executive Officer (Principal Executive Officer)

Date: March 16, 2026

/s/ Mark Bendza
Mark Bendza
Chief Financial Officer (Principal Financial Officer)


